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| Locking Type 

© Top Bracket 
Stronger, Wider Bottom Bar 
Nox! Easier-to-Sell Features for 


Bigger Profits with BURNS 
ALUMINUM TENSION SCREENS 


Yes Sir! It's the new and improved BURNS “Live Wire’ 
aluminum tension screen made to last a “House-time”. 
You'll find they sell faster and stay sold. Because they're 
easier to install, easier to open, easier to take down and 
easier to store, you'll find every BURNS installation 
makes more customers. BURNS MAKES MORE PROFIT 
FOR YOU: 


@ Full price mark-up and dealer protection mean 
more profits tc you. 
@ Attractive newspaper mats and 
statement stuffers help you 
to increase traffic in 
your store. 
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FASTEST 
INSTALLATION; 


elela-Mmelil-milell 
insert two machine 


screws into lock housing 


mount surface strike 


45) 
, : THAT'S ALL! 





NO. 95 SCREEN DOOR LATC 


Western's new Screen Door Latch for wood or 
metal screen, storm and combination doors. 


Here is a latch which has every feature to 
« NO wood screws in door 


make it the outstanding screen door latch on « NO mortising 
*« NO adjusting 
* NO assembling 


the market: Machine screw installation... 


completely factory assembled... 


Available in brass, bronze, chrome, 
black, aluminum and cadmium finishes. 


automatically fits doors 34” to 134” thick... 


simple push-pull action . . . finger-tip locking. 








WESTERN LOCK MFG. CO. 


Manufacturers of Weslock Residential Locksets and Builders Hardware 





GENERAL OFFICES: 211 NORTH MADISON AVE., LOS ANGELES 4, CALIF. © FACTORY: HUNTINGTON PARK, CALIF. 
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TRACE HARK 


Now in the new 


Nail Caddy 





Now another DixisteeL product comes to you in the popular DixisTEeL 

Nail Caddy—Dixistee, Lead Head Nails! And best of all, they 

come in 50-pound Caddys, instead of hard-to-handle 100-pound 
wooden kegs. 


Here are the ideal roofing nails in the ideal package. Put 
them on the counter where your customers will see them 








and see if your sales don’t increase. 


Get a supply from your wholesaler or jobber now. 





vA 


@ Bright or Galvanized 


@ Seven Lengths: 
1,1%, 1%, 1%, 2, 2%, 2% 


All No. 10 Gauge 


ATLANTIC STEEL COMPANY 


P.O. Box 1714 « EMerson 3441 
ATLANTA 1, GEORGIA 
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TENSION-tite 


ALUMINUM SCREENS 








BETTER LONGER 
LOOKING LASTING 
This is the neatest and most Has simplest hardware... no 


levers or knobs... nothing 
to attract children, Tension 
adjusted at turn of a screw- 


satisfactory scree et design 
ed. It never : or stains, 


never needs painting driver 








INSTALLED FROM INSIDE 
IN ONLY 4 MINUTES 


When the « ive Guide Bar is detached temporarily 
from the bot of this screen it serves as a template to 
locate the « t position of all screws. Assures accurate, 


fast installat 


Over 4,000,000 now in use! 





Offer the screen with the best profit and 
fastest turnover. 


Carried in stock by local jobbers for swift 
service on all orders. 


Trouble-free installation and operation. 


Factory centrally located in Georgia. 


RUDIGER-LANG CO. 


Factories ir ) j erkele 


International | 
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How builder cuts 
labor costs more than 80 


with easily-applied, time-saving 
Double- Waterpro ofed 








CELOTEX INSULATING SHEATHING 


‘“ 


Check these big selling-features . . . yours only in 
CELOTEX DOUBLE-WATERPROOFED INSULATING SHEATHING 


1, Goes up 30% Faster. Easier to cut and 
fit, Results in up to 15% less waste 

2. insulates and Weatherproofs as it 
builds, All at one cost. No building paper 
needed 

3. Saves on Material Cost. The ™ 
sheathing costs no more — usually less — than 
ordinary sheathing and the '4” almost 
always costs less! 

4, Laminated for Extra Strength and rigid 
ity. Yet its density is controlled to assure max 
imum insulating value 

5. No Corner Bracing Needed to meet 
F.H.A. requirements, with 4 ft. wide, 24.” 
thick Celotex Insulating Sheathing. Has ap 


Feature the Brand Builders and Architects Prefer... 


CELOTEX 


INSULATING SHEATHING Fea 


The Celotex Corporation, 120 §, LaSalle Street, Chicago 3, Illinois os 


proximately 300% greater strength than ordi- 
nary sheathing with let-in bracing 

6. Excellent Base for Wood or Asbestos 
Shingles. Use special methods for direct ap- 
plication; or just apply over Celotex Impreg 
nated Backer Board 

7. Double-Waterproofed. Outside, by pro 
tective asphalt coating. Inside, by special proc 

essing of the fibers. Yet has more than twice 
the vapor permeance advocated by govern 

ment agencies 

8. it Is the Only Sheathing made of tough 
strong, long Loutsiana cane fibers protec ted 
by the patented Ferox® Process against dry 


/a 


rot and termite attack 

















Clint Miller, Clint Miller Building & Realty 
Co., Akron, Ohio; President of Ohio Home 
Builders Assn.; National Director of NAHB, 
says, ‘Until we started using Celotex Double- 
Waterproofed Insulating Sheathing, we 
never knew what it was like to schedule con- 
struction with any certainty. Now we find 
economy of time and costs are almost guar- 
anteed, labor alone being cut over 30%. The 
speed and ease with which Celotex Sheath- 
ing goes up is remarkable, And wet-weather 
delays are a thing of the past. Even after 
heavy rains, we're back on the job with little 
time wasted ... sure that Celotex has done 
a job of maximum protection in sealing out 
damaging moisture.”’ 


From all sections of the country come similar 
reports of builders well-sold on the practical 
j0b advantages of Celotex Douhle-Water 
proofed Insulating Sheathing. Impartial sur- 
vey shows architects, too, preter Celotex Insu- 
lating Sheathing 2 to | over next leading 
brand. Feature the brand both builders and 
architects demand invite bigger and better 
sheathing volume and profits. Stock and pro 
mote Celotex Insulating Sheathing now / 


Celotex National Ads: 
Your Big Business-Builder! 


Month after month . . . throughout 1955 
you'll see the Celotex great new advertising 
campaign at work for you... with eye-catching 
ads in THE SATURDAY EVENING POST, BET 
TER HOMES & GARDENS, AMERICAN HOMI 
and many other leading publications plus 
more impressive ads in front-line builders 
magazines. All this helps pre-sell prospects 
makes your job easier! 

Feature genuine Celotex Insulating Sheath 
ing, Insulating Interior Finishes, and other 
Celotex products. This name is one of national 
preference in the field, created by a third of 
a century of consistent advertising 






Its double 
waterproofed / 
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association 


director eee 


Associations serving Building Supply Dealers in 
Southern and Southwestern states—and served 
by SOUTHERN BUILDING SUPPLIES 





WITH MORE PROFIT...in_ 
SLIDING GLASS DOORS 


Alabama Building Material Exchange — 519 Stallings 
Building, Birmingham 3, Ala. Executive Secretary: Mrs 
Mary K. Harless. Tel. 7-3195. President: James Grayson 
Birmingham, Ala 

Arkansas Association of Lumber Dealers — 727 Pyramid 
Building, Little Rock, Ark. Secretary: E. DeMatt Hender 
son. Tel. 8283. President: Robert R. Stair, Little Rock 
Ark. 


Building Material Merchants of Georgio—!050 Ponce de ore 





Leon Avenue, N. E., Atlanta, Ga. Counselor: Joseph G 
Rowell. Tel. EM 5609. President: Allen Johnson Sr., 
Albany, Ga 

Carolina Lumber and Building Supply Association — | | 4 
Builders Building, Charlotte, N. C. Seeretary-Manager 
E. M. Garner. Tel. FRanklin 6-5541. President: W. M 
Spurrier, Charlotte, N. C. 

Florida Lumber and Millwork Association —- 2218 Edge 
water Drive, P. O. Box 7125, Orlando, Fla. Secretary- es 
Treasurer: Mrs. Marie M. Bennett. Tel. 2-3761. Presi 
dent: Ray C. Tylander, West Palm Beach, Fila. 


























Kansas Lumbermen’s Association—Room 212, Farmers r 

National Bank Building, Salina, Kan. Secretary: Marvin KEY SALES MAKERS 

Von Fange. Tel. 4607. President: Henry C. Wildgen, 

Hoisington, Kan oe Interchangeable hardwood ash or aluminum rails 
Kentucky Retail Lumber Dealers Association — Knott gives customer preference of combination 
Building, Lebanon, Ky. Exec. Vice-President: Donald A or all aluminum unit.* 

Campbell. Tel. 74. President: W. C. Hale, Hickman P , Pare at ut 
Louisiana Building Material Dealers Association — 528 or ROREES STUNT ERY RORY GH TONG See 
Florida Street, Baton Rouge, La. Exec. Vice-President: On Schlegel mohair pile weather strip for full 
R. Needham Ball. Tel. 2-4080. President: Shelby Hill, weather tightness 

Monroe, La 

Lumbermen’s Association of Texas — 304 First Federal On Heavy duty aluminum sill with complete 
Savings Bidg., Austin |, Tex, Executive Vice-President toxic treated frame 

Gene Ebersole. Tel. 2-1194. President Harvy L. Kich LOW PRICED FOR VOLUME SALES 


ards, New Braunfels, Tex 


Middle Atlantic Lumbermen’s Association—|528 Walnut K f Y PR 0 F iT MAK y R S KD 


Street, Room 1123, Philadelphia 2, Pa. Executive Direc 


tor: Robert A. Jones. Tel. PEnnypacker 5-5377 pe KD for reduced shipping cost 

Mississippi Retail Lumber Dealers Association — 607 

North State Street, P. O. Box 1968, Jackson 115, Miss co Simple, quick assembly 

ee ee ee ve eer: eee Qe One snop-in bead with choice of glazing 

National Retail Lumber Dealers Association — 302 Ring con Fast, low cost installation in new 

Building, 18th and M Streets, N. W., Washington 6, D. C or modernizing construction 

Exequtive Vice-President: H. R. Northup. Tel. NAtional 

6757. President: Watson Malone HH, Philadelphia Pa Dealer sales promotional materials, merchandising aids, and 
’ national advertising where it counts most is another key to 


Oklahoma Lumbermen’s Association — 815 Leonhardt greater sales and profits with Capri Sliding Glass Doors 


Building, Oklahoma City, Okla. Secretary-Manager 
W. M. Morgan, Tel.: 7-0338. President: Alfred L. Leon 
hardt, Oklahoma City, Okla 

Sout’.western Lumbermen’s Association——5!2 R. A. Long 
Building, Kansas City 6, Mo, Secretary-Manager: G. Ken 
neth Milliken. Tel. Victor 2265-6. President: Sam M 
Arnold, Kirksville, Mo 


Tennessee Building Material Association—/7!! Broadway, 
N. E., Knoxville 17, Tenn. Secretary-Manager: R. O 


Brownlee Tel 2-0185. President: Abner U. Taylor, Jack _ F 

son, Tenn we # | 
Virginia Building Material Association — 3305 Monu = ae 

ment Avenue, Richmond 21, Va. Secretoryv-Mana er — ls 


Harris Mitchell. Tel. 6-1749. President: Forrest G. Brice 
SLIDING GLASS DOORS 


Write today for Key information and 
open your door to more sales! 


*Tw ¢ basi¢ unit 





Ashland, Va 
West Virginia Lumber and Builders Supply Dealers Associ- 
ation—P. O. Box 1529 Fairmont, W. Va. Stute Sec r T. V. WALKER & SON, Inc. 
H. Die Tel. 364. P de Ge ep W. Kell 
lag agg ayer ie P.O. BOX 547 © BURBANK, CALIFORNIA 


Charleston, W. Va 
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TO MAKE 
YOUR CUSTOMERS HAPPY 


Successful selling secret: give the customer exactly what he needs. 



























That's why Plastergon is today’s No. 1 line of wallboards and insulating 
boards, Plastergon products help you keep customers satisfied customers . . . 
help you ring up those extra sales that mean so much to profits. 














Look over the many sizes, thicknesses, types, and finishes represented in 
the nine Plastergon boards, There is one for every customer need. 


Write for full details including product handout literature. 





A. DUO-TONE 2-color wallboard in 6 Ff. EBONY Ve asphaited underlay 
different color combinations. Four ply board. 30” x 48” (100 sq. ft. per 
48" wide 6 to 12 ft. long bundle). Also standard panels 48 
Bundles of 10 wide, 4 to 12 ft. long 
8. BUCKSKIN READY BEND—!/10" peb- G. BUDGETAIRE PAINTCOTE 5/16 
bled waliboard especially useful in insulating board. Licorice root fibers 
display work. 4° x 8 panels 20 Factory painted one side. 48 wide 
pieces per bundie 6 to 12 ft. Bundles of 10 
Cc. PERFECT -O-CELL Approximately HM. LOCKAIRE PAINTCOTE Yo" insu r 
3/16", 4 ply, pebbled wallboard with lating board. Licorice root fibers for 
Wallb a¥r extra sizing on both sides. Rich, cream greater strength. Factory painted one 
Ss color, 48" wide lengths 6 to 12 ft side 48" wide 6 to 12 ft 
D. MAMMOTH — Approximately 4", 5 1. LOCKAIRE %4" and 25/32" As 
ply, pebbied wallboard of great beauty phalic board. 48” wide 6 to 12 
and strength. 48" wide standard ft. long Also v-joint panels 2° x 8 ¥ 
THE PLASTERGON WALLBOARD COMPANY lengths 6 to 12 ft. Bundies of 10 25/32" building boards 
P, 0. Box 40, Station B, Buffalo fF N, Y. £&. ECONOMY A lot of value at low 
cost. Smooth finish both sides. 4 ply 
Ty ” 48" wide 6 to 12 ft. long 
Cable Address, “Plastergon” © Phone Riverside 3370 * “andies of 12 
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FREE! 1: you enjoyed laughing af Virgil Partch's mirth-making cortoon this 
month, send for Hager'’s new book containing 28 full-size populor “Everything 
Hinges on Hager” cartoons! It's FREE! Just address 


ie ia 


C. Hager & Sons Hinge Mig. Co. + 139 Victor Street + Si. Lowls 4, Mo. 
Founded 1849—Every Hager Hinge Swings on 100 Years of Experience 
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Crank-out tor those who want the Long Lasting Aluminum Frame Aluminum-framed Storm Sash 


very best. 
Scientifically designed by nationally-recognized 


window experts. Precision built, non-rusting, self- 
storing aluminum wire screens with aluminum frames 


are made to fit neatly into VENT-A-WALL UNITS. 





Bar-contro! type allows opening in Sturdy aluminum-framed 


two positions. Bar releases 


for full opening. storm sash, especially de- 


signed for VENT-A-WALL 
UNITS. 


VENT-A-WALL hardware 





is manufactured by Grand 
Friction style opens and stays in 
position with a push of the hand. Rapids Hardware Company. 





Rapid replacement of glass is easily accomplished in all VENT-A-WALL 
units by the removal of a fast-threading screw in each corner of the sash 
This unique method of glass replacements offers many obvious time-saving 
advantages to builders and owners alike 





Inswinging —— ge friction MANUFACTURED BY 
R-O-W DISTRIBUTORS 
KMocky VYlourt, Cirpenin 
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2-1. “Standardized Casing and Base 
Patterns of Western Pine and Asso- 
ciated Woods” shows full-size details 
of 114 newly-standardized patterns. 
This 16-page folder is punched for 
insertion in 3-ring binders. Western 
Pine Assn., Dept. SBS, Yeon Build- 
ing, Portland 4, Ore. 


2-2. Window Sales Aids. Ware Labo- 
ratories, Inc., Dept. SBS, P. O. Box 
37, Riverside Station, Miami, Fla., 
offers to dealers free colorful mailing 
stuffers and technical catalogs. They 
cover Econ-O-Ware, Econ-O-Wall, 
and Ware weatherstripped awning 
windows; WareTite jalousies; case- 
ments and projected windows. 


2-3. Built-Up Roofs. A new 80-page 
manual gives afl information for 
designing and erecting long-lasting, 
quality built-up roofs. It is produced 
especially for contractors, builders, 
architects, and engineers. Philip 
Carey Manufacturing Co., Dept. SBS, 
Cincinnati 15, Ohio. 


2-4. Exterior Plywood. “Catalog of 
Douglas Fir Plywood Farm Plans” 
offers a selection of 33 plans for use 
of exterior plywood in farm build- 
ings and equipment, made available 
by leading state agricultural schools, 
the Midwest Plan Service, and ply- 
wood manufacturers. Douglas Fir 
Plywood Assn., Dept. SBS, Tacoma 
2, Wash. 

2-5. Prime Aluminum Windows. Well! 
illustrated brochure shows complete 
Alda line of aluminum windows. It 
lists specifications of horizontal, pic- 


ture, vertical sliding aluminum wi 


dows; gives details of basement 
utility, screen, and storm sash. Alda 
Manufacturing Co. Dept. SBS 


Cherry and James Streets, East Hart 
ford, Conn. 


2-6. Steel Door Frames. Colorful! 
folder gives specifications and stand 
ard sizes available for Standard al! 
steel door frames. Manufacturins 
points are explained and sketched 
to show why Standard is sturdier 
Southern States Iron Roofing Co 
Dept. SBS, Memphis, Tenn 


2-7. Sash Balance, Weatherstrip. 
Master-Matic combination sash bal 
ance and weatherstrip is described 
in a new folder. It tells how this unit 
is designed especially for pre-fit win 
dow manufacturers and describe 
installation details. Another folder 
describes Master-Matic removable 
sash hardware for use with the one 

piece sash balance and weatherstrip 
unit. Master Metal Strip Service 

Inc., Dept. SBS, 1720 N Kilbourn 
Avenue, Chicago 39, Ill 


3. The New Guide for Home Decora- 
tion. Showing latest Decor-mati 
Colors. Easy to choose, easy to use 
. a wide variety of modern deco 
rator-approved color schemes. The 
Decor-matic Dial makes it simple to 
find matching, contrasting or com 
plementary colors in flat, semi-gloss 
or gloss enamels for walls and trim 
The Peaslee-Gaulbert Paint & Var 
nish Company, Louisville, Ky 
13. Sash Balance. New Pullman Pig 
my sash balance, the “world’s smal! 
est and lightest weight true counter 


balance,” is described in a new cata- 
log sheet. Installation of balance, 
which fits into sash itself, is ex- 
plained. The Pullman Manufacturing 
Corporation, 325 Hollenbeck Street, 
Rochester 5, N. Y. 


15. Plastic Tileboard. New color chart 
shows three patterns and 10 colors of 
AFCO Prefinished Walipanels. An- 
other booklet pictures various metal 
trims and mouldings. A new “How 
to Install” booklet, as well as a con- 
sumer product folder is also avail- 
able. e A&F Tileboard Co., Inc., 
Box 4085, Alexandria, La. 


18. Metal Moldings. A 20-page il- 
lustrated catalog shows the many 
types of Premier aluminum and 
stainless steel moldings and trims. It 
gives their uses, application, and di- 
mensions. A price list is included. 
Metal Trims, Inc., P. O. Box 1072, 
Youngstown, Ohio. 


23. Heatilator Fireplaces. Illustrated 
booklet gives complete information 
on famous Heatilator unit. Describes 
the many advantages of the steel fire- 
place form including smokeless op- 
eration, heat circulating feature. 
Builders are assured of perfect op- 
eration—never plagued with com- 
plaints. In many areas Heatilator 
Fireplace is the only source of heat 
needed in the home. Heatilator, Inc., 
Syracuse, N. Y. 


29. Awning Windows. Illustrated 
Catalog No. 102 gives size schedule, 
specifications and construction de- 
tails on Gate City Wood Awning 
Windows, Complete dealer informa- 
tion is available on request. Write 
the Gate City Sash & Door Co., P. O. 
Box 901, Fort Lauderdale, Fla. 


(Continued on page 11) 





SOUTHERN BUILDING SUPPLIES 
806 Peachtree St., N. E. 
Atlanta 5, Ga. 


Gentlemen: 


Please send me the bulletins and catalogs indicated. 


(Print Plainly) 


a 


Company. 


Address__ a a pints 


City & Stete__ 





oe 


February, 1955 


Title. 





2-1 2-2 2.3 2-4 2-5 
2-6 2-7 3 13 15 

19 23 29 47 55 

63 85 87 95 107 
141 143 161 163 165 
201 203 239 263 265 
277 285 287 289 291 
"297 299 301 303 305 
307 


Circle numbers below. Bulletins and catalogs 
will be mailed promptly 
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NOTICE 


--- all fence and roofing dealers 
read this page carefully... 





THE SOUTH PREFERS 
USS AMERICAN FENCE 3'% to 1 


“Best brand,” “Pleased with past performance,” 
“Lasts longer,” “It’s strong” and “Doesn’t rust” 
were the principal reasons given by Southern 
farmers when an impartial survey organization 
asked them why they intended to buy USS Amer 
ican Fence this year. And, of all farmers intending 
to buy fence, 31% said they intended to buy USS 
American Fence . . . 10 times more than the number 
naming the next most popular brand! 


THE SOUTH PREFERS 
USS TENNESEAL V-DRAIN 
ROOFING 3 to I 


“It’s best,” “It’s good,” “It’s durable,” “Good past 
performance” and “Quality product” are the reasons 
why Southern farmers intend to buy USS Tenneseal 
V-Drain Roofing this year. Of those intending to buy 
galvanized steel roofing this year, 30% prefer USS 
Tenneseal . . . almost 20 times more than the number 
naming the next popular brand. 


* * + 


What does this mean to you? It means that there 
is widespread customer preference for these two 
quality TCI products. And it means that all dealers 
who carry them—and who take full advantage of 
TCI’s strong merchandising and advertising pro 
gram—will reap BIG profits this year. Write today 
to our advertising department for full details. 





TENNESSEE COAL & IRON 


DIVISION 
SEE The United States Steel Hour. It’s a full-hour TV program 
UNITED STATES STEEL CORPORATION, GENERAL OFFICES: FAIRFIELD, ALABAMA ciisecial entity atin weal by United Statee that, Conndh your 
DISTRICT OFFICES; CHARLOTTE + FAIRFIELD + HOUSTON + JACKSONVILLE ical daecaneiiees tos theme anid atten. 


MEMPHIS + WEWORLEANS + TULSA 


USS AMERICAN FENCE 
USS TENNESEAL V-DRAIN ROOFING 
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47. Flexboard. A new handbook con- 
tains complete information about cut- 
ting and working asbestos Flexboard 
for all indoor and outdoor applica- 
tions. Johns-Manville Corporation, 
Box 290, New York 16, N. Y. 


55. Wallboards. Samples and descrip- 
tive literature available on Plaster- 
gon Duo-Tone and Perfect-O-Cell 
bre wall boards, along with Lock- 
aire decorative and sheathing insula- 
tion boards. The Plastergon Wall 
pores Philadelphia Ave., Buffalo 


63. Home Insulation. A new 16-page 
catalog tells the story of Insulite in- 
sulating wool batts, blankets, and 
pouring wool, made of Fiberglas. Ap- 
plication instructions and specifica- 
tions are included. Insulite, 500 Ba- 
od Arcade Building, Minneapolis 2, 
inn. 


85. Farm Book. New 16-page book 
showing uses of Celotex products in 
service buildings and the home. 
Fully illustrated. Includes detail 
drawings of application. For selec- 
tive distribution to farm building or 
remodeling prospects. The Celotex 


a 120 S. LaSalle St., Chicago 3, 


87. Outdoor Fireplaces. A wide va- 
riety of outdoor fireplaces and grilles 
with descriptions and directions for 
building them are contained in the 
attractive booklet, “Donley Outdoor 
Fireplaces.” It gives selling points of 
Donley fireplace forms. Copy free if 
requested on company letterhead. 
The Donley Brothers Company, 13905 
Miles Avenue, Cleveland, Ohio. 


95. Paint Thinner. Tandrotine — a 
pleasant - smelling, non-toxic paint 
thinner—is described in a new two- 
color folder. It is said to be excellent 
for cleaning brushes, removing paint 
and grease, dissolving wax, and other 
household uses. urpentine and 
Rosin Factors, Inc., Savannah, Ga. 


107. Red Cedar Shingles. A epeme 
handbook describes proper methods 
of applying Certigrade shingles on 
roofs and exterior walls. This illus- 
trated “shingle encyclopedia” is de- 
signed for dealers, architects, and 
builders. The Red Cedar Shingle Bu- 
—, 5510 White Building, Seattle 1, 
ash. 


141. Steel Casement Windows. Folder 
102s with illustrations, details, dia- 
geme and sizes describes Hope’s 

esidence (Holford) Casements and 
Picture Windows, Hope’s Basement 
and Utility Windows are Hope’s type 
“H” Standard Doors. Hope’s Win- 
dows, Inc., Jamestown, N. Y. 


143. “How-ell-dor” Sectional Doors. 
Attractive new 8-page catalog illus- 
trates and describes styles and sizes 
of “How-ell-dor” sectional uplift 
residential and commercial garage 
doors. Technical data also supplied 
for “How-ell-dor” accessories and 
electric operators. The Howell Mfg. 
Co., 7206 Hasbrook Ave., Philadel- 
phia 11, Pa. 


161. Ready-Trimmed Window Units. 
Outside-inside trimmed Fenestra res- 
idence steel casement units are 
covered in 4-page folder, RE-23. 
Includes table of casement types and 
sizes, installation details and infor- 





mation on hardware, inside screens 
and inside storm sash. Detroit Steel 
Products Co., 3227 Griffin, Detroit 11 
Mich. 


163. Perimeter Heating. Informative 
folder describes correct method of 
laying clay pipe for warm air heating 
ducts. Gives sizes and specifications 
of pipe required as well as plan for 
model system. To obtain, write: W.S 
Dickey Clay Mfg. Co., 922 Walnut 
Street, Kansas City 6, Missouri. 


165. Window Sash Balance. Catalog 
pages describe spiral balance in 
detail and list correct balance for 
various size and weight windows 
Caldwell Manufacturing Co.; Dept 
CLP, world’s only manufacturer of 
both tape and spiral balances, 63 
Commercial St., Rochester 14, N. Y 


201. Laminated Panels. Novoply, an 
unusually stable, mosaic-textured all 
wood panel of many uses, and Plank- 
weld, prefinished hardwood plywood 
panels edge-grooved for easy wall 
installation, are described in two 
folders issued by United States Ply 
wood Corp., 55 West 44th St., N. Y 
36, N. Y. 


203 Fiber Glass Insulation. A new 
booklet, “Fiberglas Insulations for 
Light Construction,” includes design 
and application data on Fiberglas 
roll blankets, batt blankets, pouring 
wool, perimeter insulation, and util 
ity batts. It also gives information 
on condensation, ventilation, and 
other insulation design considera 
tions. Owens-Corning Fiberglas 
Corp., Toledo 1, Ohio. 


239. Aluminum Tension Screens. A 
descriptive catalog sheet and an en 
velope-size folder tell how new 
Burns screens offer the advantage 
of both aluminum and tension-type 
design. Sketches show how easily 
the screens are installed, stored, and 
how they maintain tension through 
the years. Burns Manufacturing Co., 
Louisville, Ga. 


263. Latex Wall Finish. Colorful 
booklet on custom color service from 
a basic white stock at point of sale 
Color service involves no extra cost 
to dealer or customer. Patterned 
after Seidlitz’s patented Multitint 
process for marketing a full color 
range in eleven oil base product 
with no color investment. Seidlitz 
Paint & Varnish Co., P. O. Box 37 
Kansas City 10, Mo. 


265. North Idaho Spruce. Illustrated 
literature, specifications and finish 
ing instructions for North Idaho 
Engelmann Spruce, the scientifically 
kiln-dried improved spruce _ that 
makes an ideal wood for interio 

furniture, cabinets and _ exterior: 
Pack River Sales Co., P. O. Box 64, 
Spokane, Wash. 


277. Colonial Corner Cabinets. Hro 
chure and prices on the thoroughbred 
line of corner cabinets. Authenti 
Colonial reproductions in a wide 
range of styles and sizes plus the 
new Gregg Westchester designed for 
ranch hémes. Gregg & Son, Inc 
Framingham, Mass. 


285. Panel Windows. A new folder 
shows models and sizes of Nationa 
Woodworks panel windows. Unit di 
mensions for rough wall opening 
are given for group, single, and rib 


bon units. National Woodworks, Box 
5416, Birmingham 7, Ala. 


287. Rosboro Lumber. “The Story of 
Rosboro” is a new booklet that tells 
the history and aims of this producer 
of Western woods, Photographs show 
logging operations, aerial view of 
the plant, and other steps involved 
in producing Rosboro kiln-dried 
lumber. Rosboro Lumber Co., Spring- 
field, Ore. 


289. Folding Doors. A new presenta- 
tion booklet covers advantages of 
an advertising material for Veni- 
flex folding doors. Color chips show 
finishes available. A chart lists prices 
and shipping weight for various 
models and sizes, Consolidated Gen- 
eral Products, Inc., Dept. SBS, P. O. 
Box 7425, Houston 8, Tex. 


297. Wood Preservative. Celcure 
processed lumber and wood preserv- 
ative are the subject of a brochure 
and three pamphlets, “Processed 
Lumber,” “Here’s an Easy Way to 
Make Lumber Last Years Longer,” 
and “How to Build a Long Life 
Fence at Low Cost.” American Cel- 
cure Wood Preserving Corp., 1074 
East 8th Street, Jacksonville, Fla. 


299. SSIRCO Building Products, I]lus- 
trated literature, newspaper adver 
tising mats, instruction sheets, and 
price lists are available on roofing, 
iding, plywood, wallboard, insula- 
tion, garage doors, and screening. 
Advertising Department, Southern 
States Iron Roofing Co., P. O. Box 
1159, Savannah, Ga, 


301. Aluminum Siding. Complete 
data on permanent siding for all 
types of buildings is available in the 
new Lifetime Aluminum Weather 
board Specification Manual and Ap- 
plication Instructions. Lifetime In 
dustries, Inc., 629 Bergman Avenue, 
Louisville 3, Kentucky. 


305. Metal Lath, Accessories. Catalog 
shows photographs and gives descrip- 
tions Alabama metal lath and ac 
cessories, Two other brochures are 
offered to dealers—one giving spec- 
ifications on hollow wall steel studs 
and the other on casing beads. Ala 
bama Metal Lath Co., Inc., P. O 
Box 992, Birmingham, Ala. 


303, Wood Preserving Process. TaCo 
Wood and the new process by which 
it is preserved is explained in a deal 
er folder. Actual photographs of 
TaConized and non-preserved wood 
are shown for comparison. Longleaf 
Lumber Co., Inc., 1094 Huff Road 
N. W., Atlanta, Ga 


307. Clear Wood Preservative. New 
brochure explains how Coppo zine 
naphthenate and copper naphthenate 
wood preservatives are brushed, 
prayed, or applied by dipping to 
make wood last longer. It is used on 
the job to protect outside door 
frames, stairs, cellar doors, exposed 
rafter ends, and a long list of other 
“danger spots.” Catalog and price 
heet also offered. King Chemical 
Co., Inc., 2342 S. Lauderdale, Mem 
phis, Tenn. 
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McNEARY 


MR. A. R. FERGUSON 





a 


| Sunset View, a sub-division of 100 homes in Southwest St. Louis County, part 
of a 400-home McNeary development. 








McKELVEY 





COMPLETE WINDOW UNITS 


equipped wih MONARCH METALANE WEATHERSTRIP 







“I’ve built over 200 houses using these window assemblies, and we’re going to 
start 242 more soon. If I tried to put all those frames and windows together, 
I'd need another half-dozen men. Then, maybe they wouldn’t be busy 100% of 
the time, but I'd still be paying them. And I figure I'd be paying for some mate- 
rial we wouldn’t use. Besides that, I don’t think the windows we’d make on the 
job would be near as well built. That’s why I use them; they make more money 
for me.” 















Millions of other projects on which Builder, Dealer and Jobber have profitably 
oo enews he worked together, have proved that precision-built, ready-to-install Complete 
building construction Window Units benefit everyone:—they eliminate costly on-site assembly and 
prevent the waste of materials—handling cost is greatly reduced for the Dealer, 
and his inventory investment is kept at a minimum—and the Owner gets more 
for his money in sounder, more satisfactory construction. 


i) Ask Your Sash & Door Jobber For Complete Details é 


METAL WEATHERSTRIP CORPORATION 
6343 ETZEL AVE. + ST. LOUIS 14, MO. 
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Fir Plywood inventory in'55 


| Fir plywood sales are increasing faster than 


other building materials! (See chart) AMERICA BUILD 
BETTER a 
2 : , ; con Pat La) 
Fir plywood use is rocketing; more se netic mrouener-Bh seus 


footage-per-house for sheathing, subfloors, FIR PLYWOOD 
roof decking, built-ins, siding. GOLDEN JU BIILEE 


a | Fir plywood’s Golden Jubilee in 1955 
heralds a gigantic promotion that will repeat 
and repeat: ‘See Your Lumber Dealer!” 
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Check your fir plywood inventory NOW! 
Send for free Inventory Guide to Greater Profits. 


Handy, new folder contains fir plywood inventory suggestions for yards 
of every size. Write Douglas Fir Plywood Association, Tacoma 2, Wash 











a full line -- regional 
warehousing -4- proven 
value == more profits «is 


WARE ALUMINUM WINDOWS 


Here's the combination you've been looking for—a 
full line of quality ALUMINUM windows from a 
single, dependable source —prompt delivery from 
regional warehouses in NEWARK, ATLANTA, 
CHICAGO, and HOUSTON which provide overnight 
service to most cities—proven in thousands of 
installations from coast to coast! 
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Ware Laboratories, Inc., 3700 N.W. 25th St., Miami, Florida 
MEMBER OF THE ALUMINUM WINDOW MANUFACTURERS ASSOCIATION 
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Backed by «@ powerful national advertising 
program and plenty of sales cids. Get the 
protit-bullding facts today. Write Dept. $8-2. 
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THE CONTINUING BOOM IN HOMEBUILDING 
is due in no small part to easy credit and low- 
interest money. Urban housing starts in 1954 
passed the 1,200,000 mark—second only to the 
1950 record, and up 10% from 1953. 

With the home mortgage debt now nearly four 
times what it was at war’s end in 1945 and with 
most buyers taking homes with little or no equity 
and the full 30-year terms, the Federal Reserve 
Board is said to be critically watching the over-all 
effects on the economy. It might put the brakes on 
funds available for mortgages, as it tightened up 
on margin requirements for stock buyers to slow 
down the bullish market. 

The home mortgage debt now is estimated 
at $75 billion. That’s up some 14% in a year, 
and nearly double the 1949 total. However, 
such debt covers one of the most important 
and relatively secure purchases a man or his 
family can make—a home in which most take 
tremendous pride and for which a majority 
would put up their hardest-earned dollar. 

The January issue of Wood Preserving News 
raises a pertinent question on this subject, under 
the heading of “Will the mortgage outlive the 
house ?” It concerns a committee report on “Decay 
and Termite Damage in California,” which shows 
that tremendous damage has been done to build- 
ings erected in the state since 1946 due to attack 
of decay and termites. This report offers investors 
advice on how to overcome such failures through 
good building design and the use of treated lum- 
ber at strategic locations. Meanwhile, FHA has 
requested the use of pressure-treated lumber for 
mudsills and other structural members. 


THE RESOLUTION OF THE BUILDING MA- 
TERIAL Exhibitors Association at its semi-annual 
meeting in Chicago recently contains good horse 
sense. It requested the National Retail Lumber 
Dealers Assn. to bar the consuming public from 
the second annual National Lumber Dealers Ex- 
position in Cleveland next October. BMEA also 
requested that this NRLDA show be held in No- 
vember in future years. 

Home shows for consumers and trade shows for 
distributors are two entirely different operations 
that can’t be effectively combined in local exposi- 
tions, let alone national affairs. They encourage 
exhibits by “pitch men” with gadget specials that 
distract visitors’ attention from the materials 
and demonstrations for which such shows are 
primarily held. Furthermore, the combined shows 
keep the exhibit attendants from answering the 
questions and capitalizing the interest of con- 
sumers or distributors. 
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The second annual NRLDA show can draw 
more dealers and give them more for their 
money, if it follows the experienced dictates 
of the exhibiting manufacturers. 


WITH EXPERIENCED BUSINESSMEN like 
Commissioner Norman P. Mason in charge, the 
Federal Housing Administration is gradually up- 
dating and upgrading its standards and _ pro- 
cedures. Homebuilders and dealers were cheered 
by the short talk made at the recent NAHB con- 
vention in Chicago by Neil Connor, architectural 
standards director for FHA, entitled “What the 
FHA Thinks about Good Design.” 

Connor told of ways FHA is working for better 
house design. These include quick delivery of FHA 
design ideas through magazines, newspapers, and 
other periodicals ; closer cooperation with industry 
groups in all phases of standards, especially in 
making changes in Minimum Property Require- 
ments; wider circulation of acceptance data on 
new materials and construction methods through 
NAHB, AIA, and other agencies; close collabora- 
tion with the American Institute of Architects in 
incouraging good design; assignment of design and 
construction specialists to field offices for quick 
service; greater consideration of design costs in 
appraisals; proper recognition of quality design, 
materials, and construction in valuations. 


“MAYBE THE VOLUNTARY Home Mortgage 
Program is the answer to our housing needs in 
this area,” declared H. E. Mason, a builder at 
Harrisonburg, Va., when informed that mortgage 
loans he was trying to secure for two prospective 
customers in the Shenandoah valley would be ob- 
tained by Frederick W. Berens, Inc., of Washing- 
ton, D. C 

Like many another builder and dealer in 
small cities and towns, Mason and his pros- 
pects in Timberville could find no local lending 
institution who would take a VA mortgage on 
the projected rural residences. He consulted 
his congressman, who told him to try the new 

Region IV office of the Voluntary Home Mort- 

gage Credit Program, He explained that this 

was created under the Housing Act of 1954 

especially to meet such mortgage difficulties. 

The chairman of the Region IV VHMCP hap- 
pened to be the president of Frederick W. Berens, 
Inc., and he immediately arranged for the Guard- 


ian Life Insurance Co. of America to buy the 
VA-guaranteed mortgages. Now the family of a 
poultry processing plant foreman and a truck 
driver look forward to moving into their own 
homes 

15 























JACKSON WATER HEATERS 


are TOP SELLERS because 
they are TOP PERFORMERS! 





Modern home owners are enthusiastic about the > 
outstanding job done by Jackson’s Water Heaters 
They appreciate their greater fuel efficiency 4 
their capacity to store HOT WATER for INSTANT 
use and their automatic controls that replace ' 
hot water as needed. For these reasons and many ; 

more but mainly because they 

satisfy the home owner you'll find 

Jackson Water Heaters are always 

TOP SELLERS! i 





GAS WATER HEATERS 


Completely automatic and approved for natural, 
manufactured, liquefied petroleum and mixed 
gases. Thoroughly insulated with 2 inches of 
Fiberglas. Thermomagnetic pilot generates its 


own current for dependable and safe operation 
} 
| 


| ROUND ELECTRIC WATER HEATERS 


These round models are fully automatic 
| modern design sturdy construction, Finished 
in white enamel with biack base and supplied 
in 10, 15, 20, 30, 40, 52, 66, 80, 100 and 
120 gallon capacities 





TABLE-TOP ELECTRIC WATER HEATERS 


These fully automatic Water Heaters are designed to fit into any standard 

kitchen cabinet installation, Shown above is the DeLuxe Model Series TTE in 

white porcelain enamel with ‘‘streamlined’’ top and backsplash. Top is easily All Meeters Shown ere Aveileble in 
removed by installer for quick and easy access to top connections. Made in 30, : 
40 and 52 gallon capacities, Standard Model Series STTE comes in 15, 20 and Both the 5 and 10 Year Protection 
30 gallon capacities, Similar to DeLuxe Model with exception of top which Plan Models. 
is 21° wide by 24" deep 


Distributed Through Wholesale Channels Only 


W. L. JACKSON MANUFACTURING COMPANY 


1222 EAST 40° STREET lr Wee .N, lelelcy WyAmas. 1. 8 





SALES REPRESENTATIVES 


L. O. LEDFORD, Sales Agency CARL A. SCHOLLE J. A. LLOYD, Factory Sales Agent* ). A. LLOYD, Factory Sales Agent* 
311 Chickamauga Avenue 1517 Hanover 3175 White y! t Ww 2506 Lucena Street 
Rossville, Ge rgia University Park Atianta e€0Tgia Charlotte, N. ¢ 
Telephone 89-5554 lias 25, Texa Telephone LAmar 1977 Telephone FRanklin 5-8258 
Telephone EMerson 4228 
"WAREHOUSE AT THESE CATION 
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BIRD ARCHITECT 


" hingles 


HIGHLAND BROWN 
BLENDE 
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AVON GREEN \a 
BLENDE 





TOWER BLACK 
BLENDE 













GOTHIC SLATE 
BLENDE 
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Sell Your Job Faster With Bird Rainbow Colors 








i 

i , 

j The proper use of color is all-important to the home life t Other outstanding qualities of the 

i _ 

‘ buyer today. And in roofing, more and more architects, BIRD A hingle, no less important in selling pro 

{i builders, and contractors are depending on the BIRD pect t thickne s of standard bute three 

4 

i Architect Shingle with its bigger (three times as big layer f 400-lb working weight and 

4 - ceramic granules ‘T hese jumbo yranules vive an intense FHA for root slope of 4 in 120 or more 
BIRD color quality and a deep and rich texture not possible tributor for further detail , rife t 
aml. Aid the smaller-vranule asphalt shingle, and add 50% longer BIRT] Dept Shi hast Il pol Wa 





QUALITY PRODUCTS SINCE 1795 mw EAST WALPOLE, MASS., NEW YORK, N.Y., CHICAGO, ILL., CHARLESTON, 5. C., SHREVEPORT, LA. 





Brand new 


ier Um KOM MOLE 


The Southeast’s finest Roofing pliant... producing 


BIRD ARCHITECT and MASTERBILT Shingles 
and a full line of Roofing and Siding 


Designed to give you the finest products faster than ever, Bird & Son’s new 
$2,500,000 plant at Charleston, S$. C. has ready now a full line of roofings 
and sidings tailored to meet the specific demands of Southern Building. 

Our warehouse alone covers a full acre, and it’s already filling up with 
famous thick-butt Bird Architect and Masterbilt shingles, with roll roofing 
and sidings, built-up roofings, cements, coatings and insulating materials. 
There's over 1,500 feet of shipping platform for trains or trucks to give you 
the kind of delivery service you've dreamed about. 

Drop in and See US, won't you ? We'll be proud to show you exactly what 


goes into Bird products that makes them the finest roofings in the World 


BIRD & SON, inc., Stark industrial Park, Charieston Heights, S.C. 














Sell utility plus / ne appearance! Look for the Masonite full- 


color advertisen ent issues of leading home magazines, 


How to Cash in on the Excitement 
Over Masonite Peg-Board Panels! 


“Best seller!” ‘Traffic stopper!” ‘“Does a whale of a envelope stuff They suggest it to customers who 
job for us!” That’s what dealers are saying about have used ot! Presdwood products. They recom 
Masonite Peg-Board panels and fixtures. mend it for nev mes and remodeling of older homes. 
The most enthusiastic comments come from those And, natur they stock it! With ample, well 
who do the strongest job of merchandising. balanced inve! es, including the heavy-duty 4" 
They advertise Peg-Board! In their local news thickness, for e installations 
papers, on radio and TV. They use Masonite news- How man ese sales methods do you use? To 
paper mats, scripts, along with their own ideas get the most of this Masonite business builder, 
They display it! They keep their Peg-Board dis use them all. e profit story from your Masonite 
player filled with short lengths and packages of Representati lay. Masonite Corporation, Dept. 
hooks. They distribute Peg-Board” booklets and SBS-2, Box co YU, Illinois 


Sell This Man—He Makes The Difference 


MASONITE’ CORPORATION 


MANUFACTURER OF PRESODODWOOD PAWN t PRODUC 


ration is the 
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Lumber Sales Good 
and Prices Hold Firm 


With new construction, repairs, 
modernization, and furniture manu- 
facturing booming across the land, 
the major lumber specie associations 
and producers are expecting pro- 
duction and shipments this quarter 
to zoom ahead of those a year ago. 

The National Lumber Trade Ba- 
rometer showed production for the 
week ending January 15 up 5% 
from a year before; shipments up 
2%, and orders 7% greater. 

The Southern Pine Association's 
new, easy-to-read, green-on-white 
market report showed mill orders 
were 13% above the three-year- 
average. Orders on hand increased 
8.5% during the week. 

On the West Coast, lumber was 
stacked at ports awaiting water ship- 
ment. Some producers are appre- 
hensive over a shortage of freight 
cars as freight loadings mount and 
construction of new cars drags. 

The 7.5-cent increase in mill 
wages, coupled with a low supply of 
more expensive logs, pointed to con- 
tinued firm prices and shipments as 
the spring building season meets the 
popularity of easy mortgage terms. 


Study Reveals Vast 
Modernization Market 


An exploratory study made dur- 
ing the first five months of last year 
by the U. S. Bureau of Census re- 
veals the need for continuing sta- 
tistics on the modernization of homes 
and other buildings in this nation — 
and the vastness of this market for 
materials and labor. 

Entitled “Expenditures on Resi- 
dential Owner-Occupied Properties,” 
the Federal study showed that home- 
owners appeared to have spent over 
$3 billion in five months to improve 
or maintain their residences, so the 
annual total should come to at least 
$8 billion. Adding half as much for 
such work on tenant-occupied prop- 
erties, the annual total should reach 
$12 billion for all types of work done 
on existing residential structures. 

The study further revealed that a 
little over 62% of the owner-occu- 
pied properties benefited from some 
work of this sort. About 36% had 
alterations or improvements. Less 
than 3% had additions. Average out- 
lays for fix-up work for the five- 
month period was $119. 

The survey indicated that about 
50% of the value of the work put in 
place was Do-It-Yourself activity. 
However, much of it was done by 


20 


dealers offering packaged repair and 
improvement service, usually on a 
monthly-pay plan. 


Southern States Set 
Pace in Reforestation 


The South’s leadership in refores- 
tation and forest managemest is re- 
flected in the report of the American 
Forest Products Industries, Inc., on 
the Tree Farms movement in 1954, 
according to the Southern Pine Assn 

The AFPI report shows that 61 per 
cent of the nation’s total Tree Farm 
acreage of 33,692,964 acres is lo- 
cated in 11 Southern states. Five of 
these are among the top six states in 
reforested acreage. The line-up: 

i. Texas—3,429,363 acres. (One 
Tree Farm in Texas is larger than 
the State of Rhode Island!) 

2. Arkansas—3,136,948 acres. 

3. Florida—2,977,030 acres. 

4. Alabama—2,771,618 acres. 

5. Washington—2,658,359 acres. 

6. Georgia—2,628,745 acres. 

S. P. Deas, manager of the South- 
ern Pine Assn., asserted that “the 
rapid progress of the South in the 
Tree Farms movement is one of the 
principal reasons why we are looking 
to the future with confidence. South- 
ern pine producers, together with 
industrious Southern farmers, now 
are engaged in nurturing many bil- 
lions of feet of sawtimber to whole- 
some maturity. Their efforts have 
already assured permanent supplies 
of this vital resource.” 

Meanwhile, a paper manufacturer 
told the Southern Pulpwood Con- 
servation Assn. at its annual meeting 
in Atlanta, Ga., that timber produc- 
tion must be doubled in the next 25 
years if the South is to continue its 
leadership in the pulp and paper in- 
dustry. He said production can be 
doubled with better forest man- 
agement. 


Plywood Makers Geared 
for Golden Jubilee Hit 


Western fir plywood manufac- 
turers this year are celebrating their 
50th anniversary with a Golden 
Jubilee promotion aimed at increas- 
ing sales by 10 million feet a week 
throughout the year. Composed of 97 
fir plywood mills in Washington, 
Oregon, and California, the Douglas 
Fir Plywood Assn. is staging an all- 
out sales drive through all segments 
of the building industry 

Despite a summer strike, fir ply- 
wood production last year was 4% 
higher than in 1953 for an all-time 
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All Eyes on Texas! 


Through the illustrated pages of 
SOUTHERN BUILDING SUP- 
PLIES, all eyes will preview the 
6%h convention and exposition 
of the Lumbermen’s Assn. of 
Texas next month. Don’t miss 
the March issue that will feature 
the big Texas dealer convention! 
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record high. Last month, prices were 
high and firm, with a record-setting 
backlog of orders for 536 million 
feet. 

Heart of the DFPA promotion, ac- 
cording to Managing Director W. E. 
Difford, is the development of 50 
“Golden Ideas” for building and re- 
modeling with fir plywood designed 
by five of the nation’s topflight ar- 
chitects. 

New point-of-purchase displays, 
dealer and consumer literature, and 
extensive advertising at all levels 
will support the DFPA drive. 

Meanwhile, the organization is 
priming and pumping all consumer 
media for helpful publicity on the 
use of fir plywood in new construc- 
tion, modernization, furniture, and 
handyman projects. 

Another big boon to the use of 
plywood in new homes will be given 
with the completion and exhibition 
of “The Bride’s House of 1955.” It 
will be a prefabricated wood home 
manufactured by U. S. Steel Homes, 
Inc. Over 150 of these homes — with 
walls of all living areas in natural 
plywood and exterior siding of 
beveled and striated plywood — will 
be erected this spring by builder- 
dealers across the nation. 


Atlantic Steel Plans 
Vast Plant Expansion 


At their annual meeting last 
month, stockholders of the Atlantic 
Steel Co. in Atlanta voted new stock 
issues and reclassifications to permit 
the construction of a new bar and 
rod mill, a second electric furnace, 
and a new administration building. 

President R. S. Lynch announced 
that the bar and rod mill, to cost 
$8,735,000, would add tremendously 
to the capacity of the mill that has 
produced Dixisteel items since 1904. 

The second electric furnace will 
cost about $750,000. 

The new administration building 
will cost approximately $450,000. 
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Sell BOTH big screen markets with one line of... 


Columbia-matie TENSION SCREENS 


Cost-conscious builders and today’s fast-growing mar- You sell frameless Columbia-matics with a minimum 
ket of do-it-yourself homeowners are your two big inventory. Yo tributor will provide prompt, fast 
screen markets. And Columbia-matic Tension Screens delivery on all id Columbia-matic sizes, and any 
give you a genuine opportunity to sell both markets special-ordet You stock only what you need 


more easily, more profitably. yet sell a compl c, 
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Backed by powerful national advertising — 
34,000,000 reader-impressions this Spring 


Columbia backs up your selli Progressive 
with this big national advertisi Farmer 

paign. And there'll be plenty 
chandising and point-of-sale 
available, too. It’s the biggest 
completest program ever put | 


window screen 


Ask your distributor 


for Columbia-matics or write > a. 
THE COLUMBIA MILLS, inc., Dept. SB-2, Syracuse 1, N. Y. 
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COMPLETE 
STOCKS 





FINEST 
‘PLYWOODS 


GREATER 


ee 


---rely on KOCHTON PLYWOOD 
for all your plywood needs in 
large or small quantities 


ECONOMY 


We can ship immediately from any one of our 14 conveniently located 
KOCHTON warehouses. Also, our huge purchasing power enables us 
to buy at the lowest market price; in turn we pass these savings on to 
you in lower prices. We can supply what you need, when you need 
it and still save you money. Remember that KOCHTON products are 


“as near as your telephone”! 


Green Boy®@ 


Milwaukee @ 


Decatur @ 


o 
Indianapolis - 


woons; 








Detroit @ 


oan camer mem 


' 
’ Columbus 
' & 

! 

! ; 
1 @ Cincinnati 


Complete Stocks of HARDWOOD PLYWOODS; FIR PLY- 
ALL SPECIES OF DOORS IN HOLLOW AND 
SOLID CORE; CUPBOARD DOORSTOCK; HARDBOARDS, 
TEMPERED AND UNTEMPERED; 
BOARDS; NEVAMAR PLASTIC LAMINATES; RECLUING 
STOCK; PLY-VENEER; HOMASOTE PRODUCTS. 


PERFORATED HARD- 


write immediately to be inciuded on our mailing list. 


Specializing in direct 
mill shipments by 
L.C.L. or C.L, 


HOCHIOT 


PLYWOOD ano VENEER CO.. INC. 


WAREHOUSES ° 


Indianapolis, Indiana ©@ 
Melrose 6-3485 
Minneapolis, Minnesota @ 
Granville 2444 
Milwaukee, Wisconsin @ 
Orchard 2-6730 

Detroit, Michigan © 
Tyler 8- 

Decatur, Illinois & 
Phone 3-974] 

Cincinnati, Ohio & 
Capital 1259 


GENERAL OFFICES 


Fort Worth, Texas 
Vinewood 2878 

South Bend, Indiana 
Phone.7-7715 

Los Angeles, California 
Raymond 3-365] 
Columbus, Ohio 
Klondike 3507 
Saginaw, Michigan 
Phone 3-5493 

Grand Rapids, Michigan 
Glendale 6-5466 

Green Bay, Wisconsin 
Hemlock 2-4879 


& WAREHOUSE 


Phone Taylor 9-0800, 509 W. Roosevelt Road, Chicago 7, Hlinois 
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TOP NEWS 


For and about Dealers « Wholesalers « Manufacturers 





Certain-teed Buys Control of Valspar 


Paint Corp., Sets Up New Management 


THE VALSPAR CORP., which has 
produced paints, varnishes, and 
enamels for 122 years, recently 
elected new officers and moved its 
headquarters from New York City 
to Ardmore, Pa. 

Arthur R. Cannon, president of 
Oliver B. Cannon and Sons, Inc., 
Philadelphia paint contracting firm, 
was elected chairman of the board 
L. B. Hartnett, former Eastern 
regional sales manager for Certain- 
teed products, succeeded Austin H. 
Gibson as president. P. L. Shea was 
named secretary, in addition to his 
duties as treasurer 

Paul MacDonald is vice-president 
and general sales manager; Wilbur 
V. Keegan, vice-president in charge 
of research and manufacturing; A. P 
Barberi, director of merchandising; 
R. H. Mullen, trade sales manager, 
and James W. Robertson, advertis- 
ing and sales promotion manager. 

The executive changes followed 
the acquisition of a majority of Vals- 
par’s capital stock by the Certain- 
teed Products Corp. The headquar- 
ters staff also was increased by 50 
executive assistants and _ clerical 
aides 

With its new alignment, Valspar 


S. E. Pine Producers 
Trade-Marking Lumber 


The first shipment of lumber 
trade-marked with the new “quality 
lumber” emblem of the Southeastern 
Pine Marketing Institute was ship- 
ped last month to Fernandina, Fla., 
by the Wade Lumber Co. The SPMI 
trade-mark stamped message read: 

“SPMI Quality Lumber Wade 
Lbr. Co., Folkston, Ga.” 

Each piece of lumber in the ship- 
ment was thus stamped and also 
showed the correct grade. 

Southern pine lumber bearing this 
new trade-mark soon will be shipped 
by other SPMI member mills in the 
four Southeastern states, according 
to Executive Secretary W. C. Ham- 
merle. 

Wade’s sales manager, Neill Mc- 





PRESIDENT HARTNETT 


has manufacturing plants at Brook 


lyn, N. Y.; Kearny, N. J.; Lyons, | 
and St. Louis, Mo. 
Sales offices are maintained 


Brooklyn, Boston, Minneapolis, De 
troit, St. Louis, and Houston, Tex 


Arthur, explained that “our associa 


tion with the Southeastern P 
Marketing Institute was the culmir 


tion of a long-sustained progra 


toward the production of the be 


and most uniform pine lumber whic! 


could be manufactured from 
forests.” 


Hammerle, former forester for t! 


Southern Pine Assn., announced t} 
the first annual meeting of 
Southeastern Pine Marketing In 


tute would be held on Wednesda 


February 23, at the DeSoto Hote! 


Savannah, Ga. The SPMI offices ar 


located in this pine port 
Featured speaker at the lunche 
meeting will be Dr. J. A. Hall 


rector of the U. S. Forest Product 


Laboratory at Madison, Wis., and 
member of Hoo-Hoo Internatior 
the lumbermen’s fraternity 

The rest of the day’s program 
be devoted to business affairs of t 
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SPMI organization. Its major pro- 
gram is the promotion and market- 
ng of quality Southern pine lumber, 
identified as above. 


NRLDA Announces Film, 
New Executive Committee 


The National Retail Lumber Deal- 
ers Assn. recently announced the 
names of members of the Executive 
Committee for 1955 

For district No. 1 the committee 
member is John W. Dain, Mahopac, 
N. Y.; No, 2, W. T. Spencer, Gastonia, 
N. C.; No. 3, Howard B. Rine, Cedar 
Falls, lowa; No. 4, Leslie G. Everitt, 
Kansas City, Mo.: No. 5, L. R. Al- 
drich Jr., Billings, Mont.; No. 6, 
James C. O'Malley, Phoenix, Ariz.; 
No. 7, H. Park Arnold, Glendale, 
Calif.; No. 8 C. K. Arp, Elkhorn, 
Wis., and No. 9, H. L. Stokely, 
Brownsville, Tex 

Committee members-at-large in- 
clude Watson Malone III, Philadel- 
phia, Pa.; R. A. Schaub, Whiting, 
Ind.; Paul R. Ely, North Platte, Neb.; 
H. W. Blackstock, Seattle 6, Wash., 
and Henry J. Munnerlyn, Bennetts- 
ville, S. C. 

The national association office al- 
o recently announced the avail- 
ability of a film produced by Life 
magizine. Entitled “Modern Living 
Exposition,” the film shows rooms 
displayed by various magazines and 
the National Broadcasting Co. at the 
national exposition in New York 
City. The record describes the rooms, 
their features, and the Do-It-Your- 
elf aspects of the furnishings. 

NRLDA has obtained 10 copies of 
this 35-mm color film strip and rec- 
ord, which can be scheduled for 
howing by state and regional asso- 
clations. 





Classified Mews 


For more industry news, classified for 
easy reference, turn to these pages 
Manufacturers’ News — page 58; 
Strictly Wholesale — page 70; Dealer 
News page 74. Always turn to 
SOUTHERN BUILDING SUPPLIES for 
news and ideas that can help you 
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personnel 
parade 


Pittsburgh Plate Glass Co... . This 
Pittsburgh, Pa., firm has promoted 
Ross R. Fernow as manager of 
glass advertising and promotion 
After joining the firm in 1949 he 
edited the company publications and 
promotional literature, New assistant 
to Fernow is Witt1am M. Artz. 


Avco Manufacturing Corp... . The 
American Kitchens Division, Con 
nersville, Ind., has retained Brat- 
rick West as a color consultant. 
One of the nation’s foremost home 
color stylists, Miss West heads her 
own New York color service and 
will aid American Kitchens on spe 
cial builder projects, displays, ad 
vertising, and the planning program 


United States Steel Corp. 
W. Topp Jr. has been appointed 
to the newly-created position of 
assistant general manager of sales 
—administration at the Tennessee 
Coal and Iron Division offices in 
Birmingham, Ala. 


. JOHN 


American Forest Products Industries 
... A graduate forester and former 
newspaperman, L. C. Lewis, has 
been named district manager at Ra- 
leigh, N. C. He will direct AFPI 
activities in the Carolinas and Vir 
ginia, succeeding Clarence Street 
man, 


Libbey-Owens-Ford Glass Co. ; 
A. M. (Bric) Younc has _ been 
named general sales promotion man 
ager, at Toledo, Ohio, headquarters. 
He succeeded Eart. ArkEN who is 
now responsible for certain docu 
mentary writing for the company. 
He came to Toledo in 1952 as train- 
ing manager for the Owens-Corning 
Fiberglas Corp. and served as a 
lieutenant commander in the Navy 
during World War II 


Utility Fan Corp, This Los 
Angeles, Calif., firm has appointed 
VANCE SMITH as manager of all 
operations for its air-moving equip- 
ment. Previously he was assistant 
manager. 


Martin-Senour Paint Co... . ALEX 
C. FURTWANGLER is new manager of 
advertising and merchandising. He 
joined the company in 1938 and has 
held such positions as division sales 
manager, sales promotion manager, 
and Boston branch credit manager. 


Orangeburg Manufacturing Co... . 
This manufacturer of underground 
electrical fiber conduit and bitu- 
minized-fiber drain and sewer pipe 
has appointed Franx P. CARLIN as 
advertising manager. He joined the 
sales division in 1950 


Chapman Manufacturing Co. 
Artnur VANDERSYS has been pro- 
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moted to executive vice-president 
and general manager of the firm’s 
hardboard plant in Corvallis, Ore. 
He has been with the firm since 1953 
and has helped develop such special- 
ty products as Rib-tex, Corru-tex, 
and Perfo-tex. 


Borg-Warner Corp... . The Norge 
Division, Chicago, has named JoserHu 
P. HALPIN as manager of the new 
builder sales division. He heads sales 
of Norge appliances to builders and 
apartment owners. 


St. Regis Paper Co. WILLIAM 
W. Gordon has been appointed 
general sales manager for all Pan- 
elyte plastic laminate products. For- 
merly he was sales manager for 
the U. S. Playing Card Co. 


Penn-Dixie Cement Corp. ... AL- 
MER F. Moore has succeeded Joseru 
H. Cuuss, who retired recently as 
manager of the Service Bureau. 
Before joining Penn-Dixie in 1935, 
Moore spent several years as a re- 
search and testing .engineer. His 
headquarters are at Penn-Dixie of 
fices in New York City. 


Drycrete, Inc. ... Rosert L., RAvucHu 
has been appointed general manager 
and was given complete charge of 
the Brewton, Ala., plant and sales 
of the firm’s pre-mixed and pack- 
aged cement and concrete products. 
Rauch formerly was general sales 
manager for Sakrete. 


Certain-teed Products Corp. ... 
Morris C. Hoven now heads the 
Eastern division as sales manager. 
He joined Certain-teed in 1935 as a 
salesman in the Portland, Ore., ter- 
ritory and later served West Coast 
and Southern districts before becom- 
ing Philadelphia district manager. 


Savings and Loan Men 
Form Industry Group 


Recently formed to make the 
American people conscious of the 
purposes and functions rendered by 
savings and loan institutions, the 
Savings and Loan Foundation, Inc. 
has announced that William K,. 
Divers will be the first president. 

A former board chairman of the 
Federal Home Loan Bank and still 
a board member, Divers assumed 
his new duties in the Washington, 
D. C., office on January 1. 

The foundation’s executive com- 
mittee includes Henry P. Irr, Balti- 
more Federal Savings and Loan 
Assn.; C. W. Grove, Second Federal 
Savings and Loan, Cleveland, Ohio; 
Raymond P. Harold, Federal Sav- 
ings and Loan Assn., Worcester, 
Mass.; Roy W. Larsen, Twin City 


Federal Savings and Loan Assn., 
Minneapolis; John H. Randolph, 
First Federal Savings and Loan 


Assn, of Richmond, Va., and Walter 
J. L, Ray, Standard Federal Savings 
and Loan Assn.,° Detroit. 
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N. C. Council Urges 
Revised Building Code 


Criticising North Carolina’s pres- 
ent building regulatory laws as a 
“confused maze,” the Commission on 
Reorganization of State Government 
recommended recently that the 
duties of the State Building Code 
Council be revised and expanded 

The study commission, in a report 
made public by Governor Hodges, 
suggested that the Building Code 
Council be given “clearer legal au 
thority” to adopt a state building 
code, in view of constitutional ques- 
tions raised concerning a code adopt- 
ed by the council in 1953. 

Further complaining that North 
Carolina building laws now are 
complicated and difficult to locate, 
the study commission said they are 
scattered through 11 chapters of the 
general statutes, through rules and 
regulations of the numerous agencies 
concerned with building and through 
ordinances, resolutions, rules and 
regulations of county commission 
ers, county boards of health, city 
councils and sanitary district boards. 

As a step toward clarifying the 
situation, the study group suggested 
that the State Building Code Council 
be expanded to include representa 
tives of the state enforcement agen 
cies and the municipalities, 

Under the commission’s proposals, 
the Building Code Council would 
adopt a state building code, including 
all building regulations promulgated 
by any state agency. It would hear 
appeals from decisions of the en 
forcement agencies, recommend stat 
utory changes to the state legisla- 
ture, and determine which enforce 
ment duties could be shifted to local 
officials. 

The commission further called for 
establishment of a permanent inte 
departmental regulation committee 
to establish procedures for the ex 
change of building plans among in 
terested agencies and to arbitrate 
disputes between the agencies 

The engineering division of the 
State Department of Insurance would 
be enlarged and become the staff 
for the Building Code Council and 
the inter-departmental group. 


Head U. S. Plywood Sales 


The United States Plywood Corp. 
has announced the appointment of 
C. P. Setter as executive vice-presi- 
dent and W. H. Hunt as vice-presi- 
dent in charge of sales. 

Setter joined the firm in 1945 as 
vice-president in charge of produc- 
tion and a director. He helped 
establish manufacturing operations 
in the Belgian Congo. Hunt has been 
with U. S. Plywood since 1938 and 
was elected a vice-president and di- 
rector in 1953. 






The NEW Look 


makes the 
big difference in sales! 
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steel door frames 


The classic moulded trim on the Stand- 
ard Steel Door Frame adds beauty to 
the doorway unobtainable in other 
stock steel frames. Builders are using 
Standard Steel Frames in homes, 
apartments, housing prajects and light 
commercial buildings and they're 
averaging cost savings of $4.50 per 
opening, Standard Steel Frame sur 
faces are Bonderized in a five-stage 
process and zinc-chromate primed for 
long-lasting rust resistance in storage 
or on the job, Manufactured of 18 
gauge, furniture quality, cold-rolled 
steel, they are factory assembled and 
welded-square, or knocked-down for 
easy job or warehouse assembly 











the | STANLEY ] 
steel garage door 


A beautiful new overhead garage door de- 
signed by an architect. Note the wide, 
natural spacing of the light openings, the 
careful planning of the horizontal lines. 
There's no other garage door like it any- 
where. Zinc-coated, Bonderized and 
prime-painted, Stanley Steel Garage 
Doors are fully protected against time 
and the elements. They open easily, noise- 
lessly. They’re weatherstripped at the top, 
bottom and sides. All joints are complete- 
ly welded. The hardware is made by Stan- 
ley, manufacturers of quality garage door 
hardware since the first garage. Each door 
is cartoned for trouble-free shipment and 
storage. 

Write us today for more reasons why 
the Stanley Steel Garage Door can make 
the big difference in your sales. 








Manufactured by 


SOUTHERN 


IRON ROOFING 


STATES 


COMPANY 
P. O. Box 1159, Savannah, Georgia 
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steel sliding closet doors 


Doors (20 gauge) and frames (18 
gauge) are made of cold-rolled steel 
that is Bonderized and zinc-chromate 
primed. Nylon rollers glide door 
smoothly, quietly on overhead track 
Framing or doors available in 6'8” or 
full 8’ ceiling height. Opening widths 
YF ae €. 

Track and framing is available with 
steel by-passing doors or without (for 
job-built %” plywood or composition 
board doors) 








SANTOIAIATO! 
steel window frames 


Manufactured of 18 gauge cold-rolled 
steel —- Bonderized and prime painted 
Designed to simplify installation of 
steel and aluminum awning-type, case 





ment and architecturally projected 
windows, as well as the Reynolds 
Aluminum _ traverse-type window 


Simple to install. Screw window into 
frame and slip entire assembly into 
rough opening. Nail flanges and special 
tabs (part of the complete package) to 
wood studs and window is in place. 


SOUTHERN STATES IRON ROOFING Co. 
MANUFACTURERS, Box 1159, Savannah, Georgia 

| am interested in handling 

[] STANDARD STEEL DOOR FRAMES [_) STANDARD STEEL WINDOW FRAMES 
[] STANDARD STEEL SLIDING CLOSET DOORS 
Please send me full details 

NAME - 
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THIS NEW $2,500,000 Bird and Son, 
Inc., roofing plant in Charleston, 
S. C., will serve the Carolinas, 
Georgia, Florida, Virginia, Tennes 
see, and part of West Virginia and 
Kentucky, Officially opened January 
28, the plant will provide one-day 
delivery service throughout most of 
this area. 

Housing the longest roofing ma 
chine in the world, which measures 
550 feet and was designed by Bird’s 
own engineers, the Charleston plant 
is 990 feet long. It has over 100,000 
square feet of floor area 

The warehouse provides over an 
acre of storage space, Over 1,500 feet 
of shipping platform assure easy and 
efficient rail and truck loading, 

The oldest roofing manufacturer in 
the nation, Bird and Son now oper 
ate 16 plants in nine states, employ 
ing over 3,000 people 

George Bird established the com- 
pany in 1795, After fire destroyed 
the original plant in Union, Maine, 
the company moved its headquarters 
to East Walpole, Mass. It started as 
a paper mill and was one of the first 
companies to experiment with the 
manufacture of asphalt roofing 

The new Charleston operations in- 
clude a granule plant, boiler plant, 
roofing cement plant, laboratory, ma 
chine shop, and dry-felt warehouse 
The plant is a complete unit, having 


Eli L. Chamber 
lain became vice- 
president of the 
Building Materials 
Division and a 
director of Bird 
and Son in 1946, 
He attended Wor- 
ecester Polytechnic 
Institute and join- 
ed the company 


in 1916, 
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Charles Sumner 
Bird, chairman of 
the board of Bird 
and Son, Ine., is 
the  great-grand- 
son of George 
Bird, who found- 
ed the company 
in 1795. He is the 
only company ex- 
ecutive who bears 
the Bird name, 





its own accounting and sales depart- 
ments, 

Attending the ribbon-cutting cere 
monies, at the Stark Industrial Park 
site on the Ashley river, were Charles 
Sumner Bird, chairman of the board; 
Axel H. Anderson, president; Eli 
L. Chamberlain, vice-president in 
charge of roofing; Bird directors, 
building material dealers, and South- 
eastern sales representatives; Gover- 
nor G. B. Timmerman Jr.; Mayor 
William Morrison; South Carolina 
Chamber of Commerce members; 
Charleston Industrial Development 
Board representatives, and over 300 
other state and local civic leaders. 

Chairman Bird is the great grand- 
son of Founder Bird. He joined the 
company after graduation from Har- 
vard in 1906, serving his apprentice- 
ship through all departments. 

President Axel H. Anderson has 
been with Bird 36 years, starting as 
assistant auditor. Under his leader 
ship, the company increased its sales 
from $28,000,000 in 1946 to over $47, 
000,000 in 1953. 

Vice-President Eli L. Chamberlain 
joined Bird in 1916 and rose to his 
present position in 1946 

In charge of all Charleston opera 
tions is James H. Van Hoy, South- 
eastern division manager. He was a 
Florida salesman for 20 years, be 
coming division sales manager in 
1946 

Baker L. Sears, Southeastern sales 
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manager joined the building mate- 
rials division in 1924. He rose to his 
present position in May, 1954 


Plywood Meet in N. O. 


The spring meeting of the National 
Plywood Distributors Assn. for 
Southern members will be held in 
New Orleans instead of Miami, as 
originally announced. It will be held 
on March 8 at the Hotel Roosevelt in 
New Orleans. 

According to Managing Director 
“Chuck” Devlin, of Chicago, it will 
be the last of the 1955 spring series 
The West Coast meeting will be held 
in Los Angeles; the Northwestern in 
New York City at the Commodore 
Hotel on February 25; the Midwest- 
ern at the Edgewater Beach Hotel in 
Chicago on March 4. 

The NPDA annual national meet- 
ing will be held in Portland, Ore., 
June 19-23. 


Watson Takes Gaither’s 
Retail Post with Cameron 


Roy Gaither, vice-president and 
director, has retired after 46 years 
of service with the retail division of 
William Cameron and Co. 

Well known throughout the South- 
west, he is a director of the Lumber- 
men’s Assn. of Texas and of the 
National Retail Lumber Dealers 
Assn., and served a term as president 
of the Southwestern Lumbermen’s 
Assn. 

Succeeding Gaither as general 
manager of the retail division is 
W. D. (Boots) Watson. He has been 
with William Cameron since 1928, 
spending most of his time in the oil- 
field division, of which he was dis- 
trict manager. 
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Southern Hotel Gets Triple Bonus 
Using Certain-teed Firestop Bestwall. 


eEG. U.S. Pat ¢ 
See Chapter X, 1953-54 Edition, SOUTHERN BUILDING CODE, for rated constructions 
with Firestop Bestwall. (Gypsum Wallboard with Gypsum Core including Vermiculite.) 





Fire Resistance Plus Ease of Application 



























and Less Inconvenience During Construction 


Important Factors in This Air-Conditioning Job 


Guests at the Piedmont are safe as well as cool, thanks to the 
air-conditioning installation, Over 25,000 square feet of Firestop 
Bestwall Gypsum Wallboard was specified for all corridor ceil- 
ings —covering the air-conditioning ducts — because of its 
great resistance to fire, ease of application, and because it meant 


less interference with hotel operation during remodeling. 


An interesting construction feature: Bestwall panels are left 
loose in the steel channels (see cut) to give easy access to 


air-conditioning ducts and to telephone and other wires. 


Certain-teed Firestop Bestwall was the first gypsum wall 
board to meet Code requirements for one-hour fire resistance 
over both wood and steel framing in single layer applica- 
tion, Firestop is much more fire resistant than ordinary 
gypsum wallboard, And it’s stronger and more resistant 


to sound trafsmission, 


Hotel, Atlanta, Ga, Air-conditioning unite and 

1 by Gowdy and Durkin, In Atlanta, Ga 

Bestwall application by Acousti Engineering Co 

Ga.; Cary B. Gamble & Associates, Consulting 
Orleans, La 








lders get a bonus from hirestop too, It's 
cuts cleanly—and is quick and easy 


ipply, making for a neat remodeling job, 


Certain-teed Firestop Bestwall is manufac 
ed under Underwriters’ Laboratories 
ice and has been accepted by building 
heials in more than 200 cities, Recom- 
id it for both new construction and 
modeling... for any type commercial, 
titutional or residential building. Wher 
one-hour fire resistance is required, 

I top Bestwall is one of the most eflective 
ling materials that can be used. Ask 
Certain-teed representative for com 


information, or write direct now 


CERTAIN-TEED PRODUCTS CORPORATION 


f crlain-lteed ARDMORE, PENNSYLVANIA 
EXPORT DEPARTMENT 100 EAST 42ND ST., NEW YORK 17, N.Y. 





u 6. Pat. OFF 
ASPHALT ROOFING © SHIN + SIOING © ASBESTOS CEMENT ROOFING AND SIDING SHINGLES 
Quality made Certain... Satisfaction Guaranteed GYPSUM PLASTER © LATH «© WALLBOARD «© SHEATHING © ROOF DECKS 
FIBERGLAS & NG INSULATION © ROOF INSULATION » SIDING CUSHION 
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hese men made 
last year to help you 


£8892 


4 
£. W. Adams E£. E. Ambrose, Jr L. D. Anderson R. L. Anderson* W. K. Benik E. M. Bennett W. J. Berg P. E. Bleue! A. E. Bliss 
Akron, Ohio Garden City, N.Y oye use 4, LY Rockford, i Denver, Colo Chaimette, La Milwaukee, Wis Louisville, Ky Sacramento, Calif 










2. 













h. A. Day M. H. Duff D. D. Dupler A. A. Erickson A. J. Erickson B. W. Evans W. K. Fehring W. E. Frazier F. J. Fitzgeraid* 
Ocean City, WJ, Norwalk, Conn Columbus, Ohio Topeka, Kans Bloomsburg, Pa Fort Wayne, Ind Bayshore, N.Y Alexandria, La Cincinnati, Ohio 






Rf. J, E, Johnson 
Wichita, Kansas 


R. T. Jones Klein W. J. La Rue R.S 4" ed card R. Larson C. G. Lawson* R. W. Livingston 


Billings, Mont 






M 
Salt tes che Utah Ohisnoms City, Otle. Lubbock, Texas Peoria, | St. Paul 8, Minn Brigantine, NJ Des Moines, lowa 


C 








¥ 


M.A ener 
Rutherford, 





L. C, Miller 
Madison, Wis. 


R. D. Mohiman 
Erie, Pa 


i 

J. P. Murnane H. H. Myers D. W. Nixon 0. G. Norbeck H. 0. Norstrom W. F. O'Brien 

Portland, Ore Fresno, Calif Los Angeles 25, Calif Fargo, N.D Omaha 3, Neb Brandon, Vt 
. eu 










Helmer Roe K. B. Rolf* 
Eau Claire, Wis Minneapolis, Minn Evenevitie ind Lite hock hen 


R's 


0. W. Velsor W. A. Vong B. W. Waiters H. A. Ward 
Rockville, Md Richmond, Va Atlanta, Ga Chariette aC Uniondale, N.Y 


H. B. Robertson 
San Antonio, Texas 





A. Rush 
Arlington Heights, Ill 





R. W. Van Houten 
Newburgh, N.Y 


He made 521 builder calls for his dealers 
last year. ‘He’ is a composite of the 103 finest 
salesmen in the business. These facts might 
interest you and help explain why he does such 
a tremendous job. He’s been with Insulite 8 years 


b a 
G, W. Zumwinkle 
Park Forest, Hl 





Your typical Insulite salesman might look like this 


and had 4 years building mater »xperience 
the result of printing one photo over another. ind had 4 years building material experience 


before that. He’s 40 years old and averages 214 


*Assistant Sales Manager 


another example of 


now MISULITE 12: 
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53,663 builder calls 


29. as ap 


















Spencer Boynton D. W. Butler J. A. Calder L. Carson M. Carsor H. Cottreti Crain R. J. Darling 
Detroit, Mich Cape Girardeau, Mo Glendale, Mo Wetulen lowa cn nnati, Oi oe Colo ier Fi. Calif Longmont, Colo 





). Gye hn David Griffiths J. P. Hartigan F. Hey J. R. Hogan wiM G. T. Johnson H. H. Johnson Johnson 
an Bay, Wis Pittsburgh, Pa Binghamton, N.Y Deir nt Mc Duluth, Mine Minnea ' Knoxville, Tenn E. Hartford, Conn BAA... NO 












“0 te - > i“ 

D. T. MacFarland K. G. Macintosh* F. E. Mackey W. M. Macy J. K. Mantle RJ. Martin J). A. MeGranahan Ef Ueseled 
Saginaw, Mich Dallas, Texas Joplin, Mo Mundelein, til San Jose, Calif st. Cloud, Minn Raleigh N.C Kansas City, Mo 
R. P. Orstad A.C. W. Peterson S. T. Peterzen }, P. Phalen D. R. Phillips FR. Renwick J). HW. Rheintrank ). C. Roach 
Sioux Falls, $.D Needham, Mass Kansas City, Mo. Detroit, Mich Houston, Texas Birmingham, Ala Dallas, Texas Morristown, NJ 





G. A. Schaefer F. J. Sherman L. L. Shields S. W. Shields 0. N. Springstor j.¢ L. C. Stockbridge . P owing P. Townsend 
Lancaster, Pa Portland, Maine St. Paul, Minn Minot, N.D Fairmont, W. Va Batav Niles, Mich owson id yh NY 





WB. White R. M. Whyte* Monty Wilkinson MH. Wilhams* A. B. Wilson Wocken RL. Wood 7 W Wright 
Savannah, Ga San Jose, Calif Grand Rapids, Mich Bedford H N t. Charte v a eke NY Westwood, Mas Toledo. Ohiw 
¢ { hired 19 | , i +} mt 

y J | | 1 py 
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INSULITE DIVISION, Minnesota and Ontario Paper Company, Minneapolis 2, Minnesota in| f 
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ANOTHER SALES LEADER 


from the Leading Maker of 
Aluminum Building Products 






} 


u& “ a fete thin Mle a cP NWS pel 2 ‘ —— 


REYNOLDS ALUMINUM 
Self -Lifting 
GARAGE DOOR 


Here’s a garage door that sells itself to 
both builders and do-it-yourself home- 
owners! To the builder it is an impressive 
sales feature that’s low in cost, quickly 
installed. To the handyman, it’s a ‘“pack- 
age” operation with full instructions, tools 
and gauges—nothing to go wrong! 

And what a door! Built solid, of heavy- 
gauge embossed sheet on stout extrusions 
welded for extra strength. Unique combi- 
nation of torsion spring and spiral cable 
drum assures permanent self-lifting action. 
Weatherstripped bottom and sides. Pre- 
cision lock. Oil impregnated rollers, cable 
and pivot shafts are stainless steel. Needs 
only 6” clearance behind auto bumper 
guard, approximately 6” head room, Call 
your supplier. Write for literature. 


Reynolds Metals Company, Building 
Products Division, 2002 South 9th Street, 
Louisville 1, Kentucky. 
Standard sizes 8’ and 9’ wide x 7' high. 
With or without window lights. Com- 
plete in one carton, 6” x 47” x 98” (8') 
and 110” (9'). Weight less than 100 lbs. 











oa 


es 


ble-Hung Window in 

olds Aluminum Windows. 
mechanical joints with 

dware stainless steel, also the double 


er-tip operation. Write for catalog. 
S. 9th St., Louisville 1, Ky. 


a 


..eand a new perfected Dou 

the great line of Reyn 
New perfection in all details! Strong 
stainless steel drive screws. All har 
A contact jamb weatherstripping. Fings a ere 
Reynolds Metals Company, Window Division, 2002 





se _— 


eT 





EE “MISTER PEEPERS,” starring Wally Cox, Sundays, NBC-TV Network 


REYNOLDS 38 ALUMINUM 
BUILDING PRODUCTS 
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MORE 


for your money- Ez 
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when it’s a 


eo 


Back of every TEXCEN door is a guarantee of satisfaction 
to those who specify, those who sell, and those who wse flush 


a 
. 


ncose oF" 


poomsid Ss 


4? 





doors. 

These doors are made vight here in the Southwest — in Texas, by 
the nationally-known Adas Plywood Corporation whose one 
ownership control insures uniform quality clear through 
from forest to finished product. You benefit from absolute 
standardization , . . top reliability minimum manufactur 
ing and handling cost. Convenient plant location assures speedy 
deliveries. Frees you from carrying big inventories 

Plan now to get the door that brings you more. Made in 
Center, Texas, Atlas Plywood’s TEXCEN doors give you 
beauty, trueness and service you can depend upon, They're 
easier to hang, easier to stain. Look for the blue-and-yellow 
TEXCEN label. Choice of birch, gum, and other popular woods 


Atlas Plywood % 


CORPORATION t f) 
FROM FOREST TO FINISHED PRODUCT | 


Sold exclusively through Sash and Door Jobbers 
Write for free color folder to 


Otto Nachlas, 702A Melrose Building, Houston, Texas 
Southwest Sales Representatives 
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Sales are better with the Complete Lupton Line 


tops in beauty and practical efficiency. 


For these new houses in Lawrence- 
ville, specifications called for three 
window styles casements, double- 
hung and picture windows... all in 


aluminum. It was easy to fill the 
entire order, trom the complete 


Lupton Line. 


You offer a “one-stop” service, and 
gain the opportunity to make a larger 
sale with a bigger profit, when you 
sell Lupton. Buyers save time, get 
faster and better delivery because they 
can get all their windows from one 
source, Best of all, precision-made 
Lupton Metal Windows practically 
guarantee satisfaction, Over 40 years 
experience in window design and 


construction means windows that are 
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Group of five houses buile for 
the faculty of the Lawrence 
ville School, Lawrenceville 


Architect ton =Smith 


Livin 
Philadelphia, Pa 
Contractor William Musson 
Lawrenceville, N.J 
Window Lupton Aluminum 
Casement Double-Hung and 
Picture Windows 


Lupton Casement 
: Steel or Aluminum 
A wide variety of window styles and 


Steel 


makes it possible for you to fill almost 


sizes, in and in Aluminum, 
any order. Well-stocked warehouses 
help speed deliveries. National adver 
tising helps create interest and sales 


for Lupton Windows 


That's part of the profitable Lupton 
picture, get your distributor to tell 


you more . Or write direct to... 


MICHAEL FLYNN MANUFACTURING COMPANY 


700 East Godfrey Avenue, Philadel; 1 24, Pa 
Members of the Steel Win / ’ 


LUPTON 


METAL WINDOWS 








gg i hn i ts ls il 


Partial List of Southern 
LUPTON Distributors 





ALABAMA MARYLAND 
Birmingham 1: Virginia Steel Co., Inc. Baltimore 3: Maryland Steel Products Co, 
P. O. Box 1152, 1007 37th Place North P. O. Box 1997, Bush & Ridgely Sts. 
DELAWARE NORTH CAROLINA 


Wilmington: Hance Hardware Co. Charlotte: R. J. Lock Steel Products Corp. 


#4 Stone Hill Rd.—Augustine Cutoff P. O. Box 1763, 1200 W. Moorehead St. 


DISTRICT OF COLUMBIA 
Washington 11: 
Cushwa Brick & Building Supply Co. 
137 Ingraham St. N.E. 


a 
‘eer FLORIDA TENNESSEE 


SOUTH CAROLINA 


Columbia: Kline lron & Metal Co, 
P. O. Box 1013, 1225 Huger St. 





Pee : Gainesville: Stringfellow Supply Co. Knoxville: Dealers Warehouse Corp. 
ee P. O. Box 152, 536 S. W. Second Ave. 1372 North 6th Ave. 
| | St. Petersburg: Metal Building Products, Inc. Nashville: McMurray Structural Steel Co, 
_J P, O. Box 1559, 2700 22nd St. North 1504 Demonbreun St. 
H | ———— 
Lupton Aluminum 
Double Hung Window GEORGIA TEXAS 
— Atlanta 1: Henry Taylor & Son E| Paso: Electrical & Mechanical Supply Co. 
P. O. Box 1328, 1058 Amsterdam Ave. N.E. P. O. Box 3247, Sta. A, 708-716 N. Piedras St. 


: A 


re 


Houston: Jim Lunsford Company 








aa 
) RANGAS 1525 N. Post Oak Road 
————"| Kansas City 10: Lusco Brick & Stone Co. 
‘ 11 t ; 
os 36 Southwest Blvd VIRGINIA 
Lupton Aluminum Wichita 1: Lusco Brick & Stone Co. Bristol: Central Warehouse Corp. 
wning Window 
P. O. Box 1481, 342 N. Waco St. P_O. Box 85, 512 Scott St. 
NEW SALES HELPS 

FOR LUPTON DEALERS KENTUCKY Richmond 21: Virginia Steel Co., Inc. 
Ask your distributor for , , Mailing—-Stewart Station Post Office 
these NEW Lupton sales Louisville: John W. Bishop Office~3122 W. Cary St. 
helps 319 W. Jefferson St. 
NEW POSTERS 

Big colorful ° 

oyecitching, 25 inches LOUISIANA Wa Vee 

i 38 inches. P ed . 

6 11 pe rs Bat os New Orleans 19: Favrot and Pierson Charleston 28: Fireproof Products Co. 

quered 3511 Toulouse St. P, O. Box 2311, Suite 422-Professional Bldg. 
NEW ENVELOPI 
STUFFERS 


Ore Features Supe” MICHAEL FLYNN MANUFACTURING COMPANY 


Hung Windows 

One features Lupton Sales Offices and Sales Representatives 

on nosey Casement MAIN OFFICE AND PLANT KANSAS CITY 

indows - : e vile 4 Ww eorge 
700 East Godfrey Avenue, Phila. 24, Pa ; tes hy Kansas City 8, Me 
Mak« ) sale eas 
— F aicncpi vas pee LOS ANGELES NEW YORK 
WEE TOCES SOMNEEES Eee 672 S. Lafayette Park Place, Los Angeles 57, Cal 42nd Street, New York 17, N.Y, 
chandising aids they Il CINCINNATI 
uston 5 " 

hel make Customers Out STOCKTON (Warehouse) ° Building, 1620 Madison Road 
of prospects. 1441 Fremont Street, Stockton, Cal ti 6, Ohio 
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HEATFORMS’ and Superior FORM DAMPERS 


Pee. ae eo ee ere Se ee ee 





HEATFPORM Model ‘‘A’” for conventional 


H 


fireplaces, with view of fire from front and 


H 





Dealers, Architects, Engineers, Draftsmen, 
| Home Building & Masonry Contractors 
| WRITE TODAY 


for Complimentary FILE KIT of literature on this 
_ efficient and profitable line of Fireplace Equipment 











HEATFORMS 


(SHOWN AT LEFT) 
HEATFORM consists of firebox, throat, smoke-dome, and 
damper—a perfect guide for masonry—HEARTH TO FLUE. 


: Ps 
COM Ae ET 











fireplaces, (Damper is built-in) 
” The HEATFORM fireplace saves fuel 
ii: mourns and circulates heat otherwise lost up 
Eaa 
a’ 


the chimney, heating entire room 
and warming adjoining rooms. 


> 


WARY AR OWTLTIT” ALTERNATE 





; 
- HEATFORM adds but little to the cost 
i ; MODEL “'L’’ DAMPER (ab: f 
| of the finished fireplace, because it le. la 
saves some materials and labor. MODEL “H" HI-FORM DAMPER (below 


for Modern fireplaces 


SUPERIOR 
FORM DAMPERS 


(SHOWN AT RIGHT) 


COOL AR NLET 





Pal app for 
EATFORM Model ‘'8’’ for modern corner 


either side. (Damper is et To be used only when the extra 
heat produced by HEATFORM 
is not essential. 


MODEL “L” DAMPER (shown above at 
right) was designed 25 years ago by the 
Superior Fireplace Company for conven- 
tional fireplaces, Because it met the need 
for higher and wider throats, it has become 
standard specification for satisfactory fire- 
places. 

MODEL “H” HI-FORM DAMPER is the new 
damper developed by Superior engineers 
to be used in modern fireplaces with two 
or three sides open; also for those opening 
through between two rooms. 





ALTER MATE 
WARM Ae 
OUTLETS 





REAR VIEW 


EATFORM Model ''M’’ for fireplaces with 


view of the fire from front and both sides. 


34 


(Damper is built-in) (*) HEATFPORM registered trademark of Superior Fireplace Co. PAT. APPLIED FOR 


SOLD THROUGH BUILDING MATERIAL DEALERS EVERYWHERE. PROMPT SERVICE FROM 
OUR TWO FACTORIES AND DISTRIBUTORS THROUGHOUT ALL TRADE AREAS IN U.S.A. 


PLEASE IDENTIFY YOUR PROFESSION OR TRADE WHEN WRITING FOR FREE FILE KIT 


om-s0sss) SUPERIOR FIREPLACE CO, o.s0555 


1708 E. 15th St., 601 North Point Road 
LOS ANGELES, 21, Calif. BALTIMORE, 6, MARYLAND 
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(A i( ) "aire 
SLIDING DOOR and WARDROBE HARDWARE ~~ i ‘a 


¢@ AWM intelled in Uminds : \ 
| 


WARDROBE ‘ | 
INSTALLATION ~~ \ 







ry) 
SE 


STEP 1 
Install track 


a ” 
> $ a 


4 
a ~ 



















Glide-Master is advertised to your 
customer and only Glide-Master 
has ALL these features: 


STEP 2 


Attach hangers Pre formed metal track V-Bottom 


to door prev from obstructing wheel 


One t ize door 


factory lubricated ball bearing 


Mi | i hown in photo has slot 


idju { 


Oth feature full adjustment 


a os oe oe 


STEP 3 
Hang wheels 


Wanted: Top Eastern distributors 


in track 
GET YOUR PROFIT STORY 
| TODAY. WRITE FOR FREE 
ae : GLIDE-MASTER FOLDER NOW. = _gilendeieieieeieiemie 


Arthur Cox & Sons, Inc., 70 N. Sycamore, Pasadena, Calif. 
Please ser e folder 





| 

| 

| 
| 

4 | 

ba / | NAME | 

STEP 4 we / / 

Install T | i . | FIRM NAME | 
: 

— : y ; | ADDRESS | 

ae ee 

MANUFACTURED BY | city ZONE STATE — 

| 5 


ARTHUR COX & SONS, INC., Pasadena, California ~~~ menseeanatetumeneaatjiie a 
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Point to Remember 


about Mortar 





Why You Get Better Work at Less Cost 
with Lone Star Masonry Cement 


@ Good mortar goes hand in hand with good workman- 
ship in good wall performance. Lone Star Masonry Cement 
assures uniformly highest quality, at lowest cost. Ask the 
Masons on well-designed Lakeland High School, Cort- 
landt, N. Y. It adds up this way: 


Saves Time at Mixing Box: No lime or portland cement to add, no soaking 
or slaking. One ready-to-use cementing material means one less variable in pro 
portioning. Rigid control throughout manufacturing means uniform quality from batch 
to batch. 


Saves Time on Scaffold: Extra fat mortar spreads easily, doesn't gum up the 
trowel, easier to tool, makes a neater job, with assurance of strong, permanent bond 


Assures Weather-Resistant Walls: No added waterproofing material needed 
inherent water repellency and low absorption protect against weathering action 
Chemical soundness safeguards against delayed expansion of joints, saves repointing 


Non-Efflorescent: Lone Star Masonry Cement is practically free from salts ; low 
absorption and high water repellency restrain leaching out of salts in water, sand 
or brick, 





In a word, this is Lone Star quality, which 
means the highest attainable standards. Insist on 
Lone Star Masonry, the Cement that builds and 
holds good-will for the Mason and Building 
Material Dealer on outstanding performance. 


For quality and economy, Lakeland High School has a 
lightweight roof-deck of high insulating value. The deck 
consists of 134 in. precast Porex insulating plank, with % 
in. poured-in-place, nailable, ‘Incor’-Cement finish. Weight 
of 214 in. roof deck is 7 lbs. per sq. ft., with insulating 
value equal to 1/4 in. cork. 





LAKELAND HIGH SCHOOL 
Lake Mohegan, Town of Cortlandt, N. Y. '" 


Architect: 

FREDERICK P. WIEDERSUM 

Valley Stream, N. Y. 
Genera! Contractor: 
STEWART M. MULLER, INC, 

Croton-on-Hudson, N. Y. 
Masonry Contractor 
WALSH & HAGAN, INC, Peekskill, N. Y. 

Roofing Contractor 

PORETE MANUFACTURING CO 

North Arlington, N. J 

Lone Star Masonry Cement: 
HOME BUILDERS SUPPLY CO, Peekskill, N. Y. 


















CORPORATION 





Offices ABILENE, TEX . ALBANY, N.Y . BETHLEHEM, PA 
BIRMINGHAM - BOSTON + CHICAGO + DALLAS + HOUSTON 
INDIANAPOLIS + KANSAS CITY, MO. + NEW ORLEANS ~- NEW YORK 


NORFOLK + RICHMOND «+ WASHINGION D.C 









LONE STAR CEMENT, WITH ITS SUBSIDIARIES, IS ONE OF THE WORLD'S LARGEST 
CEMENT PRODUCERS: 18 MODERN MILLS, 141,600,000 SACKS ANNUAL CAPACITY 


LOWE STAR CEMENTS COVER 
THE ENTIRE CONSTRUCTION FIELD 
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The three fork-lift trucks below have permitted 
the Contractors Supply and Lumber Company in 
Houston to receive, store, and deliver more lumber 
and other materials faster and cheaper in the same 
yard space. Of 10,000 and 6,000 pound capacity, 
the first and second Ross trucks were obtained 
from Army Surplus. The third truck, an 8,000 
pound Hyster fork-lift, was bought new. 


Or ee 





LIFT TRUCKS CUT COSTS 


three ways in Texas 


© Although the construction boom 
continues in the mushrooming 
Houston area of Texas, lumber 
dealers there must control costs 
to meet and beat competition. And 
several of them do it with fork-lift price ads under the “Buildir 
trucks. Materials” classified adverti 
The Contractors Lumber and section of local newspaper 


Supply Company and the Subur- “Save with Suburban. Bett 


quality with better service at li 
er prices through modern handl 
methods. Everything for home 
builder. Complete line of build 
hardware. Complete plumbing 
electrical supplies.” 

A former homebuilder hims 
Manager Tom O’Donnell said th 


ban Homes Lumber Company in 
Houston have cut their yard costs 
in these three ways that other 
lumber dealers have throughout 
the nation: 

1. By stacking, storing, and dry- 
ing more lumber in the same space. 

2. By unloading lumber from 
freight cars and storing it with less 


labor. house for efficient storage with t) 
3. By getting lumber on to de- low-cost help of lift truck 
livery trucks and job sites faster The modern building te 
and with less labor. makes mechanical handling nec« 
Use of modern material handling sary to provide builders lu 
equipment—fork-lift trucks, con- and other materials as effici« 


veyors, and modern delivery trucks as possible. You can control 
—permits the Suburban Homes dling costs and schedule 
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Lumber Company at 901 Littl 
York Road to attract more sal 
with this pitch in their ads—most! 


“we planned our yard and war 


better when you use lift trucks 
nstead of old-fashioned manual 
methods 

“We move lumber and other 
packaged building materials with 
lift trucks faster and in better 
condition. With a lift truck, two 
good yard men can do the work 
ordinarily done by six men in an 


old-fashioned lumber yard.” 


Storage space was no great prob 
lem or reason for Suburban Homes 
management resorting to fork-lifts 
but it decidedly was in the case 
of the Contractors Supply and 
Lumber Company in downtown 
Houston on busy Harrisburg Bou- 
levard. This firm’s tremendous sale 
of building materials to contractors 
ind mechanics posed a big storage 
problem 

Rather than move to a new and 
larger site or buying high-cost land 
nearby for more hand-handled, low 
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stacked lumber and materials, 
Manager Russell Nix investigated 
the handling-economy claims of 
dealers using lift trucks—and also 
those of truck manufacturers. He 
decided the answer was to switch 
from manual to mechanical han 
dling—and the results show up in 
his smiles and enthusiasm for lift 
truck operations as well as in his 
firm’s handling costs 

Nix became so enthusiastic in 
just a few weeks’ reaction to the 
“new system” that he appeared on 
the program of the NRLDA exposi 
tion in New York City last October 
to “spread the gospel.”’ 

Reports Nix: 

“We cut our costs by bundling 
material and handling it with lift 





trucks. We have substantially in- 
creased the amount of lumber and 
other supplies received, stored, and 
moved out of our yard with no 
increase in personnel. This saving 
of man-hours has more than paid 
for the two-fork-lifts we bought 
from Army Surplus, and also a 
new Hyster.”’ 

With these trucks, this dealer’s 
personnel pack bundles of lumber: 
into the driveway and open storage 
of 30,750 square feet—about 2,000, 
000 board feet. Skyward stacking 
of the bundles, with 10 and 14 
feet lift reaches, permit ‘fully 
three-dimensional storage.” 

In the 20,700 square feet of ware 
house space, Nix is able to have 
stored—via the fork-lift route 


On the outskirts of Houston, the Suburban Homes Lumber Company started 
in business with the ever-ready, low-cost help of lift trucks. At left, below, 


fir 2x4’'s are scooped up by the fork-lift from neat piles at railroad siding. 
Much lumber is bundled with steel straps as it is unloaded from cars. At 


right, Manager Tom O'Donnell explains to his son and assistant, Gary 


O'Donnell, the economies of bundling oak flooring and storing it safely 


inside warehouse for immediate delivery to job sites. 








This picture shows how high and close 
bundled West Coast lumber is stored 
for ready delivery in the shell-topped 
yard of the Contractors Supply firm in 
Houston. Watching the truck opera- 
tion in 10-gallon Texas hat is Man- 
ager Russell W. Nix. Both 
courtesy of Harold J. Skinner, Houston 


photos 


dealer association manager. 


500,000 feet of finished lumber, 
three carloads of roofing, three 
carloads of paint, three carloads of 
bundled gypsum board from flat 
car shipments, and one carload of 
plywood. 

Texas dealers are not alone in 
switching to the economies and 
conveniences of fork-lift handling 
Lumbermen in small towns and 
cities elsewhere are enjoying these 
cost-saving operations also. Among 
them is the Boozer Lumber Com- 
pany on the edge of Columbia, 
S. C, Our cover picture shows Don 
Baxter directing a young driver in 
the pick-up of a stack of timbers 
for fast transfer to the planing mill 
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How to make 


JALOUSIES 
a Best Seller 


& Stocking and selling jalousie 
window and door units have two 
delightful aspects for the building 
supply dealet 

One—it seems that when 
“catch on” in a community, they 
go “like hot cakes.” In 

And two—they are such a versa units, down to completely-a 
tile product that the dealer can bled unit already glazed 
handle them in any of several 


Various manufacturers offer 


ready for installation 

One of the chief factor 
cessful merchandising of 
is to stre their versatilit 
can be used to solve almo 
type of ventilating probl 
light and privacy both are de 
the jalousies can be lazed 
translucent pane Or a cor 
tion uch as translucent 
half way up, is possible 

If the room is on an « 
unny side, a heat-absorbent 


t 


can be used. Tinted gla 
out glare. And if a home 
ever wants to change glazi 





can do so without changin 
dow or door unit 

In warm months, espe 
is important to emphasize 
plete ventilation in adve 


Jalousies suit nearly every door- 
way and window in Southern and 
Southwestern climates. The 
Greenville (Ala.) Lumber and 
Supply Company sold the door 
above to open onto an open 
porch and the back yard. After 
discovering the practicality as 
well as the beauty of jalousies a 
cafe manager in Tylertown, Miss., 
installed the jalousie doors and 
windows, at top of page, in his 
living room. He installed those 
at right in his kitchen. 
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they ways to suit his own convent 


lengths to be cut, expand 


iles talks. “Draftless ventila 
is another selling point. 
ne opposition to jalousies in 


ne sections in the past has been 


feeling that they are a warm 
ither or warm-climate product 
can be overcome by advertis- 
them in winter, with emphasis 
the tight weatherstripping 


ictically all producers offer 


by the heavier glass usually 


d for glazing 


conversation with a jalousie 
pect, point out the fact that 
rovements in design have 


atl increased their weather 
ht qualities. And for colder cli 
ites, all jalousies are made with 


vision for storm sash 
| individual homes and projects 


hroughout the South, dealers are 


fortably combining jalousie 
and windows. In a Charlotte, 
ubdivision, a builder moved 
homes faster with the installa 
ELL ‘EM JALOUSIES page 79) 








© Hugh T. Jones Jr., who is fortu 
nate enough to co-own and active 
ly manage a lumber company that 
is older than the town in which it 
is located, has a valid claim to 
hunting as a hobby. He not only is 
a sportsman that goes gunning 
often for wild ducks and geese, 
but he is a gun enthusiast also 

His prize guns are locked in a 
gun case above his desk. They in 
clude a new lightweight gun with 
polychoke barrel, of which he is 
justly proud 

One of this lumber dealer's 
troubles is to determine whether 
his hobby is hunting or selling 
For he is one of those rare indi 
viduals who sell from breakfast 
coffee until the campfire embers 
are banked safely for the night! 

He doesn’t intrude on the pri 
vacy of others who go hunting to 
forget the cares of the workaday 
world, because that’s probably 
why he goes, too. But it usually 
starts something like this: 

The scene is at the base camp 
on a hunting expedition. The ba 
con is frying and the coffee is boil 
ing and the odor is “out of this 
world.” Hugh is sitting on the 
ground pulling on his socks and 


This Dealer 
SELLS MORE 


with a Gun! 


by LH. Houck 


Hugh T. Jones Jr., lumber dealer in Chanute, 


Kansas, has a gun for almost every domestic 
hunting task. At left he proudly holds his 
new lightweight gun with polychoke barrel. 
He finds customers frequently among mem- 
bers of local hunting parties, and old custo- 
mers often voice their building plans or 
material needs while on a hunting trip. 


watching the fire when another 
member of the party says: 

“Hugh, I want to build a canopy 
over my kitchen door. What do 
you think I ought to use?” 

After that deal is buttoned up, 
another party member pipes up 
with: 

“I want to pour a new floor in 
my garage and finish the interior 
Can I pour a new floor on top of 
the old one or do I have to dig up 
the broken one? And would you 
recommend insulation in the ceil- 
ing at the same time?” 

And that conversation also is set 
up for a satisfactory sale. 

Hugh Jones Jr. and his wife at- 
tended a reception not too long 
ago and after the guests were all 
comfortably settled, the hostess 
beckoned to Hugh. She led him 
upstairs to an unfinished attic and 
said: 

“You just must figure out what I 
need to finish this attic and make 
it into two nice rooms while you're 
here.”’ So practical Jones whipped 
out a pad and took down the di- 
mensions. Later he returned with 
samples and took another profit 
able home-expansion order! 

The Chanute Lumber Company 


was established by two brothers, 
M. T. and T. C. Jones, in 1865 
just five years after Kansas was 
admitted to the union. They plat- 
ted most of the town of Chanute, 
which then consisted of three 
small bickering villages. From that 
day on the Jones family have been 
selling building materials and 
erecting homes and other build- 
ings in Chanute. 

M. T. Jones died in 1904 and his 
two sons, Milo T. and Hugh T 
Jones, assumed active control. 
When Milo T. died in 1945, Hugh 
T. Jones and his son, Hugh Jr., 
took control and the yard is now 
under the management of the 
younger Jones. 

Hugh was born in Chanute and 
attended the public schools there 
before he went to Kansas Uni- 
versity, where he was a Sigma Chi 
and a Delta Sigma Pi and was 
graduated in finance. When he re- 
turned to Chanute from college he 
worked in the Bank of Commerce 
for two years and then joined the 
U. S. Navy in 1951. 

He went to the officers’ candi- 
date school and then to PT boat 
service. After eight months he was 

(See SELLS WITH A GUN page 79) 
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When she finds a couple in- 


Ing 
Womeu VWaua Fa) terested in building a home, she 
ge talks to them and ascertains ap- 


pay off in Mississippi 


& Knowing the “woman’s angle”’ 
pays in the lumber and building 
supply business according to at 
least two Mississippi retail firms 
the Jet Lumber Company in 
Meridian and the North West 
Lumber and Building Supply Com- 
pany in Jackson. 

Most firms have already discov 
ered the importance of maintain- 
ing a display room that will lure 
women customers into the store. 
But these two firms find that 
women in top-ranking positions 
can be drawing cards themselves 

The Jet firm hired Mrs. Naomi 
Savelle as sales manager in charge 
of design, remodeling, decoration, 
repair sales, and Title I improve- 
ments. Unlike most women in the 
lumber field, she did not enter the 
industry via family ties 

Until 1950, Mrs. Savelle was a 
homebuilding contractor. During 
her career as a builder, she con- 
structed over 300 houses. During 
her peak year, 1948, she built 48 
homes 

Then she had to leave this busi 
ness because of ill health. She re 
tired to ranching for two years, 
didn’t like it, and began looking 
for an “easy” job in homebuilding 
She joined Jet soon after the firm 
And although her 
“easy,” it fills the 


was organized 
job is far from 


— 





proximately what they want in a 
how much they can pay, 
id how it is to be financed 
[hen she goes with the couple 
inspect the lot to get a first- 
ind picture of the size and shape 
Serving as the designer, she 
iws up rough plans and presents 
them to the couple for further 
topped bu tudy. Women customers frequent 
find that as a former housewife, 
be Mi Savelle understands their 
roblems and has_ space-saving 
iggestions and as a former 
those who are building thei uilder, she knows cost - cutting 
homes and are a little uncert tricks. Usually she helps the fu 
as to what they want ture home-owners to select a con 
Her job starts with rough | ictor after the finished plans are 


nome, 


gap left when she 
ing 

Mrs Savelle’s 
med up as “counselor for prospé 
tive homebuilders,” 


job can 


particula 


OE 
Women custo- 
mers, especially, 
find Mrs. Naomi 
Savelle under- 
standing and help- 
ful when it comes 
to planning a 
home. Her knowl 
edge of colors, 
furniture arrange- 
ment, and other 
talents far exceed 
the usual services 
of asales manager. 
That is her title 
in the Jet 
ber Company in 
Miss. 


here in 


Meridian, 
Pictured 
a dark suit, Mrs. 
Savelle 


customer 


helps a 
select 
prefinished  wall- 
panels below, to 
go in the house 


plan seen at right. 


“Sai 


fates 


; 
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drawn. Obviously, all materials 
come from the Jet Lumber Com- 


pany. 

After the sale of the complete 
house job, Mrs. Savelle keeps an 
eye on construction from the 


foundation to the roof, to make 
certain that her plans are follow 
ed explicitly and that the Jet 
firm’s customers get what they ex 
pect 

Mrs. Savelle also spends a lot of 








time selling repair and remodeling 
jobs, plus additions like carportes, 
rooms, and porches, She handles 
these completely from plans to 
financing. She does some of this 
selling on a house-to-house basis, 
but usually her 
from friends and 
she made while in the homebuild 
ing business 

“I find there is a place for wom- 
en in the lumber business—if they 
will make it,” Mrs. Savelle says 

“Other women like to talk to a 
woman about house plans, decora- 
tion, color schemes, and so on, if 
the saleswoman can convince these 
women that she knows what she’s 
talking about 


prospects come 
acquaintances 


Mrs. Brannon’s home decorating 
talents were put to use in the 
arrangement of displays. This 
corner particularly is typical— 
she has placed paint color chips, 
wallpaper, and surfacing material 
samples close together so that 
the housewife finds it easier to 
comparisons and 


make color 


42 


“I find that I am able to follow 
up a job and take care of construc 
tion details better than the aver 
age man, who doesn’t have the 
patience for it. There are so many 
‘little things’ in building or re 
modeling a home that a man 
doesn’t consider important but 
they’re quite 
woman who occupies the home. A 
woman experienced in both build- 


important to the 





Mrs. Dorris Brannon manages 
the North West 
Building Supply 


Lumber and 
Company in 
Jackson, Miss., for her father, 
S. C. Weir. She is seen at left 
with her father, center, and 
brother, Gordon Weir. Wall be- 
hind her desk shows off a wide 
choice of fancy plywood panels 
—birch, walnut, oriental ash, 
Surfwood, knotty pine, oak, and 
mahogany. At top is the front 
of the enlarged, 
building, before company sign 


modernized 


was added, 


ing and homemaking can see these 
little things and follow through on 
them to the satisfaction of the 
customer.” 

Mississippi appears to outdo all 
other Southern states in the num 
ber of women holding responsible 
positions in lumber yards 

Another Mississippi belle who 
has shown great ability in manéeg 
ing a retail building material firm 
is Mrs. Dorris Brannon, who fol 
lowed in her father’s footsteps to 
become manager of his North West 

(See WOMEN MANAGERS page 80) 
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ways to pursh 






PLAN BOOKS 


In the compact store of the B nber and 
Supply Company in Bossier City, Louis 1, home 
plan books catch the eye of customers behind the 
circular sales counter, above. Customer must ask sales- 
man for books she would like to consider obtaining. 


The MeGinnes Lumber Company in Lakeland, Florida, 
has developed the “3 in 1” literature fixture de 

onstrated above. Sides hold plan books, top bins 
small consumer literature, stocks of both are stored 


inside. The fixture is secluded in paint department. 














Fo. 








The Bristol Builders Supply Company in Virginia 
confronts visitors with a wide selection of home plan 
books in «a shop-made, stair-stepped display, above. 
Sign explains “Plan books for sale.’ This reduces 
waste to plan collectors.” Dealer refunds cost of 


books that materialize into merchandise order 


Home shoppers are encouraged to visit the “Library 
of Home Plans” at the Builders Supply Company in 
Lancaster, South Carolina, Plan books are handy in 


rack near convenient “planning room.” 





"Be an ptetive Citizen and 
Diversify Lines to Succeed” 


says Maryland dealer 


* The double track to profitable 
business and good public relations 
for a lumber dealer, according to 
G. Hunter Bowers, teams up diver- 
sified products with community 
service, This dealer heads the Wm. 
D. Bowers Lumber Co. in Fred- 
erick, Maryland, and is a past- 
president of the Middle Atlantic 
Lumbermen’s Association. 

“It is especially important for 
the lumber dealer in the small 
community to do something con- 
structive and of social value to the 
town and its people,” Bowers said. 
“This must be done out of pure 
and unselfish motives.” 

“And the farther down you can 
go in your personnel in having 
them associate with a_ socially 
valuable project or community 
service, the greater will be your 
value to the town and the more 
satisfying will be your rewards.” 

Bowers gets enormous satisfac- 
tion from serving as chairman of 
the Frederick City Planning Com- 
mission, and as a member of the 
board of trustees of Hood College. 

His brother, Charles F. Bowers, 
has been president of the Frederick 
Chamber of Commerce. He is now 
a member of its Conservation Com- 
mittee, which has brought him 
wide public contact at meetings 
where arrangements were made to 
plant 500,000 trees recently in the 
county. 

The Bowers brothers also serve 
as members of the boards of direc- 
tors of the local bank and power 
company, jobs that bring great 
satisfaction in that they help plan 
the community. 

Hunter Bowers illustrated his 
firm’s community services further 
by pointing out the assistance 
rendered by his brother, Charles 
F, Bowers, a registered architect. 
He often helps community institu- 
tions and organizations plan “to 
make a building look better.” 

“If your sales personnel can 
render services to the community 
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that are not paid for, such as sitting 
on the church board, so much the 
better,” he added. 

Business diversification is the 
second recommendation by Bowers 
to dealers who want to continue 
in business successfully. “When 
things get rough, we may have to 
look to the lumber yard to keep 
our lumber mill going, or vice- 
versa.” 

He explained that the planing 
mill, which the company has oper- 
ated since 1868, sometimes brings 
in as much as 50 per cent of the 
sales volume—and never less than 
20 per cent. It makes boxes, crates, 
and other items for local manufac- 
turing plants and business estab- 
lishments. 

“Carload lumber purchases of 
Selects and Shop lumber help, too,” 
Bowers said. The firm buys the 
various species in the rough, stores 
them in bins, and works them as 
needed. He pointed out that this 
rough stock costs more than the 
dressed lumber by the carload, but 
the advantage comes in the mill’s 
ability to fill orders for a multitude 
of items varying in size and pattern. 

By having facilities and raw ma- 
terials always available for such 





G. Hunter Bowers, the author of this 
challenging article for dealers, is a 
past-president of the Middle Atlantic 
Lumbermen’s Association and presi- 
dent of the Wm. D. Bowers Lumber 
Company, 87-year-old firm in Fred- 
erick, Maryland. Last month at the 
convention of the Southwestern Lum- 
bermen’s Association in Kansas City, 
Bowers was moderator of the dealer 
problem clinic. It covered collections, 
pricing, accounting, and budgeting for 
lumber dealers. 


processing, his inventory possesses 
a flexible versatility impossible 
with an inventory of completely 
manufactured items. 

“Having served our community 
for so many years with these serv- 
ices, I would hesitate to estimate 
the extent of the difficulties we 
would experience, should we make 
an effort to discontinue them,” 
Bowers concluded. 





FAG RATHER 
PNET ING 


© Cold weather concreting intro- 
duces the adverse effects of finish- 
ing of floor slabs, retardation of 
development of early strengths, 
and inadequate curing, unless 
appropriate measures are taken to 
overcome them. 

Retail salesmen should be pre- 
pared to do more than hand out a 


technical pamphlet to interested 
persons — particularly the Do-It- 
Yourself customer who probably 
has only a vague idea of cold- 
weather dangers. 

While these influences are most 
serious in severe weather, they are 
also operative in mildly cold 
weather, especially with respect 
to floor finishing. 

Combating these difficulties con- 
sists principally in (1) preparation 
before concreting, (2) heating of 
materials, (3) use of an accelerator, 
(4) use of high early-strength ce- 
ment, and (5) protection after con- 

(See COLD CONCRETE page 80) 
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‘Lucky disaster’ results in 


STREAMLINED OFFICE 


By Sophie W. Ellis 


© A fire that last May completely 
destroyed the and 
building of the J. L. Williams and 
Son Lumber Company in Sheridan, 
Arkansas, now is considered ‘our 
lucky disaster” by the owners. The 
new building has 
proved its value to the firm’s 
operations. It displays all the 
major products made by this firm 

Southern pine 
lumber and trim 

General Manager W. Jack Wil 
and his brothers erected a 
2,600-square-foot building 
with materials supplied from their 


sales already 


and hardwood 


liams 
new 


office 


own timber stands and finished 
their plant 

The rebuilding of 
old lumber 
“streamlining” the yard and mi 
The late founder, J. L. Willia 
Sr., was the first lumberman in the 
state to change from the old 
drawn Lindsey eight-wheel |! 
wagons to mechanized trucks. H 
eight sons and daughter, who no 
have interests in the 


this 64-y« 


busines include 


partnersn 
that succeeded the corporation 





labor-saving devices as they 
e needed 
Following the fire, the company 
ided two lumber lifts, which 
iise an entire stack of lumber to 
) , inch by inch 
The newest labor-saving ma 
an automatic stacker that 
ermits three men to do the work 
that 16 formerly did 


aws 


nine is 


Of these labor-savers Lee Wil 
ims says, “labor is the same as 
ipital. If a manufacturer who 
nploys from 300 to 400 men does 
it put the new labor-saving units 
ito use as available, he can’t meet 
mpetition. We love labor and 
int to supply steady jobs for our 
en. We safeguard their interests 
well as ours when we install 
ibor-saving machinery.” 
A new fireproof vault gives the 
ee STREAMLINED OFFICE page 81) 





The exterior of the 


new headquarters building of the J. L, 


Williams and Sons Lumber Company, Sheridan. Ark., has 


the appearance of a modern home. The interior is paneled 


and floored with the 


firm's own products, Even the furni- 


ture and venetian blinds were made from Williams products 
like General Manager W. J. Williams’ desk, above. Lam- 


ber lifts, left, are 


s recent innovation to speed production 


in the all-electric plant. 
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“It breaks where you want it to break!” 





















says R. R. RAWSON, owner 
Princeton Hardware Co., 
West Pullman, Ill. 


“Brand ‘C” was far easier to cut than any of the 
other three I tried,’ said Mr. Rawson. He had just 
finished testing four well-known brands of single- 
strength window glass. These brands were identi- 
fied only by letters-A, B, C and D. After trying 
several cuts on each, he picked “C”’ every time! 

“OC”? was L'O’F. Twenty-eight out of thirty 
glass dealers who took this ‘“‘blindfold test’? picked 
L:O'F. 

L:O-’F Window Glass is easiest to cut into big, 
little, angled or curved pieces. As a matter of fact, 
Mr. Rawson cut a 4%” strip off one side, and got a 
straight, clean break! 

L:O:'F cuts easier because it’s annealed more 
slowly, more patiently. That makes it less brittle 
and more ‘‘even’”’ in structure-—so it’s a safer buy 


for your Customers, too. 





TRY THE 
‘‘BLINDFOLD TEST’’ 
YOURSELF! 


Cut L-O-F first, last, or in-between the other 
brands. Run any kind of a cut you want. 
You'll see why you have fewer bad cuts, less 
waste and more profit with L-O-F. 

Call your nearest L-O-F Distributor. These 






local businessmen are listed under “Glass” 
in the yellow pages of phone books in many 
principal cities. And send for your free 
booklet—'For Greater Profits in Window 
Glass”. 

Write Libbey-Owens-Ford Glass Co., 608 
Madison Ave., Toledo 3, Ohio. 
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LIBBEY: OWENS: FORD the easy-to-cut WINDOW GLASS 


Bring yourself up-to-date on glass—of all kinds. 
Visit the L-O-F Booth, F-1, at the Southeastern Lumber Dealer Convention. 








FEBRUARY, 1955... Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 





























The Colorshake Corp., Dept. SBS, 
Box 832, Marysville, Wash., an 
nounce spline shake panels, with no 
backer laminated to the back. 

They are made from top-quality 
cedar shakes, with a rigid, locked-in 
spline running the full length within 
each panel to secure the shakes to 
one another and assuring a perfect 
butt-line every time. The builder 
uses the backer of his own choice 

The panels measure 32” in length, 
18” in width 

Write for P27. Use coupon below. 


STEEL FRAMEWORK 


Structo steel framework products 
are now made in the United States 
by the Colson Corp., Dept. SBS, Ely 
ria, Ohio. They were first made by 
the Structo Co., Ltd., of Canada. 
The steel angle bars are joined 





with standard % bolts to fo 
sturdy storage racks for homes a: 
stores, work benches, scaffoldi: 
ramps, ladders, work platforms, m« 
able bins, boat racks, small bridg: 
—- ——— poly ma The Weverhoauses 
ULGINGS, AN Sven SK! JUMpEs 3BS, St. Paul 1, Minn., has added 
Write for P28. Use coupon belov to its plywood line a new product 

f knotty cedar, for decorative walls 

WALLBOARD DESIGNS The knotty panel surface veneers 

ire of sliced Western red cedar 
Panel sizes include 4 x 6’, 4’ x 7’, and 


KNOTTY CEDAR PLYWOOD 


Sales Co,, Dept 


Two new designs have been added 


to the pre-finished wallboard line of x 8 in 4%” and \” thicknesses 

the Wallace Manufacturing C Panels are packaged in protective 

Dept. SBS, North Kansas City, M irtons to insure clean, unmarred 
“Scatter-Tweed” presents a car¢ lelivery 

free background, in eight « Write for P30. Use coupon below. 


schemes, especially desirable fi 
bathrooms, powder rooms, porch¢ 
and recreation rooms 
“Marble-Flair” is an actual repr: 
duetion of selected marble. It a 
comes in eight colors 
Write for P29. Use coupon below. 


IMPROVED FIREPLACE 


Improvements are announced in the 

model “H” Fi-Form damper, 
ade by the Superior Fireplace Co., 
Dept. SBS, 1708 East 15th Street, 


Los Angeles 21, Calif 
, " The Hi Form serves as a perfect 
+-peh4 ulde around which the masonry 





of the throat of the fireplace is easily 

ult. This properly-hinged and 
yperated damper in an open position 
swing back beneath the 
chimney flue. It acts as a buffer to 
eturn downdraft wind currents back 
ip the chimney, assuring perfect 
iralt 

The damper is underslung poker 
perated, It cuts masonry costs since 


om ne ie 





a NANPA Jo 





in not 


eae — a a —" ——— ae — —— aia oe tne ——s '. 
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REAR view 


the bricklayer doesn’t have to cut 
bricks and plaster the throat to in- 
sure smoke-free operation 

Write for P31, Use coupon page 47. 


VERSATILE STAMP 


The “Daily Dozen” is a rubber stamp 
that has 12 often-used stamp mes 
sages to be selected by the user. It is 
made by E, Joseph Cossman and Co., 
Dept. SBS, 6612 Sunset Boulevard, 
Hollywood 28, Calif. 

The imprints offered on the one 
stamp include: “Please Remit, Print- 
ed Matter, Via Air Mail, Special De- 
livery, Hand Stamp Only, First Class 
Mail, Air Parcel Post, Special Han- 
dling, Registered, Do Not Bend, 
For Deposit Only, Contents Merchan- 
dise—May Be Opened for Inspec- 
tion.” 

Write for P32. Use coupon page 47. 


VARIETY IN CABINETS 


Heading the 1955 Tracy Steel Kitch- 
en line is the Pic-A-Dor wall cab- 
inet, made by the Edgewater Steel 
Co., Dept. SBS, 3125 Preble Avenue, 
Pittsburgh 30, Pa. 

The Pic-A-Dor is described as 
“the answer to the customer’s search 
for steel cabinets that offer varia- 
tions in color and texture at a 
reasonable price.” The sliding doors 
can be made of textured glass, pat- 
terned hardboard, or of other mod- 
ern materials that express the in- 
dividuality of the home-owner. 

Write for P33. Use coupon page 47. 


FINISH REMOVERS 


A complete assortment of paint, 
wallpaper, and rust removers is now 
offered to retailers in one package. 
It is produced by the Klean Strip 
Co., Inc., Dept. SBS, 2340 South Lau- 
derdale, Memphis 6, Tenn 

This “Five-Star Assortment” in- 
cludes three each of the most 
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popular sizes of Klean Strip paint 
remover, Heavy Bodied paint re- 
mover, Easyoff wallpaper remover, 
Metal Treat Concentrate (for re- 
moving rust and making paint stick 
to metal), and a brush cleaner. 
Write for P34. Use coupon page 47. 


LIQUID LEVEL 


An improved liquid level—the Q- 
Level—has been announced by the 
Handy Products Co., Dept. SBS, Box 
269, Coos Bay, Ore. 

This liquid leveling instrument 
consists of three parts. A transparent 
plastic jug holds the liquid. A 40’ 
rubber hose permits coverage of an 
area between points up to 75’ apart. 

Brackets on the jug permit the 
user to place it on 1” or 2” lumber 
or to nail it to a stake or wall, and 
then check the sighting tube. 

Write for P35. Use coupon page 47. 


MULTI-PURPOSE WINDOW 





A new type of “vent” window is 
announced by the Brown-Graves 
Co., Dept. SBS, Akron, Ohio. 

Known as the Bee Gee Supervent, 
the new wood unit offers a_ bar 
operator that folds completely out 
of the way in half-open position 
as well as in full closed position. 
It has a removable glass storm panel 
that attaches inside the window. Un- 
like many “vent” windows, the Bee 
Gee Supervent has replaceable glaz- 
ing that does not require buying new 
sash when glass is broken. 

Write for P36. Use coupon page 47. 


ALUMINUM HARDWARE 


Forty-five specialty items in two 
finishes have been added to the 
expanding line of cast aluminum 
hardware made by the H. B. Ives 
Co., Dept. SBS, Artizan Street, New 
Haven, Conn. 

The chromium-plated line consists 
of 22 items such as bar sash lifts, 
sash locks, casement fasteners and 
operators, and transom catches. 

The satin finished, anodized group 
consists of 23 different specialties, 
such as pulls, fasteners, letter-box 
plate, door holders and stops. 

The Ives firm also announced two 
new extruded aluminum extension 
flush bolts, with a clean, modern 
appearance. 

Write for P37. Use coupon page 47. 


WORKSHOP VISE 





A low-cost home workshop vise 
capable of solving most workholding 
problems in the home, garage, or 
shop has been introduced by the 
American Machine and Foundry Co., 
Dept. SBS, 511 Fifth Avenue, New 
York, N. Y. 

Called the AMF Float-Lock Mity 
7, this vise is said to eliminate the 
need for at least half a dozen special- 
ized tools. It holds work equally well 
in all positions, opening to 7 inches, 
or 9 inches when used as a “C” 
clamp. 

As a drill press vise, the Mity 7 
floats to any position on the drill 
press table to lock in position. It can 
be swung off a work bench, swivel- 
ed, or angled. As a bandsaw vise, it 
holds tricky, hard-to-hold pieces 

Write for P38. Use coupon page 47. 


STURDY WEDGE VISE 


A new wedge vise, No. 1240, made by 
Stanley Tools, Dept. SBS, New Brit- 
ain, Conn., fastens to any bench in 
seconds by means of three screws. 

Built for rugged work, the vise 
consists of a heavy-gauge steel 
wedge-shaped base and a hard maple 
block with a “hooked” end for wedg- 
ing stock into working position. It 
provides an easy set-up for sawing, 
planing, shaving, chiseling, driving 
screws, and dri.‘‘ng. It holds stock 
paper-thin or up to 2%” in thickness. 

Write for P39. Use coupon page 47. 


STORAGE BOARD KITS 


Six different kits of metal hangers 
are now available to dealers who 
sell East Coast perforated wallboard, 
made by the East Coast Tilebord 
Corp., Dept. SBS, Brooklyn 37, N. Y. 

This “Hook-Kit” hardware comes 
individually cartoned for each par- 
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1 Basement and Utility Windows 
2 Galvanized Area Walls 
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ticular use. The tileboard comes in 
pre-packaged sizes of 2'x2’, 2’x3’, and 
2'x4’ 

Hook-Kits are available in in 16 
plastic-coated colors, as well as 
primed white, birch, and mahogany 
grains 

Write for P40. Use coupon page 47. 


“CONVERTIBLE” DOOR 











The Spotlite Convertible door model 
FL, 715 converts from a summer to 
a winter door by inserting alumi 
num-edged glass panels supplied 
with each door, It is made by the 
Farley and Loetscher Manufacturing 
Co., Dept. SBS, Dubuque, Iowa 

An attractive metal grille protects 
the screen cloth. The pine wood is 
treated with a toxic preservative 

Write for P41, Use coupon page 47. 


IMPROVED GARAGE DOORS 


Strand garage doors are now made 
with a new adjustable track hanger 
that further reduces time needed for 
installation, They are made by the 
Strand Garage Door Division, De 
troit Steel Products Co,, Dept. SBS, 
3227 Griffin Street, Detroit 11, Mich. 

Other improvements include a new 
captive track for single doors, simi 
lar to the double-door track; “T 
handle for easier grip; round-corner 
vision lights with continuous rubber 
moulding, and new nylon rollers for 
single receding doors. 

Write for P42, Use coupon page 47. 


SIDING APPLICATION 


Recognizing the growing use of 24” 
stud spacing, the Masonite Corp., 
Dept. SBS, 111 West Washington 
Street, Chicago 2, Ill, has announced 
specifications for application of its 
siding and Tempered Presdwood 
panels to walls with 24” stud spacing. 

It states: ‘Masonite siding in the 
5/16" thickness should be used only 
over sheathing, never directly to the 
framework. It is recommended that 
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the Masonite Shadowline strip or a 
similar strip be used to provide 
maximum protection against infiltra- 
tion. 

“Tempered Presdwood in the 5/16 
thickness used as a panel siding may 
be applied over sheathing or direct- 
ly to the framework.” 

In each case, other application in- 
structions are identical with those 
for applying the siding over studs 
spaced 16” apart. 

Write for P43. Use coupon page 47. 


HOME ADHESIVES 


The Commercial Paste Co., Dept 
SBS, Columbus, Ohio, offers the 
home -owner a complete line of 
Evans adhesives for repair or build 
ing. 

Dux-Bak permanent waterproof 
cement is used for installing metal 
or plastic tile, linoleum, and hard- 
board on wood, plaster, metal, or con 
crete surfaces. 

Welsh Glue is now available in a 
squeeze bottle for general wood 
working and mending purposes. 

Also in the line are a wallpaper 
remover, Quick Stick wall sizing, 
Banner paste, Sta-Zit wall sizing, 
Linhold linoleum cement, and a 
spackling compound for plaster, 
wood, and metal. 

Write for P44, Use coupon page 47. 


VERSATILE JALOUSIE 


Ware Laboratories, Inc., Dept. SBS, 
P, O. Box 37, Riverside Station, 
Miami, Fla., announces “unparalleled 
weatherstripping” for its line of 
jalousie windows. They feature 
floating stainless steel weather cush- 
ions at jambs and Koroseal at head 
and sills. 

Continuous head and sill used in 
all multiple widths eliminates the 
use of mullions, adds beauty and 
structural strength, and allows easy 
adaptability to special openings. 

Write for P45. Use coupon page 47. 





ALUMINUM SHINGLE 








An aluminum shingle furnished in 
a wood-grain pattern and the rich, 
distinctive color of natural slate is 
announced by the Reynolds Metals 
Co., Dept. SBS, 2500 South Third 
Street, Louisville, Ky 

Called the Alumislate shingle, the 
new product will not break, curl, 
or deteriorate. Its use eliminates 
warping, splitting, swelling, and 
granular deterioration. 

Write for P46, Use coupon page 47. 


VERSATILE SEALER 


P. V. A. Speed Sealer has a poly- 
vinyl acetate latex base. It is espe- 
cially formulated to prime and seal 
wallboard, plaster, wood, concrete or 
other block, wallpaper, and painted 
surfaces. It is announced by the 
Seidlitz Paint and Varnish Co., Dept. 
SBS, Kansas City, Mo. 

P. V. A. Speed Sealer normally 
dries in 30 minutes. It can be re- 
coated with oil-base products in an 
hour or water-base products after 
overnight drying. 

Write for P47. Use coupon page 47. 


SLIDING DOOR LOCK 


A complete line of combination 
sliding door locks and pulls is now 
available from the Quality Hardware 
Manufacturing Co., Dept. SBS, 762 
East Slauson Avenue, Los Angeles 
11, Calif. 

Designed for easy installation, 
these locks and pulls require only 
a notch cut in the door. The lock 
slides into cut and is tightened with 
two machine screws. 

The complete line includes a 
sliding door combination pull for 
passageway doors, privacy lock for 
bath and bedrooms, privacy lock for 
patio and exterior doors, and a 
privacy lock for connecting doors. 
A demonstrator display mount is 
available. 

Write for P48. Use coupon page 47. 


VENTILATING HOODS 


Trade-Wind Motorfans, Inc., Dept. 
SBS, 7755 Paramount Boulevard, 
Rivera, Calif., has introduced a line 
of home kitchen ventilating hoods 
that adjust to fit almost any length 
of cabinet. 

These expansion hoods are de- 
signed for use with the Trade-Wind 
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super clipper kitchen ventilator that 
installs in a cabinet over the range. 
The hoods are also available sep- 
arately. 

Made with either copper or stain- 
less steel] brushed finish, the two 
sizes available include 30” to 42” and 
42” to 54”. 

Write for P49, Use coupon page 47. 


ADJUSTABLE DOOR JAMB 


A steel interior door jamb, featuring 
a three-piece, nail-on, adjustable in 
stallation, is offered by the Trimco 
Metal Products Co., Dept. SBS, 6304 
Olive Street Road, St. Louis 5, Mo 

This Trimco door jamb comes in 
three pieces, These are nailed on the 
same standard rough openings used 
for wood jambs. One man can do the 
job in minutes. 

The jamb is styled in an eye-ap 
pealing bevel design in 22-gauge 
cold-rolled steel. It has precision-cut 
miter joints on the adjustable head 
and side pieces; strike-plate assem 
bly that adjusts to fit any door, and 
plaster-lock holes that bond the 
plaster to the jamb. 

Write for P50. Use coupon page 47. 


PAINT MIXING SYSTEM 


A new paint shading system is an 
nounced by the Sherwin-Williams 
Co., Dept. SBS, Cleveland 1, Ohio. 

Only eight tube colors permit the 
dealer to offer 130 shades in both 
Super Kem-Tone, the latex wall 
paint, and Kem-Glo, the alkyd en 
amel, 

The new system is based on the 
standard line of 24 ready-mixed and 
matching Super Kem-Tone and 
Kem-Glo colors, 

Write for P51. Use coupon page 47. 


HOME SCREEN KIT 


The Homeshield Easy - to - Make 
screen kit enables the most inexperi- 
enced person to assemble and hang 
a full-frame aluminum window 
screen in a short time. It is offered 
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by the American Screen Products 
Co., Dept. SBS, 807 N. W. 20th Street, 
Miami, Fla. 

The colorfully packaged kit con- 
tains aluminum frame sections, fiber- 
glass screening, corner locks, hard- 
ware, and even a miter-box for 
cutting the frame sections at an 
angle. The only tools required by the 
home-owner are a hammer, saw, 
screwdriver, and sharp knife. 

Write for P52. Use coupon page 47. 


SLIDING WINDOW 


National distribution of the Gorno 
Seneramic aluminum horizontal slid 
ing window is announced by the 
Gorno Window Corp., Dept. SBS, 
4605 South Telegraph, Dearborn 9, 
Mich 

Designed to comply with specifica 
tions requested in a nation-wide sur- 
vey of architects and builders, the 
window provides a flush appearance 
both inside and out. Deep frame sec- 
tions take double glazing or full 1” 
sealed glass units, plus screens, with 
out flanges or adapters. 

The window is made of anodized 
aluminum alloy extrusions. 

Write for P53. Use coupon page 47. 


SLIDING WINDOWS, DOORS 


Arislide aluminum windows and 
steel sliding doors are offered by 
Michel and Pfeffer Iron Works, Inc., 
Dept. SBS, 212 Shaw Road, South 
San Francisco, Calif. 

A new folder describes and pic 
tures all sizes of Arislide windows 
and their nail-in anchor fins to 
eliminate wood surrounds or frames. 
Windows are nailed directly to studs. 
Nail holes are provided in the pre 
assembled or knock-down units. All 
four sides are weatherstripped with 
mohair and plastic, with a double 
course at the head. 

Another folder describes Arislide 
steel doors, Corners of these doors 
for both residential and commercial 
construction are continuously weld 
ed, and exposed surfaces are ground. 
They have bronze handles and foot 
bolt. Lever latch hardware and 
cylinder locks are available. They 
are made in widths from 5’ to 24’ 
and 6'10” heights. 

Write for P54. Use coupon page 47. 


PACKAGED HEAT SYSTEM 


A complete consumer Do-It-Your- 
self heating system has been intro- 
duced by Package Comfort Heat, 
Inc., Dept. SBS, Warrensville Center 
Road, Cleveland, Ohio. 

The system was developed to be 
sold through building supply deal- 
ers. The customer has a choice of 
three well-known furnaces to util- 
ize his choice of fuel. 

The package includes all controls, 
warm and cold air ducts, registers, 


screws, and step-by-step instruc- 
tions. The entire system for a typi- 
cal two-bedroom home retails for 
$199.50 

Write for P55. Use coupon page 47. 


STAIN AND SEALER 


Woodtone resin stain and sealer 
produces a beautiful natural finish 
on raw or previously-varnished hard 
or soft woods. It is made by the Na 
tional Paint and Varnish Co., Dept 
SBS, 2835 E. Washington Boulevard, 
Los Angeles 23, Calif 

A counter display shows four rows 
of wood samples finished in Wood 
tone blond, honey oak, maple, pro- 
vincial, smoked walnut, and cherry 
mahogany finishes. The four types of 
wood demonstrating each of these 
finishes are birch, pine, Philippine 
mahogany, and fir, 

Write for P56. Use coupon page 47. 


SLIDING DOOR FRAME 


A new Superior sliding door frame is 
offered by the Hardware Sales Corp., 
Dept. SBS, 31 Whitestone Parkway, 
Flushing 54, N. Y. 

It is used with either Rocket 1000, 
inexpensive sliding door line, or 
Grant 7000 sliding door hardware. It 
is designed to fit standard 2”x4” 
walls and can accommodate single 
sliding doors of 1%” or 1%” thick- 
ness. 

Finish split jambs are attached to 
provide a secure place for nail 
mouldings. Two vertical steel sup- 
ports of prime-coated heavy-gauge 
steel assure complete protection 
against warpage. 

Write for P57. Use coupon page 47. 


SPIRAL SASH 


BALANCE 


The Helix heavy-duty 
spiral sash balance is 
announced by _ the 
Caldwell Manufactur- 
ing Co., Dept. SBS, 64 
Commercial Street, 
Rochester 14, N. Y. 

Only a 13/16" x 
13/16” round or square 
groove is required for 
installing the Helix. 
No mortising of frame 
and no head or side 
room are required. 

This guaranteed sash 
balance is pre-tension- 
ed at the factory. It 
automatically adjusts 
itself to variations up 
to five pounds. 

Write for P58. Use 
coupon page 47. 
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FILON 


STRONGER, MORE UNIFORM By 
adding nylon strands FILON is by far 
superior in strength and uniformity to 
any comparable material. 


UNIQUE PRODUCTION METHOD 
FILON is produced by a fully automatic 
electronically controlled process, in the 
world’s largest and most modern plant 
in its field. 


CONTINUOUS LENGTHS FILON 
is produced in all standard sizes as well as 
any length panels, limited only by con- 
venience of handling. 


LOWER PRICES Every FILON dealer 
is in a position to meet all competition, 
attract volume sales at greater profits. 


MORE COLORS FILON offers 20 
beautiful colors to meet all require- 
ments. Leading architect. acclaim 
FILON'’S colors the best in the field. 


MORE SALES Aggressive national 
and local advertising plus effective 
point-of-sale” materials create more 
sales for each dealer in his own area. 


Write or wire today for name of dis- 
tributor located near you with complete 
stock and prompt service. 


" PLEXOLITE CORPORATION 


The world’s largest plant in its field 
205! E. Maple Ave., El Segundo, California 
270 Park Ave., New York 17, New York 
228 N. LaSalle $t., Chicago 1, Ilinois 
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SAGE GREEN SIDING. Ceramo 
asbestos cement siding, with glazed 
ceramic surface, is now available in 
sage green, Colors previously intro- 
duced were a darker Sherwood 
green, Granite gray, Congo brown, 
and white. Philip Carey Manufactur- 
ing Co., Dept. SBS, Cincinnati 15, 
Ohio. 

Write for P59. Use coupon page 47. 


CLOSET SHELVES. Leigh closet 
shelves, with built-in closet rod, are 
easy and quick to install. Two tele- 
scoping units form the shelf of steel 
with woodtone finish. The unit is 
made in six sizes to fit any closet. 
Air Control Products, Inc., Dept. 
SBS, Coopersville, Mich. 

Write for P60. Use coupon page 47. 


ADD ELECTRICAL OUTLETS. Ad- 
ditional electrical outlets can now be 
added to old homes without tearing 
down or drilling holes in walls. The 
Geon vinyl plastic electric wiring 
duct strip is plugged into a regular 
outlet and then tacked to the wall, 
baseboard, beam, or workbench to 
provide additional circuits. The run 
can be as long as desired, provided 
it does not fuse the system above 15 
amperes, Write B. F. Goodrich 
Chemical Co., Dept. SBS, 324 Rose 
Building, Cleveland 15, Ohio. 

Write for P61, Use coupon page 47. 


MORTISE CYLINDERS. A line of 
mortise cylinders designed as re- 
placement units has been announced 
for Kwikset locksets. They are made 
in 1%”, 1%", and 1%” sizes, for 
replacement units. Kwikset Sales 
and Service Co,, Dept. SBS, Ana- 
heim, Calif. 

Write for P62, Use coupon page 47. 


NAIL DRIVER. Safe-T-Matic is a 
device that simplifies driving mason- 
ry nails into concrete, cinder block, 
concrete block, and light- and medi- 
um-gauge metals. It takes nails of 
from %” to 1%” in length. Safety 
Nail Driver Corp., Dept. SBS, Clif- 
ton, N. J. 

Write for P63, Use coupon page 47. 


DOOR VISE. The E-Z Mark non- 
slip door vise mounts at bottom of 
door to hold it in place while boring 
holes for locks, weatherstripping, or 
painting. Adjustable to doors up to 
2” thick. Write E-Z Mark Tools, 
Dept. SBS, 2705 Robertson Boule- 
vard, Los Angeles 16, Calif, 

Write for P64, Use coupon page 47. 


DUAL-ACTION SANDER. Easy 
model D. A. hand sanding machine 
is two units in one—each with a 
dual action, As it turns 6,000 RPM's 
to the right, it also moves in fast 
reverse action to the left. A “shift 
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ring” instantly converts the unit to 
a high-speed off-center spinner to 
eliminate normal abrasive swirls. De- 
troit Surfacing Machine Co., Dept. 
SBS, 1333 E. Eight Mile Road, De- 
troit 20, Mich. 

Write for P65. Use coupon page 47. 


“AUTOMATIC” WINDOWS. Weath- 
ervane jalousie windows now are 
made with an electronic device that 
automatically closes them at the first 
drop of rain and reopens them when 
rain has stopped. The device consists 
of a simple grid, 2”x3”, that is con- 
nected to the electrical circuit in the 
building. Write Micro-Moisture Con- 
trols, Inc., Dept. SBS, 22 Jericho 
Turnpike, Mineola, L. L, N. Y. 
Write for P66. Use coupon page 47. 


SPRINKLING SYSTEM. Sprink-|-it 
is an underground lawn sprinkling 
system that comes in a package for 
home-owner installation. It includes 
80 feet of PressuRated plastic pipe, 
spray heads on 12’ centers that will 
water a 17’ circle, and layout 
schemes. Write the Yardley Plastics 
Co., Dept. SBS, 142 Parsons Avenue, 
Columbus 15, Ohio. 

Write for P67. Use coupon page 47. 


DUPLICATES KEYS. Yale and 
Towne has introduced a precision- 
built, portable, low-cost key duplicat- 
ing machine, This “Keymaster” can 
duplicate all pin-and-disc tumbler 
cylinder keys, including those for 
cars. Yale and Towne Manufacturing 
Co., Dept. SBS, Stamford, Conn. 
Write for P68. Use coupon page 47. 


JET WATER SYSTEM. The Rap- 
idayton Hot’n Cold jet water system 
provides both hot and cold running 
water under pressure with a single 
compact electrical unit. It sells as 
low as $159.50 retail. The unit con- 
sists of a 1/3-HP motor, 12-gallon 
hot-water heater with adjustable 
thermostat, and four-gallon pressure 
tank for cold water. Dayton Pump 
and Manufacturing Co., Dept. SBS, 
500 North Webster Street, Dayton 1, 
Ohio. 

Write for P69. Use coupon page 47. 


CABINET, TOWEL BAR. A new 
Ideal bathroom cabinet model com- 
bines both cabinet and towel bar 
below. It takes either a roll of paper 
towels or has a bar to hold cloth 
towels. Ideal Cabinet Corp., Dept. 
SBS, 5036 W. Lake Street, Chicago 
44, Ill. 

Write for P70. Use coupon page 47. 


EXPANSION FASTENERS. Rocket 
Neo-Grips are a “cushioned” expan- 
sion fastener for soft or brittle walls. 
They are used on plaster, gypsum, 
fiber board, asbestos, wood, glass, 
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plastics, ceramics, marble, tile, and 
others. Free instruction pamphlet 
from Rocket Devices Corp., Dept. 
SBS, 142 Liberty Street, New York 
6éN,. J, 

Write for P71. Use coupon page 47. 


CENTERS SCREWS. Centerite is a 
low-cost tool designed to center 
screws to all hardware such as 
hinges, escutcheon plates, and han- 
dles. It eliminates need for a ham- 
mer and punch. Robert H. Clark Co., 
Dept. SBS, 9330 Santa Monica Boule- 
vard, Beverly Hills, Calif. 

Write for P72, Use coupon page 47. 


PLASTIC-TILE CEMENT. Below- 
grade installation of Armstrong rub- 
ber and Custom Corlon vinyl-plastic 
tiles is now possible with S-104 
Chemical-Set waterproof cement. 
This waterproof cement consists of 
powder and paste, mixed on the 
job, Armstrong Cork Co., Dept. SBS, 
Lancaster, Pa. 

Write for P73. Use coupon page 47. 
SPEEDS MASONRY JOBS. A new 
mason’s tool for applying mortar 
quickens the operation and assures a 
uniform ribbon of mortar. The mor- 
tar plane is filled with mortar and 
shaken gently as it is drawn along 
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the edge of the blocks. Adjustable 
end-gates determine thickness of 
mortar ribbon up to %”. It retails for 
about $13.95. Write the Kakest Co., 
Dept. SBS, Curwensville, Pa. 

Write for P74. Use coupon page 47. 


SCREEN DOOR MONOGRAM. Mack- 
lanburg-Duncan offers inexpensive 
monograms or house numbers easily 
applied to screen door grilles. Two 
black circular mounting discs, treat- 
ed to withstand weathering, hold 
initials or numbers of bronze, brass, 
stainless steel, or alacrome. Mack- 
lanburg-Duncan Co., Dept. SBS, Box 
1197, Oklahoma City, Okla. 

Write for P75. Use coupon page 47. 


WOOD SCRAPER. The Red Devil 
line of tools includes a new wood 
scraper, designated No. 10, especially 
suited for sash work and extra-tight 
quarters, It has a replaceable single- 
edge blade 1” wide. Red Devil Tools, 
Dept. SBS, Irvington, N. J. 

Write for P76. Use coupon page 47. 


association activities 


Kentuckians Elect Hickman, Hear Home Mortgage Prospector 


“IF YOU are planning to build any- 1,200,000 homes this year directors were elected or re-elected. 
thing—see your lumber dealer first.” Gates Ferguson, advertising dire: They include Franklin P. Blair, 
That was the theme of the golden tor of the Celotex Corp., gave the Horace T. Cull, Leon T. Searles, 
anniversary of the Kentucky Retail dealers ideas for improved product Clyde Ruby, William Pauley, Leon 
Lumber Dealers Assn., held at the promotions. Gibson, Thomas W. Yunt, and retir- 
Brown Hotel in Louisville, January At the close of the meeting, eight ng president Shannon. 
10-12. 

W. C. Hale, Hickman Lumber and 


Concrete Co., Hick , succeeded 

HL. Scisine of var en ep tytecna NOW IN COLOR ! The most completely 
dent. Kenneth Lawson, Lawson and 
Co, Baxter, is new vice-president, | suginggred ALUMINUM SIDING... cesigned tor new construction and remodeling 
executive vice-president. 


G. D. Brooks, chairman of the - - : ] 
Kentucky-Tennessee regional com- | e -TI me i | | l| th pat al Oal 
mittee of the Voluntary Home Mort- . 
gage Credit Program and vice-presi- | wit THE BEAUTIFUL BAKED-ON ENAMEL FINISH 
dent of the National Life and Acci- 
dent Insurance Co., reported on 
plans for obtaining mortgage funds 
for rural and small-town homes. 

“The thesis of American business 
is rendering the greatest possible 
service to the greatest possible num- 
ber of people,” Dr. J. L. Brakefield 
told the Kentuckians. He is public 
relations director for the Liberty 
National Life Insurance Co. : 

Dr. Frank Goodwin, professor of Xr ACCESSORIES 
marketing at the University of ee. “THE LIFE-GUARD OF 
Florida, covered problems of retail- Ae THE AMERICAN HOME” 
ers generally. . 

R. C. Kuhlman, executive secretary Your guarantee of a fast ar erfect job is in 
of the Cincinnati Lumber and Mill- herent in this precision-engineered terlel iteel? . . . 
work Assn., said that “the retailers self-aligning, positive positioning, Just t on, the job 
of this country are on the firing 
line of free enterprise, helping to 
maintain this country as a democ- 
racy.” Kuhlman also pointed out 
that the retailer is entitled to his - : we SIDING PANEL 
profit because of the service he 
renders his community. 

During the next 10 years building 
is going to be a matter of markets, 
credit, and an industry willing to : Se Preparation: Chemically treat 
serve the people of the United States, > gaa 
asserted H. N. Northup, executive 
vice-president of NRLDA. Northup 
predicted the building of more than 
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is done and that satisfied t r sells others 


Check these Specifications 


Dimensions: Aluminum .025” 
thick f 8 wide by 
120 long panels per 
square 1 ft. net cov 
erage 


i 
if tf 
lth 


Finish: Finest Titanium Oxide, ’ Corner Post 
plus finest alkyd resin enamel a » ow acenéiebine 
factory jked and cured 

Weight: A ximately 50 
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ACCESSORIES 
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Ward Heads Memphians 


Willard Ward, of the E. L. Bruce ‘, ; 
Co., has been elected president of the Lae yee oe aw ae aw me ow a ae eae ae ee 
Lumbermen’s Club of Memphis . 
(Tenn.). He succeeded Luther Y. Write for full focts .. . aie 
Kerr, of Thompson-Kerr, Inc. Pius important Specifications ; ‘ ore 

Other new yore are Hubert sia masenaned dace 
Emmons, first vice-president: Ray 


Sharpe Jr., second vice-president; < \ 
George C. Romeiser, secretary-treas- \ 
= LIFETIME INDUSTRIES, Inc 

Jack Gosney, Clark McDonald, 4 7 Aluminum Neils 


and Melvin Dacus are new directors. BOX SB + 629 BERGMAN AVE., LOUISVILLE 3, KENTUCKY 
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ADAMS-RITE 








sign—simplest to 


in design—simp' 
gortormanes oven under extr 
even under extreme 
misalignment ,,. this is the amazing 
of Series 660 


story > 
Simple installation... fits standard 
20” and %” bore. No mortising. Lock 
accommodates any door misalignnfent, 
Boit smooth snubbing latch action 
acts as edge pull. Thumb button 
provides positive security. Solid brass 
stainless stee! bolt. Adjustable 
for all doors 1%” to 194” range. 
interc of locking and 
non-locking escutcheons 
makes lock instantly 
reversible on job. 





WRITE FOR 
COMPLETE INFORMATION 





\DAMS-RITE MANDTACTORING C0 


SPECIALIZED LOCKS AND BUILDERS’ HARDWARE 
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Virginians Spotlight 
Management Conference 


Management conferences on a 
variety of topics selected because 
of dealer problems and questions 
will highlight the 29th annual con- 
vention of the Virginia Building 
Material Assn. Members will gather 
at the Roanoke Hotel in Roanoke, 
February 16-18. 

Dealers have been invited to send 
in questions on the eight topics to be 
covered. Everett B. Wilson, National 
Retail Lumber Dealers Assn. public 
relations director, will moderate the 
conferences. 

Topics and dealers who will start 
the conversational bal! rolling in- 
clude “Sales and Customer Rela- 
tions”—Roy C. Brown, Abingdon; 
“Advertising and Promotion”—James 
W. Golladay, Stephens City; “Credits 
and Collections’ —-Claude A. Hodges, 
Roanoke; “Financing and _ Install- 
ment Selling’—S. C. George, Char- 
lotte, N. C.; “Customer Needs and 
Preferences”—Donald L. Moore, At- 
lanta, Ga.; “Salesmen’s Pay and In- 
centives’—Martin A Hassinger, 
Bristol; “Group Insurance Aids 
Management”—Herbert R Hill, 
Richmond, and “Material Handling” 
-Craige Ruffin, Richmond. 

Dr. John R. Everett, president of 
Hollins College in Virginia, will 
speak at the February 17 dinner, Dr. 
Neal Bowman, National Assn. of 
Manufacturers, will speak at the 
banquet Friday evening 

Winners of the annual Virginia 
Forests, Inc., poster contest in high 
schools will be presented at the din 
ner Thursday evening. At Friday’s 
luncheon, winners in the VBMA con 
test for dealers on “Why Does the 
Buyer Pay More?” will be introduced 
and rewarded. 


Southerners Make Rules 


Four Southern lumbermen were 
named to the Inspection Rules Com 
mittee of the National Hardwood 
Lumber Assn., formed recently to 
study changes or clarifications of 
grading rules. 

Harry Kopcke, H. C. Kopcke Lum 
ber Co,, Atlanta, is committee chair 
man, Also named to the 20-man 
group were Milton Craft, Chapman 
and Dewey Lumber Co., Memphis, 
Tenn.; L. B. Schaefer, Schaefer 
Lumber Co., Jackson, Tenn., and 
James McGraw Jr., McGraw-Curran 
Lumber Co., Yazoo City, Miss. 


Brick Makers Convene 


Southern Brick and Tile Manu 
facturers Assn. members will con 
vene at the Dinkler-Plaza Hotel in 





Atlanta, Ga., February 11 for their 
1955 sales convention 

Topics to be covered by speakers 
and later discussed by members in 
clude the big 1955 market; brick is 
more than just a wall; a little knowl- 
edge, a lot of sales; essentials of sales 
producing masonry; “It is Only the 
Beginning,” with previews of re- 
search discoveries; pre-selling the 
consumer; big school market. A 
movie on SCR brick will be shown 


Tenn. Group Insurance 
Ups Hospital Benefits 


Members of the Tennessee Build 
ing Material Assn. can increase their 
hospital benefits from $6 to $8 a day 
under a new option plan offered 
under the association’s group in 
surance program. This option also 
calls for a maximum of $80 instead 
of $60 for other hospital expenses. 

Firms that elect to use the higher 
rate will have to use it for all em 
ployees and dependents. The extra 
cost will amount to 26 cents for each 
employee and 70 cents per family 
monthly. 

The Tennessee 
surance program includes life in 
surance, surgical, maternity, and 
polio benefits, and hospitalization 

During the five-year period in 
which the program has been in oper 
ation, $55,800 has been paid in death 
claims; $172,985 in hospital, surgical, 
and polio claims. 


association's in 


Material-Handling Show 


The 1955 National Materials Han 
dling Exposition will be the most 
comprehensive in the _ eight-year 
history of the show, according to 
Clapp and Poliak, Inc., founders and 
producers, It will be held May 16-20 
in Chicago. 

The theme for this show and con 
ference is “The Concept of Obsoles 
cence.” It was selected because it 
emphasizes the rapid out-moding of 
handling equipment 

More than 200 companies will 
participate. Displays will cover 115, 
000 square feet of floor space. A 
conference on  materials-handling 
will permit visitors to supplement 
their inspection with discussions and 
case histories of installations 


Training for Women 


The Oklahoma Lumbermen’s Assn 
will sponsor the second annual 
Training Course for Women at the 
University of Oklahoma in Norman, 
February 14-18. 

The purpose of this course is to 
train women and men for front 
office merchandising. Subjects to be 
covered include “Using and Enjoy- 
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ing Color,” “Psychology of Color,” 
“What Does Wood Do For Us?” “In- 
stallment Selling,” “How to Recog- 
nize Home Designs and Period Fur- 
niture,” “Importance of Designing 
Kitchens to Fit Modern Homes,” and 
“How to Sell the Woman Customer.” 

Various aspects of wallpaper mer- 
chandising and catering to the Do-It- 
Yourself market also will be covered 


Mill Machinery Exhibit 


The latest tools and equipment 
will be shown at a sawmill and 
logging machinery exposition to be 
held in conjunction with the 1955 
convention of the Southern Pine 
Assn. at the municipal auditorium 
in New Orleans. This 40th annual 
SPA meeting is scheduled for April 
4-6 

Among the equipment to be shown 
in action will be moisture registers, 
cranes, power saws, radio equipment, 
tractors, tree planters, log loaders, 
logging trailers, and lift trucks 


itsa DATE 


TENNESSEE Building Material 
Assn. February 8-10, Andrew Jack- 
son and Hermitage Hotels, Nashville 
No Exhibits 


VIRGINIA Building Material Assn. 
February 16-18, Hotel Roanoke, 
Roanoke. 


LOUISIANA Building Material 
Dealers Assn. March 16-17, Jung 
Hotel, New Orleans. Exhibits. 


CAROLINA Lumber and Building 
Supply Assn. March 15-17, Radio 
Center, Charlotte, N. C. Exhibits. 


MISSISSIPPI Retail Lumber Deal 
ers Assn. March 24-25, Buena Vista 
Hotel, Biloxi. Exhibits 


WEST VIRGINIA Lumber and 
Builders Supply Dealers Assn. March 
25-26, Greenbrier Hotel, White Sul- 
phur Springs. Exhibits. 


GEORGIA Building Material Mer- 
chants. March 28-30, Radium Springs 
Hotel, Albany. 

TEXAS Lumbermen’s Assn. April 
3-5, Will Rogers Memorial Coliseum, 
Fort Worth. Exhibits. 


ARKANSAS Assn. of Retail Lum 
ber Dealers. April 13-14, Marion 
Hotel, Little Rock. No exhibits 


FLORIDA Lumber and Millwork 
Assn. April 21-23, Soreno Hotel, St. 
Petersburg, Fla. 


NATIONAL Building Products 
Exposition. October J]1-16, Public 
Auditorium, Cleveland, Ohio. Spon- 
sored by National Retail Lumber 
Dealers Assn. in co-operation with 
Ohio Assn. of Retail Lumber Dealers 
in 1955 
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ALD Glide 


removable horizontal 


sliding windows 





Patent Applied for 
® Sash glide easily on round-top tracks 


@ Flexible bronze pressure strip at head has two fold purpose 
1. It is good weatherstrip 2. It permits easy sash removal 


®@ Extruded sill with adequate weep holes and drip pan, pro- 
vides quick drainage with no danger of sill rot 


® This equipment permits the use of stock windows which 
eliminates the necessity of having special mill work 


Ideal for shoulder high windows . in bathrooms, kitchens, 
bedrooms. Horizontal sliding windows equipped with No. 890 
ALL-Glide are E-X-P-A-N-S-I-B-L-E. They can be easily stacked. 





ALLWEATHER Balance Strip with FLOCKED COIL SPRINGS 


ALLWEATHER Balance Strips } 190, 90, 810Z and 812Z are furnished 
with FLOCKED COIL SPRINGS 

Ajustability is built-in. Balance tube with semi- 
cantilever action insures weatherstrip contact in all kinds 
of weather. The base section is always in close contact 
with jamb insuring stability. FLOCKED COIL 
SPRINGS are concealed by a functional part of the 
strip itself 

Tests made by the University of 
Minnesota Institute of Technology Test- ot Mee, 
ing laboratory in cooperation with the 
Weatherstrip Research Institute, show 
that double-hung wood windows, when 
metal weatherstripped show an infiltra- 


WEATWERSTRIP 


Research 


tion ratio 6 TIMES LESS than non- ~— 





weatherstripped windows. 








SEE OUR CAT N SWEET’'S 


Architectural File . yht Construction File 


A L 4 M. E TAL Weatherstrip Company 


Nome “ALLMETAL” Reg. U. S. Patent Office 


2239 North Knox Avenue Chicago 39, illinois 
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Gillett Now Heads 
Producers Council 


William Gillett, vice-president and 
a director of the Detroit Steel Prod- 
ucts Co., is new president of the Pro- 
ducers Council, national association 
of building material manufacturers 
He succeeded Elliott C. (Jack) 
Spratt, of the Hillyard Chemical Co. 

Other new officers are: first vice- 
president, Fred M. Hauserman, E. F. 
Hauserman Co.; second v-p, H. Dorn 
Stewart, Armstrong Cork Co.; secre- 
tary, T. D. Wakefield, F. W. Wake- 
field Brass Co.; and treasurer, F. J. 
Close, Aluminum Co. of America. 

Directors include James M. Ash- 
ley, Libbey-Owens-Ford Glass Co.; 
L. C. Barr, Nelson Stud Welding Di- 
vision, Gregory Industries, Inc.; 
Daniel J. Boone, Zonolite Co.; A. S. 
Brewer, Natco Corp.; H. L. Cramer, 
Westinghouse Electric Corp.; J. Bryer 
Duff, Sargent and Co.; M. D. Ebert, 
Gate City Sash and Door Co.; J. G. 
Gilliland, H. H. Robertson Co. 


John E. Haines, Minneapolis- 
Honeywell Regulator Co.; R. S. 
Hammond, Johns-Manville Sales 


Corp.; L. 8. Hart (honorary), Johns- 
Manville Corp.; T. J. Henry, Glid- 
den Co.; Paul F. Keatinge, General 
Purtland Cement Co.; A. Naughton 
Lane, Monarch Metal Weatherstrip 
Corp.; Robert W. Lear, American- 
Radiator and Standard Sanitary 
Corp.; Elmer A. Lundberg, Pitts- 
burgh Plate Glass Co.; C. B. McGhee, 
Truscon Steel Division, Republic 








PC PRESIDENT GILLETT 


Steel Corp.; David S. Miller, Kaw- 
neer Co. 

C. C. Moran, Cupples Products 
Co.; F. B. Peckham, U. S. Plywood 
Corp.; Carter T. Pollock, Crane Co.; 
Tyler S. Rogers, Owens-Corning 
Fiberglas Corp.; D. A. Rothrock, 
Rohm and Haas Co.; Paul B. Shoe- 
maker, Masonite Corp.; Elliott C. 
Spratt, Hillyard Chemical Co.; E. F. 
Walsh, Structural Clay Products In- 
stitute, and Douglas Whitlock (hon- 
orary), Structural Clay Products 
Institute. 


3@.manufacturers NEWS 


NASHVILLE, TENN.: Mercer L., 
Tranor is the new Celotex sales rep- 
resentative in mid-Tennessee. He 
succeeded W, F. Mitchem, who now 
manages the Lumbermen’s Supply 
Co, here. Tranor formerly managed 
the ready-mixed concrete sales of the 
Franklin, Tenn,, Limestone Co. 


CHICAGO, ILL.: Walter F. Hinkle 
has been elected vice-president of 
engineering for the Acme Steel Co. 
He continues to direct all engineer- 
ing activities for the company and 
is in charge of the mechanical and 
electrical divisions. 


BIRMINGHAM, ALA.: Norman C. 
Michels has been appointed to the 
newly-established position of assist 
ant vice-president in charge of 
engineering for the U. 8S, Steel 
Corp’s. Tennessee Coal and Iron 
Division, He moved here from Pitts- 
burgh, where he has been chief 
engineer of project development for 
the last three years. 


MEMPHIS, TENN.: Two local 
lumbermen have been elected to the 
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board of directors of the First Na- 
tional Bank here. They are Sam M. 
Nickey Jr., executive vice-president 
of Nickey Brothers, Inc., and Charles 
C. Cathey, president of the Mem- 
phis Hardwood Flooring Co. and of 
Cathey-Williford-Jones. He is a di 
rector also of American Forest Prod- 
ucts Industries, Inc., and the National 
Hardwood Lumber Assn. Nickey is 
a director of the National Oak Floor- 
ing Manufacturers Assn., Southern 
Hardwood Products, and the Nation 
al Lumber Manufacturers Assn 

CHICAGO, ILL.: R. D. (Bob) 
Brooks has joined the Victory Car- 
bide Saw and Tool Co. as chief sales 
engineer, During the past eight years 
he worked with carbide saw and 
cutter applications with such firms 
as the E. C. Atkins Co. and Firth 
Sterling, Inc. 

CINCINNATI, OHIO: Directors of 
Aluminum Industries, Inc., recently 
elected Randolph J. Roshirt execu 
tive vice-president and R. Vain Bow- 
man as vice-president of the Permite 
paint division. Before joining the 





company in 1953, Roshirt was execu- 
tive vice-president of the Bohn 
Aluminum and Brass Corp. He be- 
came vice-president last May of 
Aluminum Industries. Bowman join- 
ed the firm as personnel director 
in 1942 and rose to Permite general 
manager in 1952. 

MARRERO, LA.: Ralph F Free- 
man has been promoted from works 
manager of the Celotex Corp. plant 
here to operations manager of the 
entire Louisiana division. His suc- 
cessor as works manager is William 
M. Lehmkuhl., 

HARRISON, N. J.: Several officials 
of the Worthington Corp. were pro- 
moted January 1. President Hobart 
C,. Ramsey became chairman of the 
board, succeeding Howard Bruce, 
who was elected chairman of the 
executive committee. Ramsey con- 
tinues as chief executive officer. 
Edwin J. Schwanhausser was made 
president. Clarence E. Searle retired 
as vice-chairman of the board but 
continues as a director. 

ATLANTA, GA.: Leo. J. Daugh- 
erty has been made regional sales 
manager for the South for the 
American Kitchens division of the 
Avco Manufacturing Corp. Kenneth 
Cook has been made assistant to 
the general sales manager, at the 
company’s Connersville, Ind., head- 
quarters. 


CHICAGO, ILL.: Robert L. Brint- 
nall, administrative assistant to the 
general sales manager of American 
Kitchens, has been named midwest 
regional sales manager. 

RICHMOND, VA.: Lock Vent, Inc., 
has moved to new quarters at 1801 
West Marshall St., Richmond 20, Va. 
The firm has installed new roll- 
forming equipment to improve its 
awning-manufacturing facilities. 


PITTSBURGH, PA.: J. Douglas 
Darby has been appointed assistant 
executive vice-president—commer- 
cial, for the United States Steel 
Corp. Succeeding Darby as vice- 
president and general manager of 
sales is Marcus J. Aurelius. 


DECATUR, GA.: Jack Bailey is 
the new representative in the Ala- 
bama-Georgia territory for the Mat- 
son Lock-Screen Co. 


PORT CLINTON, OHIO: The Cel- 
otex Corp. is building a large, mod- 
ern gypsum products plant here. It 
will supply Celo-Rok plaster, lath, 
weatherproof sheathing, and wall- 
board to dealers in Central, Eastern, 
and Southern states. 


KENOVA, W. VA.: Hamer Lumber 
Sales has been granted a charter of 
incorporation. Incorporators are J. P. 
Hamer, Joe F. Hamer, and Eunice 
F. Hamer. 


NEW BEDFORD, MASS.: The 
Soule Mill, a major producer of fiber- 
glass screening has launched its 1955 
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"There's WO substitute 
for FEATURES!” 







LUMINUM AWNING WINDOWS 


























Features count with homeowners and 
contractors! Ualeo Aluminum Awning 
Windows are full of fast-selling features! 
Ordinary awnings have separate locking 
and opening devices . . . often resulting 
in stripped gear threads. Ualeo Awning 
Windows have an exclusive strip-proof 
operator which unlocks and opens in one 
easy movement! Automatically locks the 
vents in any position up to 90 degrees 
.. or opens only the lower vent for con- 
olled ventilation! They’re completely 
Hialeah, Fla.; ather-stripped, both on jamb and bot- 
emeraey. Ala.; of all vents! And—easy to install 
alif.; Greensboro, : 

se integral fin completely sur- 


Canton, Ohio; 


rora, Hl.; Ruston, 

City, Mo window; jiffy-quick sill clips 
UALCO WINDOWS A channel from each side. 
CONDITIONALLY GUARAN : : stock the Aluminum Window that’s 


AGAINST DEFECTIVE MATERI  —_— feature-PLUS! UALCO! 
AND WORKMANSHIP. 





(A) BOTTOM VENTILATOR OPENS FOR NIGHT 


**STRIP-PROOF'’ CAM LOCK — UNLOCKS AND EASY INSTALLATION@~(A) INTEGRAL FIN COM 
OPENS WITH FINGER-TOUCH CONTROL. AUTO- PLETELY SURROUNDS WINDOWS. TAKES BRICK VENTILATION, WHILE UPPER VENTILATORS RE- 
MATICALLY LOCKS ALL VENTS IN ANY POSI- FIN AND FIN TRIM (8B) JIFFY-QUICK SII MAIN LOCKED AND CLOSED. (8) ALL VENTS 
TION UP TO 90 DEGREES. CENTER OPERATOR CLIPS SLIDE IN CHANNEL FROM EACH SIDE OPEN UP TO 80 DEGREES TO GIVE MAXIMUM 
CONNECTED TO TORSION BAR ENCASED IN LOCATE AS MANY AS WANTED, WHERE VENTILATION 
OILITE BEARINGS WANTED 
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SOUTHERN SASH SALES & SUPPLY CO., INC. @ SHEFFIELD, ALABAMA 
UALCO — WORLD’S LARGEST MANUFACTURER OF ALUMINUM WINDOWS 
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promotion under a new trade-name 
“Soule.” This mill was one of the 

first in the nation to weave fiber 

glass fabrics, starting in 1938 


KANSAS CITY, MO.: The Fiber- 
glass Awning Co. has moved its fac 
tory into a new building, James 
G. Vineyard and Harold S. Roberts 
hold the franchise to make Ray-O 
Lite awnings 


G-P Consolidates 
West Coast Offices 


The Georgia-Pacific Plywood Co. 
recently consolidated all of its vari- 
ous West Coast operations into one 
headquarters office in Portland, Ore 

Now making their headquarters in 
this main office in the Equitable 
Building in Portland, are J. N. Chea 
tham, vice-president in charge of 
lumber sales; James L. Buckley, 
vice-president in charge of plywood 
and door sales; R. B. Pamplin, vice- 
president and secretary; Donald §S 
Macintyre, treasurer, and R. B, John 
son, vice-president of timber and 
logging operations 

Operations of the C. D. Johnson 
Lumber Division, Inman-Poulsen 
Lumber Co., and Western Logging 
Co,—all recent acquisitions—will be 
handled from the Portland head- 
quarters, Sales departments for ply- 
wood and doors remain in Olympia. 

The Georgia-Pacific Lumber Com- 
pany’s specialty sales and advertis- 
ing continue in New York City. 

President Owen Cheatham main- 
tains offices in Portland, Augusta, 
and New York, as he has done in 
the past. Augusta, Ga., remains the 
headquarters for the Southern divi- 
s§ion., 


Louisville Headquarters 
For Devoe and Raynolds 


Headquarters for Devoe and Ray- 
nolds Co,, Inc., which have been 
in New York City for 200 years, on 
January 3 were located in Louis- 
ville, Ky. Eastern district offices 
will continue in New York. 

A new member of the board and 
executive vice-president of this 
manufacturer of paint, varnish, 
lacquer, and chemicals, is Doran 
Weinstein, former board member of 
the Capital Transit Co., Washington, 
dD. Cc 

Devoe and Raynolds’ controlling 
interest was purchased last July by 
the New York Shipbuilding Corp., 
of which Louis E, Wolfson is board 
chairman, Wolfson also is chairman 
of the board of the Capital Transit 
Co,, and now seeks control of Mont 
gomery Ward 

The Devoe firm recently turned to 
producing synthetic resins and chem 
icals for other paint manufacturers 
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PLANES HELP SPEED UALCO WINDOW SALES 


J. W. Beasley, left, takes delivery of the fifth plane to be used by his company, 
Southern Sash Sales and Supply Co., Inc., Sheffield, Ala., home of Ualeo alu- 
minum windows. This Beechcraft Model C50 Twin-Bonanza, delivered by C. G. 
Parkhurst at Beech Field, Wichita, Kan., joins the four other planes Southern 
Sash sales representatives use for quick dealer contact and distributor sales work. 


L-O-F Expands Facilities 


Directors of the Libbey-Owens 
Ford Glass Co., Toledo, Ohio, have 
approved a $25,900,000 expansion 
program for plate-glass manufactur- 
ing facilities. Work will go forward 
in 1955 as rapidly as engineering 
plans can be completed. 

New facilities tentatively sched 
uled for the East Broadway and 
Rossford plants in Toledo include 
a large new melting furnace, grind 
ing and polishing equipment, and 
additional bending and laminating 
facilities. 

At Ottawa, IL, grinding and pol 
ishing facilities are scheduled for 
improvements. Bending equipment 
will be expanded there 


Biggest Sandpaper Maker 


The world’s largest sandpaper 
maker—a machine as long as three 
city blocks—was put into operation 
this month by Minnesota Mining 
and Manufacturing Co., St. Paul, 
Minn., makers of coated abrasives 
for industrial and home uses. 

The unique structure is actually a 
single manufacturing unit with a 
shell built around it 

The new machine will enable the 
company to take advanced pilot plant 
research and development and apply 
it to the actual manufacture of coated 
abrasives, according to the firm's 
management 


Roofing “Can Take It” 


The highest point in New England, 
the peak of Mt. Washington, N. H., 


has a new television station. It’s a 
transmitter building protected by 
Bird roofing. 

Bird and Son, Inc., helped tackle 
the problem of making its nearly 
horizontal surface strong enough to 
hold up under chunks of ice crash 
ing down. Rime, or white frost, 
forms on everything in great masses, 
and chunks weighing up to 200 
pounds would be subject to falling 
from the adjacent TV tower 

Ice cakes were dropped 50 feet on 
test roofs before the transmitter 
building was finally built 


Ludman Salesmen Meet 


Forty members of the sales force of 
the Ludman Corp., North Miami, 
Fla., manufacturer of awning-type 
windows, jalousies, sliding  glas: 
doors, and shower doors, recently 
studied new product application and 
sales promotion plans at a week-long 
conference at the factory. 

Ludman executives on the pro- 
gram included Max Hoffman, presi- 
dent; Carl Schilke, vice-president 
and assistant to the president; Wil- 
liam Vollmer, vice-president and 
chief engineer, and Henry W. Tavs, 
vice-president in charge of sales and 
promotion. 


New Follansbee Corp. 


The Follansbee Metals Corp. has 
been formed to operate depots for 
metals at Pittsburgh, Pa.; Rochester, 
N. Y, and Wallingford, Conn. Execu 
tive Vice-President J. H. Dowling 
said the new corporation, which was 
formerly operated as a division of 
Follansbee Steel Corp., is a new 
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GENUINE 
DOUGLAS FIR PLYWOOD 


PLYSCORD 


NTERIOR TYPE GRADEC-D 


SHEATHING abe 
%4! 
Ay So ‘ 
You can be ‘Sure when you ‘ . po 
see this DFPA Trademark a 


Genuine PLYSCORD Sheathing 
Marked in Big, Bold Letters 
for Positive Identification 


It's easier than ever to be sure of uniform quality whem you Duy fir plywood 





sheathing. Big, king-size marking identifies genuine PLYSCORD, the only plywood 


sheathing quality-tested by DFPA* to protect the buyer a@n@ assure performance 


‘ : DFPA: Douglas Fir Plywood Association |: 
non- profit industry organizaiienm devoted to product 
research, promotion, ard quality Maintenance 


- “ NEW: A handy slide rule giving thickne 

‘ and nailing recommendations for Plyscord sheath 
on various stud, joist and fatter spacings | re 
Write (U.S.A. only) DF PA, Tacoma 2, Washingt 

















enterprise with no connection with 
the former Follansbee Steel Corp. 
or its successors, 

Other officers are Arthur Patter- 
son, vice-president and treasurer; 
Mark C, Craven, vice-president in 
charge of Pittsburgh operations; 
Thomas E, O'Neal, vice-president in 
charge of Rochester operations, and 
L. E. Larson, vice-president in 
charge of Wallingford operations. 


Wrenn Expands Territory 


The territory covered by Wrenn 
Brothers, Hyster Company dealer in 
the Southeast, has been enlarged by 
the materials handling equipment 
manufacturer to include the entire 
state of Georgia. This is in addition to 
South Carolina, Chambers county in 
Alabama, and part of North Carolina 

Wrenn Brothers will offer service 
and sales facilities to the area for 
the extensive Hyster line of mobile 
cranes, platform trucks, and fork 
lift trucks including the recently an- 
nounced, heavy duty Hyster 15,000- 
lb, capacity model RC-150. 


Roanoke’s Johnston Is 
Dynamo for U. S.C. C. 


Few men can match the record of 
service in government, civic, and 
volunteer business organizations of 
Clem D. Johnston, the new president 
of the Chamber of Commerce of the 
United States. 

He operates and resides on a 450- 
acre beef cattle farm near Roanoke, 
Va. He has interests in six wholesale 
grocery firms, is a director of several 
other concerns, and was proprietor 
of the Roanoke Public Warehouse 
until he recently leased it out 

At 57, Johnston has the same lean, 
rugged build that made him a 60- 
minute center and captain of the 
Centre College football team. At the 
warehouse he worked with the crews 
unloading freight cars for a couple 
of hours every day. On the farm, he 
digs ditches, cuts and bales hay, and 
performs other farm tasks 

His work for the National Cham- 
ber began in 1932, when he was 
named to the resolutions committee, 
a predecessor of the policy commit- 
tee, of which he has been chairman, 

Federal departments and agencies 
repeatedly have recruited him as a 
non-paid consultant—for the RFC, 
Navy, OPA, and Office of Emergency 
Management, 

His civic duties are numerous, He 
is a former district governor of Ro- 
tary International and member of the 
National Council of Boy Scouts. 

His immediate family consists of 
Mrs. Johnston, two step-sons, and a 
step-daughter. He collects first edi- 
tions and enjoys occasional fishing. 
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COFFMAN CREATES D-I-Y SHELTER PACKAGE 
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RETAIL DEALERS will have an- 
other item to merchandise to the Do- 
It-Yourself trade when the R. G. 
Coffman Co., Inc., Orlando, Fla., in- 
troduces its new 10x10-foot modular 
shelter-unit, made with Coffman 
ornamental iron porch posts. 

Information on “how to build it” 
includes the material required and 
the number of man-hours to erect it 
for use as a carport, patio, barbecue 
cover, or general outdoor shelter unit 
around the home. 

Used on the pilot 10x20-foot model 
were 1-foot and 20-foot 2x6’s, 44-inch 
plywood sheets, roll roofing, eaves 
drip, facia trim, and the stock orna 
mental iron porch posts. The clean 
design of the roof and deck blends 
with modern home design. Another 
popular feature is that it is expand- 


He thinks that young people today 
have unparalleled opportunity but is 
alarmed over the great many that 
are “content to be clerks instead of 
manager.” 


U. 8. C, C, PREXY JOHNSTON 


A couple of free Saturdays, and maybe 
a litthey help from a neighbor, is all it 
takes for the home handyman to erect 
his own shelter unit, used here as a 
carport. The shelter 
manufacturer of ornamental ironwork, 
the R. G. Coffman Co., offers retailers 
a promotional package to help them 


designer and 


profit from sales of materials for these 
units. It ineludes such details as how 
to brace ironwork columns, as shown 
here, for conerete pouring. Simple 
footings can be 18 inches round or 
square. In this installation, round foot- 
ings were formed with sheet metal. 


able by units of 10 by 10 feet. 

A home-owner who desires a con 
crete: floor can add it as an integral 
part of the concrete piers holding 
the porch columns, 

The cost of the pilot model ran 
less than $300, including a two-coat 
paint job. This excluded the cost of 
25 man-hours of labor, which the 
home handyman can pay to himself 
at his own rate! 

To help publicize this new handy- 
man job, the R. G. Coffman Co. pro- 
vides a sales kit and dealer litera- 
ture 
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TRULY THE MOST MODERN 
SASH BALANCE ever made! 


ACCLAIMED BY BUILDERS, CONTRACTORS, 
HOMEOWNERS . . . EVERYWHERE! 


Tension is appli 
ed DURING in 
stallation on “L” 
type attaching 
bracket; AFTER 
installation on 
*L” and “Cup” 
types 


FEBRUARY, 1955... 


It's 100% concealed e It’s FASTER 
to install ¢ It’s WHISPER-QUIET in 
operation e« It provides TWO meth- 
ods of tensioning « It has POSI- 
TIVE, NON-JAMMING action « It 
has a self-centering guide arm 


In fact, Hidalift has just about every- 
thing for greater sales volume — in- 
creased profits. Be sure and write for 
the new descriptive folder. 


QUALITY PRODUCTS FOR OVER A CENTURY ic S 


For literature, detailed infor- 
mation and prices, contact your 
nearest Hidalift representative. 


GEORGE F. CURRIE 

3105 Roswell Rd., N.E., Atlanta, Georgia 
LAWRENCE J. BALDWIN & SON 

306 Carondelet Building, New Orleans 12, La 
FRED H. ZIMMERMAN 

2608 Reagan Street, Dallas, Texas 





EXPANDED FIR DOOR 
PROGRAM OFFERS 
J AIDS 10 DEALERS 


'54-'55 markets prove fir panel 
doors are more alive than ever 


ORDER FILES DON'T LIE December ‘54 orders for fir panel 

doors were high« years a result of growing markets, 

new designs and |-hitting promotion 

A million and a urter new houses will be built in '55—a 

market for 13 1 on doors! Add the need for replacement 
rade doors—here are potential aan of 500 

r dealer in the U.S.! 


of jerry-built 
doors for ever) 


Here's why 
1. NEW DESIGNS 


ing to help you get your share 


Added to the Popular Picture Panel line are 
ish new louvre doors and new designs 
Dutch, interior and entrance doors, Prices 

the lowest of any quality doors 
loors-as-decorator-pieces idea has 
eated a tremendous new market among 
e-conscious decorators and homeowners 


2. NEW MARKETS 


tional coverage in consumer, builder and 
hicect magazines. Colorful ads stress style, 
dependability—name lumber dealers 

urce 
lreds of magazines and newspapers 
ied stories on the '54 Picture Panel door 
Regular, newsworthy material will keep buyer 
interest fanned, point to lumber dealers as 


kit of usable SELLING AIDS: 


10 “DOOR DECORATOR” BOOKLETS 
Something entirely new in customer stop- 
pers. Features 1955 House & Garden colors 
on fier panel doors. Users select their own 
color combinations for any room inthe home. 


COLORFUL COUNTER DISPLAY 
Holds 10 Door Decorator booklets, shows 
full-color scale model doors, Simple, sturdy 
one-piece construction with plastic coating 
for long life. 


BRILLIANT BANNERS 
Big banners for window, wall or displays. 
Stimulates redecorating, remodeling sales. 


&. NEWSPAPER AD MATS 

, Feature free Door Decorator booklet, list 
your line of interior, entrance and garage 
doors. 


%. SALES TALK TIP SHEET 

Gives you honest, believable points to prove 
advantages of fir panel doors in style, qual- 
ity and cost. 


3. ADVERTISING 


4. PUBLICITY 


plus thi 


FIR DOOR INSTITUTE, TACOMA 2, WASHINGTON 
RUSH MY FREE DOOR SELLING AIDS KIT 


et your share 
ot 13 million 
door sales 


ciry orare 
(Offer good only in U.S.A) 
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COLOR PHOTO PRINTS 


Low-cost color photo prints made 
from Kodachrome or Ektachrome 
transparencies are now available 
for use in sales portfolios, displays, 
and advertising 

A new process faithfully repro- 
duces colors in sizes from 4” x 5” 
to 20” x 24”, in quantities of 10 
prints or more, The 8%” x 11” size 
costs about $1.50 each in quantities 
of 25 or more 

Contact: U. S. Color Co., Dept 
SBS, 1618 N. Vancouver Avenue, 
Portland, Ore, 





re tte term Math tM Some at Roe 


DU 





HOLDS NAIL SAMPLES 


More than 50 samples of threaded 
and other special nails in the 
Stronghold “Better Fastenings” line 
are displayed on this two-color 
counter or window card. 

The 12”x18”" display is furnished 
to dealers without cost. Among the 


items included are Stronghold, 
Screw-Tite, Kurlicue, Squarehed, 
Drive-Rite aluminum, Anchorfast, 


Kolorpins, and other fasteners 

Contact: Independent Nail and 
Packing Co., Dept. SBS, Bridge 
water, Mass. 


SOUTHERN PINE USES 


“A Guide to Better Home Building” 
helps both builder and home-owner 
understand the many uses of South- 
ern pine in homes 

This pocket-size booklet carries the 
reader through various stages of 
building a house, describing both 
incorrect and correct framing meth- 
ods. It presents the sizes and grades 
of lumber that should be used 
throughout the home. 

Contact: Southern Pine Assn., 
Dept. SBS, National Bank of Com- 
merce Building, New Orleans, La. 
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silent salesmen ©. 


MOLDING 
DISPENSER 


Some of the many 
uses of Superior 
Metal Trim are 
shown on this 
merchandising 
unit, It pictures 
several applica 
tions suitable for 
Do-It-Yourself 
projects. 

The unit holds 
a supply of the 
trim ready for 
sale, It includes 
sections selected 
because they 
have proved to be best sellers over 
the last 15 years. 

Contact: Youngstown Manufactur- 
ing, Inc., Dept. SBS, 66-67 South 
Prospect Street, Youngstown 6, Ohio. 





SHOWS WOOD FINISHES 


The Lowe line of wood finishes can 
be shown in a compact merchandis 
ing unit that permits the buyer to 
see all finishes at once for compari 
son and selection. It also simplifies 
inventory for the dealer. 

The display features Wood Seal 
Clear, a penetrating-type clear var- 
nish of medium gloss; Neptunite 
Satin Finish Varnish, a_ soft-gloss 
finish that has the effect of a gen- 
uine rubbed finish, and Plax Water 
Clear, extra-durable high - gloss 
transparent finish. 

Contact: Lowe Brothers Co., Dept 
SBS, Dayton, Ohio. 


ASBESTOS SIDING RACK 


A wire display rack is now available 
for Ceramo, the asbestos siding with 
a permanent, washable’ ceramic 
glazed surface. 

The rack holds four panels in four 
of six available colors—white, green, 
gray, brown, and red. 

Contact: Philip Carey Manufac- 
turing Co., Dept. SBS, Cincinnati 15, 
Ohio, 


HOME SHOW DISPLAYS 


Seven displays for home-show use 
are offered for dealers to borrow to 
display Armstrong building products 

Four displays feature a variety of 
products -—— sheathing, hardboard, 
predecorated panel board, and in- 








sulating wool. One points up the 
commercial and residential market 
for Monowall predecorated panel 
board. Another shows Cushiontone 
acoustical ceiling tile, with a sound 
box allowing spectators to discover 
for themselves how the product re 
duces noise. 

Requests for use of the displays 
should be made six weeks in ad 
vance, 

Contact: Armstrong 
Dept. SBS, Lancaster, Pa 


Cork Co., 


SCREW AND BOLT CHART 


Complete information on wood 
screws and stove bolts is shown on 
a dealer chart, made of heavy card 
board and punched for easy hanging. 

For wood screws it gives the list 
price per gross for slotted steel and 
brass; net price per gross figured 
with various discounts; how to deter 
mine size, length, and head style; 
pilot and shank clearance hole rec 
ommendations; shipping weights 

Stove bolt information includes 
list price per gross; prices with 
various discounts; shipping weights 

Contact: Southern Screw Co., 
Dept. SBS, P. O. Box 1360-DC, 
Statesville, N. C. 


FLOOR REFINISHING 


“How to Refinish Your Floors” is a 
suitable give-away folder for Do-It- 
Yourself customers. 

It shows how to use various ma 
chines, such as drum sanders, disc 
edgers, and polishers, and discusses 
various finishes. 

Contact: Minnesota Mining and 
Manufacturing Co., Dept. SBS, 900 
Fauquier Street, St. Paul 6, Minn. 


PREFINISHED PANELS 


This colorful counter display has 
a 24” high background of angle-cut 
pieces of Superlite prefinished hard- 
board panels with baked-on plastic 
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TO BE IN THE SWIM, SELL TENSION SCREENS! 
TO WIN TOP SALES, SELL 


EYSTONE 


4 













3 — Exclusive Keystone free-floating sill bar 


—.. | assures snug fit at bottom... automatically 


47 adjusts the screen to uneven or off-level sill 


TENSION SCREENS are the most modern, convenient and 
economical window screens ever. They weigh a lot less than 
old-fashioned screens , . . are a cinch to put up and take down 





from inside the house. They solve the storage problem, ~———-F_,.. is easily raised in a jiffy for dusting. 
BUT ...FOR TOP SALES IT’S KEYSTONE 

Just make a comparison of tension screens and you'll see why 4— There’s no bulky, unsightly hardware on " 

Keystones are in a class by themselves. In the first place, the window sill with Keystone Screens... 

they're all-aluminum ... never rust or stain the woodwork just two small, neat, permanent brackets. Only 2 


... have extra years of service life. What's more, only Key- _ six screws in all are required for each window. 
stones have all five of the following special advantages: 


5 —The extra-strong vertical edges of Key- 
stone Screens are 5-strand selvage formed of 
special flat wire to assure complete depend- 
ability and necessary tautness. 


1 —Slide bracket held by a screw. A round- 
headed screw installed in the top blind stop 
holds the readily removable top bar bracket. 





yi 
k 


AS 


2 — Patented, tamper-proof tension catch at 





sill holds Keystone Screen securely in place. 1 aj For maximum sales in this fast-growing market, get the 
Just turn the knob to adjust for proper per- at whole story about Keystone Aluminum Frameless Tension 
manent setting. Screens. Mail cou below. 


LT LT 
Keystone Wire Cloth Co 


Dept. D-2, Hanover, Pa 

Kindly send me full information about Keystone Aluminum Frameless 

Tension Screens 

Firm —EEE ——EE ; 


WIRE CLOTH COMPANY My nome -—— Tile i 
HANOVER, PA. - FOSTORIA, OHIO Street ——— 
City Zone Stote — | 





FEBRUARY, 1955 .. . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 65 

















finish, The 12 colors available are 
shown. Samples fan out to 38” wide 
in an eye-catching rainbow of color. 

A 26” x 9” base holds 4” x 4” 
samples of Superlite in all patterns 
and colors. Another cubicle holds 
take-home literature for customers. 

Contact: Superior Wall Products 
Co., Dept. SBS, 4401 North American 
Street, Philadelphia 40, Pa. 


GARAGE DOOR IDEAS 


Examples of excellent design har- 
mony between the garage door and 
the home are presented in a full- 
color “idea book.” It pictures 12 dif- 
ferent styles of Barcol “Doorna- 
ments” —easily attached ornamental 
pieces of aluminum or wood, 

With these various circles, squares, 
strips, and other shapes, the home- 
owner or architect can design his 
own distinctive doors, The manu- 
facturér also offers free design serv- 
ice, 

Contact: Barber-Colman Co., Dept. 
SBS, Rockford, III. 


FLOORING SALES TIPS 


“How Much of This Is Yours?” is a 
sales presentation book that shows 
flooring dealers how to plan for big- 
ger dollar sales and profits. 

It explains why profits “don’t just 
happen, but must be planned.” It 
tells how a retailer, by trading 
up to quality merchandise lines, 
achieves the same effect as if the 
amount of floor space in the store 
were increased. 

Contact: Goodyear Tire and Rub 
ber Co., Dept. SBS, Akron 16, Ohio. 


STEEL WINDOW BOOKLET 


“Window Shopping?” is a 24-page 
booklet designed to guide customers 
in selecting windows for their homes. 

This well-illustrated dealer sales 
aid is written in non-technical lan- 
guage to explain and discuss the 
most popular types of windows 
available and the advantages of each 
type. It includes a description of 
Thorn aluminum and steel window 
products, 

Contact: J. S. Thorn Co., Dept. 
SBS, 8501 Hegerman Street, Phila- 
delphia 36, Pa. 
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PROMOTES RED CEDAR 


The Western Red Cedar Lumber 
Assn., recently organized to serve as 
an information center, has prepared 
a full-color brochure that explains 
the advantages of this industry’s 
products. 

Full-color and_ black-and-white 
photographs show many installations 
in homes, Back pages show grades 
and uses and furnish estimating 
tables for siding. 

Contact: Western Red Cedar Lum- 
ber Assn., Dept. SBS, 4403 White- 


Henry-Stuart Building, Seattle 1, 
Wash, 
HARDWARE CATALOG 


Catalog F-100 shows and describes 
the complete line of Stanley cabinet 
hardware. It can be used as a quick 
reference manual! covering hardware 
items to fit all standard cabinet de- 
tails. 

It covers modern designs in solid 
brass and aluminum, traditional de- 
signs in black or antique copper, and 
such distinctively different groups as 
Ranch Craft. 

Contact: Stanley Works, 
SBS, New Britain, Conn. 


Dept. 


CLEAR LOCK-PACKAGING 


Amerock’s popular sash locks and 
lifts are now packaged in “Clear- 
Vue” boxes that keep the merchan- 
dise clean, yet permit the customer 
to see the products. 

The sturdy plastic top is heat- 
sealed to a cardboard base, A tab on 
the back permits each individual 
box to be hung on wall or counter 
for display. 

Contact: American Cabinet Hard- 
ware Corp., Dept. SBS, Rockford, 
Il. 


FAN LITERATURE 


Seven pieces of literature have been 
prepared for dealers and consumers 
in promotion of the 1955 line of Lau 
Blower fans. 

The literature ranges from two 
page leaflets to 12-page booklets in 
several colors, A 12-page catalog 
describes all portable, circulating, 
and window fans in the lines. 

Contact: Lau Blower Co., Dept. 
SBS, 2008 Home Avenue, Dayton 7, 
Ohio, 


SHOW PLASTIC SEATS 


Two display stands have been in- 
troduced to show seats of solid Ol- 
sonite plastic. 

Shown here is the 10-seat alumi- 
num stand. The base is 24” square. 
The unit stands 54” high. Two small 





take-home 


offer 


literature racks 
pieces. 

A smaller display has wrought- 
iron legs and fits either into window 
displays or on counters. It holds a 
single seat. The base measures 
16”x20” and the stand is 23” high. 

Contact: Swedish Crucible Steel 
Co., Plastics Division, Dept. SBS, 
8561 Butler Avenue, Detroit 11, 
Mich. 


LOCKSET DEMONSTRATOR 


This counter display shows Weslock’s 
complete selection of locksets. 

Included in the model 900D-C 
demonstrator are mounted 5” back- 
set with the 5%” escutcheon, cabinet 
hardware, and a representative selec- 
tion of the 500 concave series res- 
idential locksets with matching han- 
dles and escutcheons. 

Contact: Western Lock Manufac- 
turing Co., Dept. SBS, 211 North 
Madison Avenue, Los Angeles 4, 
Calif. 


GARAGE DOOR AD MATS 


An extensive mat service for news- 
paper campaigns and direct-mail 
service is offered to How-ell-dor 
garage door dealers. 

Mats and illustrations of 18 of the 
most popular How-ell-dor overhead 
garage door line are included in both 
one- and two-column sizes. The mat 
service also includes “before and 
after” iilustrations and sketches of 
electric door openers, 

Contact: Howell Manufacturing 
Co., SBS, Cottman and Hasbrook 
Avenue, Philadelphia, Pa. 


TRANSLUCENT PANELS 


A full-color brochure, in file-folder 
form for easy reference, displays and 
describes Daycor, a new translucent 
fiberglass building panel. 


The brochure illustrates many 
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Daycor uses in offices, showers, car 
ports, patios, awnings. Photographs 


show how easy Daycor is to saw, 
nail, screw, and install for various 
uses 

Contact: Strick Plastics Co., Dept 
SBS, Whitaker and Godfrey Ave 
nues, Philadelphia 24, Pa. 

DRAIN PIPE MOVIE 

“Pipe Dream Come True” is a full 
color, 18-minute documentary film 
that traces the history of man’s 


fight to control water, ending with 
promotion of Orangeburg’s bitumin 
ized-fiber drain and sewer pipe 

It is available for dealer showing 
to schools, meetings, and other pub 
lic gatherings 

Contact: Orangeburg Manufactur 
ing Co., Inc., Dept. SBS, Newark, 
Calif. 


WALLPAPER DISPLAY 


Twenty-seven window display ideas 
are sketched in a new booklet de 
signed to help dealers promote wall 
pape! 

Copy is suggested for each display, 
which can also be used for floor dis 
play cards. Also included are general 
rules to observe, tips on where to 
obtain window props, and helps on 
constructing displays 

Contact: Wallpaper Council, Dept 
SBS, 509 Madison Avenue, New York 
a mY 


sales 


KNOB & DOWEL DISPLAY 


Designed to present a maximum 
number of items in a minimum of 
space, a new Peerless display meas 
ures 18%” x 19%” and stands 37% 
high with merchandise. 

It holds Peerless hardwood knobs, 
drawer pulls, glue pins, and dowel 
rods. Ticket moulding below each 
bin makes identification and pricing 
easy. 

Contact: Peerless Wood Products 
Co., Dept. SBS, Rockford, II. 
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US Gerrard tes 
ANYTHING youve ever seen 


| mm il ORR BE GP + 
~ SMALL 
PLYWOOD PANELS 
to 


TRUCKLOADS 
OF HEAVY LUMBER 


@ USS Gerrarp Strapping, Round or | 
is available in a wide 
tailored for every tying application, fre 
pallets of bricks to huge truckload 
sorted lumber 

@ Lumber packaged with USS Gru 
Strapping can be handled in /; th: 
takes to handle loose lumber 

@ USS Gerrarp Round Strappin 
about 40°, leas than any other form 
metal reinforcement 


range of 17 


one 


@ With packaged lumber 


is enough 
easily be kept together 
ita glance 


@ USS Geraarp-strapped lumber is virtu 


lly pilfer-proof 


inventor 
Grades SI7eN and varieties can 
can be retabulated 








@ Single-source buying of both Round and 
Flat Steel Strapping reduces freight charges 


ind paper wor 


Bring your packaging and tying problems 
to USS Gerrarp. Our engineers are here to 


help you solve them—at no cost to you 


GERRARD STEEL STRAPPING DIVISION, UNITED STATES STEEL CORPORATION 


Generai Offices 


Gerrard Ste 
2933 West 47%! 
Please i 
36-page GERRA 


SEE THE 
UNITED STATES STEEL HOUR 


Name 
It's a full-hour TV program pre 


sented every other week by United 
States Steel 


Consult your local Addre 


newspaper for time and station 


ssG 


Round and Flat 


' 
| 
| 
| 
| 
| 
| Compe 
| 
| 
| 
| 
1 








SEND FOR THIS NEW FREE BOOKLET NOW 


Chicago, IIlinois 


| 

Pt uv | 

Chicago 32, til | 
f charge, the new 

e Book of Packaging | 

| 

| 

| 

| 

| 

| 
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ERRARD 
STEEL STRAPPING 


TES STEEL 
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This brand name 
on lumber now launches a 


Great new program 


THAT.|.. 





leading magazines 


spotlight 
WEYERHAEUSER 
4-SQUARE 
LUMBER DEALERS 
in 15,628,508 homes! 


The big new Weyerhaeuser 1955 program will open 
with a full-color page in the Saturday Evening Post 
on February 19. This will be followed by five more 
colorful pages in the Post, plus advertisements in 
Better Homes and Gardens and in American Home. 
The 4-Square Farm Building Service will be featured 
in two leading form magazines . . . Better Farming 
(Country Gentleman) and Successful Farming . . . in 
addition to the Saturday Evening Post. Together these 
magazines form one of the most powerful buying 
influences in the country. 





Weyerhaeuser Sales 
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@ The biggest program in the history of the Weyer- 
haeuser 4-Square Building Services opens February 
19 with a full-color page in the Saturday Evening 
Post. Lumber Dealers who feature the 4-Square 
Services will receive this valuable sales assistance: 

Thousands of home and farm building prospects, 
reading America’s leading magazines, will learn that 
the office of their local Weyerhaeuser 4-Square Lum- 
ber Dealer is building headquarters . . . the place to 
go for plans, building and finance information, and 
a selection of quality building materials. 

Prospects who request more information are re- 
ferred to Weyerhaeuser 4-Square Dealers— and 
names and addresses of local prospects are mailed 





to the nearest Dealer. Supplementary display ma- 
terial and a comprehensive array of plan books, 
literature and promotional tools are available to 
further spotlight Weyerhaeuser 4-Square Dealers at 
the local level. 

If you feature the 4-Square Building Services, this 
is actually your advertising . . . and it sells not only 
lumber, but all the building materials you carry. 

Weyerhaeuser 4-Square Lumber Dealers who do 
not have one or both of the Building Services are 
invited to write to the Trade Promotion Depart- 
ment, Weyerhaeuser Sales Company, First National 
Bank Building, St. Paul 1, Minnesota, for full 
details. 








building headquarters 





Company ST. PAUL 1, MINNESOTA 
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Binswanger Sales Staffs Bone Up on Products in Memphis 


BASED ON THE THEME of “U- 
Rush for Atomic Results in '55,” a 
joint sales meeting of the Eastern, 
Tennessee, and Texas Divisions of 
Binswanger & Co, at the Hotel Pea- 
body in Memphis, January 10-12, set 
up a chain reaction that promises 
to produce new sales records for this 
82-year-old distributor of old and 
new lines of building materials in 
15 states. 

The first joint sales meeting of the 
three Binswanger divisions since 
1939, this one was so successful that 
officers in the review finale indicated 
that future joint meetings would be 
held more often—perhaps every five 
years. Present in Memphis from the 
19 Binswanger branches were over 
100 salesmen, 50 Binswanger officials 
and related personnel, and 50 top- 
flight representatives of the manu 
facturers whose products Binswang- 
er distributes, 

Modern showmanship was applied 
to Uranic degree in the setting and 
staging of this Binswanger sales 
meeting. Life-size murals of a West 
ern movie-like cow town comprised 
the setting, with two curvaceous 
models, a professional emcee, and an 


amusing character interspersing the 
meaty presentations of new products 
by factory men and sales aims by 
Binswanger officials. 

Gordon Wright, general sales man 
ager of the Tennessee Division, 
served as general program chairman 
Assisting him on the Committee on 
Lawlessness and Disorder were John 
Barbas, g.s.m. for the Texas Division, 
and Joe Nadler, sales vice-president 
of the Eastern Division. 

All six U-Mine bosses were at 
every session listening along with 
the rest or modestly adding pointed 
remarks to the proceedings. These 
included from Texas, President Hugh 
Banner and Vice-President Car] Her 
man Jr.; from Tennessee, Milton S. 
Binswanger Jr. and V-P J. M. Sugar 
man; from Virginia, Sam E. Bins- 
wanger and V-P Millard I. Bins 
wanger. The three Binswangers are 
humble, active third-generation heirs 
to the Binswanger material-distri- 
buting tradition, 

Sam Binswanger, senior member 
of the firm from Richmond, paid 
tribute to the primary role of sales- 
men in making his firm so successful 
and useful. His keynote speech 


The serious quartet in the top picture participated in the “executive panel” that 
answered expansion and policy questions at the joint meeting of the three 
Binswanger divisions in Memphis last month. From left, the men are Millard 
I, Binswanger, Eastern Division vice-president; Milton S. Binswanger Jr., Tennes- 
see Division viee-president; Hugh Banner, Texas Division president, and Gordon 
Looney, economist of the Libbey-Owens-Ford Glass Co., Toledo, Ohio, 

The “sales management panel” participants are seen in the bottom picture, 
in front of the colorful Western cowtown murals. Left to right, they include 


Joe Nadler, Eastern Division sales manager; W. 


0. Barnes, Memphis; Fine 


Carlton Jr., Houston branch; John Barbas, Texas Division sales manager, and 
John Linton, Columbia, 8. C., branch manager. 
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caused all to perk up for five panels 
that followed. 

Questions for the panels had been 
collected in a pre-Memphis survey 
of the questions and problems of 
Binswanger sales personnel. General 
policies and plans of the firm were 
covered by the executive panel. It 
included Millard and Milton Bins 
wanger, Banner, and Gordon Looney, 
the economist of the Libbey-Owens- 
Ford Glass Co., Toledo, Ohio. The 
improved outlook for sale of mate 
rials for new homes and residential! 
improvements were emphasized. 

Specialists from the three Bins 
wanger divisions then answered ques- 
tions on supply and demand. The 
continued tight supply of certain 
glass products and metal specialties 
drew most attention. 

In the sales management panel, 
Barbas, Nadler, and Wright were 
joined by three branch managers- 
Fine Carlton, W. O. Barnes, and John 
Linton. 

Ed Moran, executive secretary of 
the National Assn. of Credit Men, 
was a guest speaker on the credit 
and collection panel. 

Binswanger and factory specialists 
spent Monday afternoon and all of 
Tuesday covering sales pointers and 
latest promotion plans for the major 
lines handled by Binswanger 

Harry Mook and John Kurtz cov- 
ered Binswanger’s own “Tru-Flect 
Mirrors.” 

Neo-Gulfspray shower door and 
stalls were presented by Car] Her 
man and L, M. Wallace 

Don Foss and Herb Shull reported 
on Malibu steel sliding glass doors. 

Bill Patterson spoke on American 
window glass, followed by G. J 
Medill on Mirawal  porcelainized 
steel panels. A. S. White introduced 
L.O.F. superfine insulation for the 
Do-It-Yourself market. 

E. C. Walbridge covered the flat 
glass market and H. J. Yerger the 
auto glass market for Libbey-Owens 
Ford. 

Patterned glass specialties and 
Securit glass doors offer great sales 
and profit possibilities, W. R. Craw 
ford and J. S. Herbert reported for 
the Blue Ridge Giass Corp. 

Libbey-Owens-Ford Thermopane, 
plate glass, and parallel-o-plate were 
appraised by E. R. Pierce, J. G. Mac- 
Kenzie, Hazen Schofield, and Bill 
Stimson, 

Ralph Burdeshaw and Pete Fisher 
gave the picture on selling Corrulux 
reinforced plastic panels. 

Brasco metal doors, entrances, and 
store fronts were expounded by Don 
Williams, Bill Thurber, Buck Rogers, 
Hal Stelter, and Jim Thomas 

The new look in Owens-Illinois 
glass block was explained by I. K 
Cozzens. 

J. W. Beasley promised better de 
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liveries of Ualco aluminum windows. 

C. W. Brown and Bob Noland 
made it clear that the demand for 
Logan ornamental ironwork is at its 
height 

Why Sun-Sash jalousie windows 
are now sold in more countries and 
states than any other brand was 
covered by A. K. Tunnell and Doc 
Montgomery 

Salesmen and officials met in 
separate divisional meetings Wednes 
day morning to hear factory reps 
present products sold by local di- 
visions. Panels were heard on di- 
visional supplies, customer and pub- 
lic relations, and salesmen’s problems. 

After a summary by Hugh Banner 
and the three Binswangers in behalf 
of the three divisions, the meeting 
was brought to a close with a speech 
on “Prospecting for Profits in 1955.” 
Between amusing anecdotes, DeLoss 
Walker, noted Chicago speaker and 
editor, told the Binswanger crew 
how and why “faces, races, and 
places” will determine their business 
future 

The faces are the 7,400 babies born 
in this nation every hour. The races 
are the influx of Mexicans and Puer- 
to Ricans and the migration of 
Negroes north. The places are the 
migration of farm folks to cities, 
and of city folks to the suburbs 


STRICTLY 


wholesale 


MIAMI, FLA.: A. H. Ramsey and 
Sons, Inc., the oldest building ma- 
terial firm in Greater Miami, recently 
opened a warehouse in Palmetto, 
Fla. George F. Harter is manager of 
this new branch. The Ramsey firm 
has served the West Coast by truck 
from Miami for the last 10 years. 

KINGSPORT, TENN.: The Barger 
Millwork Co. has been made dis- 
tributor for Insulite building prod 
ucts. It will serve dealers in eastern 
Tennessee 

MOBILE, ALA.: The Mobile Weld- 
ing Supply Co. has assumed the 
distributorship of arc welding studs 
and stud welding equipment made 
by K S M Products, Inc. The area 
served by the Mobile firm includes 
southern Mississippi and eastern 
Louisiana, besides the immediate 
Mobile area 

MEMPHIS, TENN.: William §& 
Walters, executive vice-president of 
the Fischer Lime and Cement Co., 
has been elected a member of the 
board of directors of the National 
Bank of Commerce here. He also is 
a senior officer of the Lumbermen’s 
Supply Co. in Jackson, Miss., the 
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Fischer Lime and Cement Co, in 
Little Rock, and other Memphis 
operations, 


HOUSTON, TEX. The J. A. Walsh 
Co. will distribute Worthington 
packaged air-conditioning equipment 
in the metropolitan Houston area. 
The firm also distributes Modern- 
fold doors and an extensive line of 
electrical appliances, 


CHARTERS OF INCORPORA- 
TION: B, F. G. Sales Co., West 
Columbia, 8. C. 


Tennessee Dealers 
Organize Jobber Firm 


The Lumbermen’s Supply Co., Inc., 
on January 1 began business as job- 
bers and wholesalers, It was organ- 
ized by 12 mid-Tennessee building 
material dealers to supply them and 
other dealers in the area at current 
market prices. 

Warehouses and offices have been 
located at 2805 Charlotte Street in 
Nashville, Tenn. The manager and 
secretary of the new jobbing firm 
is W. F. (Bill) Mitchem, former 
Celotex sales representative in mid- 
Tennessee and the Macon, Ga., areas. 

President of the wholesale organi- 
zation is Charlie Scheffer, of Schef- 
fer, Inc., Nashville. C. S. Baker, of 
Nashville’s All Weather Insulation 
Co., a building supply retail firm, is 
vice-president. H. H. Potter, of Nash- 
ville’s Potter Lumber Co., in treas- 
urer, 

Other members of the Lumber- 
men’s Supply Company’s board of 
directors are W. C. Moncrief, W. C. 
Moncrief Co., Goodlettsville; Luke 
Williams, Williams Lumber Co., Leb- 
anon; Harvey Foskett, Gallatin Coal 
and Lumber Co.; Charlie Brandon, 
Springfield Lumber Co.; Tom C. 
Stephens, Stephens Lumber and 
Millwork Co., Nashville; and H. T. 
Poynter, Builders Supply Co., Cooke- 
ville. 

Among other advertised brands, 
the Lumbermen’s Supply Co. will be 
a Nashville distributor of Celotex 
building products. 


Distributes Patterns 


John H, Graham & Co., Inc., New 
York City, has been granted exclu- 
sive right in the United States to 
represent McCall's Patterns’ new 
line of full-scale and transfer “Do 
It Yourself” Patterns for distribution 
and sales to wholesale hardware, 
lumber, and building suppliers. 

The Graham organization has a 
field staff operating on a national 
basis and has been representing 
manufacturers in the hardware field 
for 85 years. 
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ROBERT W. BLOCK has been pro- 
moted to vice-president of National 
Woodworks, Ine., Birmingham, Ala. 
He continues to serve as general sales 
manager. Organized in 1946, the firm 
manufactures wood awning-type win- 
dows, Challenger double-hang win- 
dows, Ready-Hung door units. National 
Woodworks, Inc., also distributes Bilt- 
Well wood cabinets, E-Z Up overhead 
garage door units, sliding frames, and 
disappearing attic stairways. 


Campbell Distributes 
Curtis Units in Florida 


The Campbell Coal Co. last month 
added Florida to the states in which 
it excluively distributes woodwork 
made by Curtis Companies, Inc. 
Campbell already was selling Curtis 
products in Georgia, South Carolina, 
and Alabama, from headquarters in 
Atlanta. 

Leslie M. Hines, a graduate of the 
University of Pennsylvania, is 
Campbell’s new sales representative 
in Florida. He makes headquarters 
in Mount Dora, with 10 years’ ex- 
perience in the Florida building in- 
dustry. 

To expedite shipments of Curtis 
woodwork and other products in 
Florida, Campbell has increased its 
inventories in their warehouse at 
Valdosta, Ga. 

Campbell Coal is said to be the 
largest and one of the oldest dis- 
tributors of Curtis woodwork in the 
South. 

The Campbell Coal Co. has been 
selling and servicing lumber and 
building material retailers in the 
South since 1884. The firm retails 
materials and fuel in the Atlanta 
metropolitan area only. James R 
Williams is sales manager of the 
wholesale division. 


Sash and Door Jobbers 
to Hold District Meets 


District meetings of the Southern 
Sash and Door Jobbers Assn.—for 
members only—will begin in Atlanta 
on February 9, according to the 
tentative schedule announced by 
Tom Birchfield, secretary-treasurer. 

Other district meetings will follow 
at Washington, D. C., Feb. 11; Dallas, 
Feb. 15; Oklahoma City, Feb. 18; 
New Orleans, March 1; Miami, 
March 4; and Memphis, March 10. 

Birchfield announced that a new 
association membership directory 
was in the works for early distribu- 
tion to members and suppliers. 

Other projects for the first half of 
’565 include publication of a new 
survey of products handled by SSD- 
JA members and a revised directory 
of plywood manufacturers. 


Atlantic Steel Grows 


The Atlantic Steel Co., Atlanta, 
Ga., has announced plans to build 
a new bay, 540 feet long and 70 feet 
wide, to increase its Atlanta ware- 
house facilities by 50 per cent. 

Milton C. Sarran, manager of the 
warehouse division, said that a large 
friction saw for cutting large struc- 
tural sections, and a shear capable 
of cutting sheets up to 144 inches 
long would be installed in the new 
bay. 


Distribute Vanitories 


The National Vanity Co., Bayonne, 
N. J., has appointed seven new 
building material suppliers to han- 
dle its Vanity Fair Formica-encased 
bathroom Vanitories and matching 
sliding mirror-door medicine cabi- 
nets. 

Southern and Southwestern dis- 
tributors named were the Atlantic 
Consolidated Millwork Co., Miami, 
Fla.; Florida Frozen Products, Tam- 
pa, Fla., and the Oklahoma Elec- 
trical Supply Co., Oklahoma City, 
Okla. 


To Distribute Ceratile 


The United States Quarry Tile Co., 
Canton, Ohio, has formed an agree- 
ment to distribute Ceratile, made by 
the Pacific Tile and Porcelain Co., 
Paramount, Calif. 

The agreement calls for distribu- 
tion and sales of Ceratile through 
U. S. Quarry Tile outlets in all 
states except 10 in the West. 

In connection with the distribution 
agreement, Pacific has announced a 
completely new line of 21 standard 
tile patterns. 
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Harry A. Stockmann, 35961, Bojum 
on the Supreme Nine and a leading 
Cat in the St. Louis, Mo., club, is 
working diligently to secure a more 
practical and up-to-date building 
code for his city. He is serving on 
a new 13-man committee appointed 
by Mayor Tucker to draft a better 
code... . Dallas, Tex., Cats started 
the new year off right with a big 
concatenation January 17.... At the 
January 17 meeting of the Columbia, 
8. C., club, J. B. Leek, 31423, present- 
ed the Columbia school system’s 
D. E. Foster, who spoke concerning 
a project of cooperation between 
the schools and Cats to provide in- 
struction for men in building trades 
who wanted to improve themselves. 
Club 162 voted to help compensate 
a teacher for the cabinet-making 
class. Program Chairman Bert Hill, 
62200, arranged for James H, Webb 
of the wildlife resources department 
to explain the direct connection be- 
tween good timber management and 
plentiful . game. . Captain John 
Ryan of the juvenile bureau of the 
police department spoke to Washing- 
ton, D. C., Cats about juvenile delin- 
quency in the capital area... . Snark 
of the Universe John Dolcater, 
37372, pride of the Tampa, Fla., club, 
entertained his fellow Cats at a cock- 
tail party at his home January 1. 
One of the honor guests was Fred 
K. Conn, whose number is 10739. He 
was concatenated in 1903! ... Ray 
Harrell, of the Lumber Dealers Re- 
search Council, presented the Lu- 
Re-Co system of panel construction 
at the January meeting of the Rich- 
mond, Va., club. A lively question- 
and-answer period followed. : 
Amarillo, Tex., Cats swelled their 
ranks with a concat and social Jan- 
uary 22....At the January 18 meet- 
ing of the Savannah Hoo-Hoo Club, 
President Charlie Mikell presented 
Oertell Collins his certificate of ap- 
pointment as Georgia state deputy 
snark. Then Collins presented Penn 
Waller one as area vicegerent snark. 


h 


To Clear Alabama Slums 


Administrator Albert M. Cole of 
the Housing and Home Finance 
Agency recently approved alloca- 
tions of $287,631 in loan funds and 
$231,856 in capital grant funds for a 
slum clearance and urban redevel- 
opment project in Florence, Ala- 
bama, known as “Handy Heights.” 

The area, comprising approximate- 
ly 26 acres, is a predominantly res- 
identical slum located a mile from 
Florence’s business district. 
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VIRGINIA 


CHASE CITY: The Butler Lum- 
ber Co. has announced plans to build 
a new plant at its present location 


VIRGINIA BEACH: The Ports- 
mouth Lumber Corp. has purchased 
the Princess Anne Lumber Co. here 
from the Dean Co., hardwood im- 
porters and manufacturers who have 
retired from the retail field, PLC’s 
President Euclid M, Hanbury an- 
nounced that W, K, Macdonald will 
continue as manager of the Princess 
Anne lumber yard here. The Archi- 
tectural Hardwood Division of the 
Dean Co, has been moved from 
Virginia Beach to Dean's Dixie 
Veneer Division at Portsmouth, 


KANSAS 


MARYSVILLE: Roy Harbert has 
been named manager of the E. O. 
Webber and Son Lumber Co. For 
the last nine years, he has managed 
a yard in Frankfort. 


McPHERSON; Orrin Crider is new 
general manager of the Lumber and 
Builders Supply Co. He moved here 
from Colby. Carl Reekie also moved 
from Colby to become a yard man. 


TEXAS 


DENISON: M. C. Hicks has bought 
the Adams Lumber Co, from Mrs. 
Carl Wilson, He renamed the firm 
the North Texas Plywood and Lum- 
ber Co, and will manage it himself. 


LEONARD: Jack Barbee has an- 
nounced the sale of the Lyon Gray 
Lumber Yard to some of the major 
stockholders, It was the last of a 
once-large chain of yards, many of 
which were bought in 1954 by the 
Foxworth-Galbraith Lumber Co 


LITTLEFIELD: Tom C. Land, 
former manager of the Cicero Smith 
Lumber Co., is now assistant mana- 
ger of the Virrel E. Roberts Lumber 
Co, 

RAYMONDVILLE: Harlan Bur 
nett and Nix Harrington have bought 
the Rivers Lumber Co. The name 
has been changed to the Harrington 
Burnett Lumber Co. 

JACKSONVILLE: Herbert Cole- 
man has opened a $7,500 addition to 
his Coleman Lumber and Supply 
Co, on Alabama Ave. 


DALLAS: The Tom McKees have 
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opened the McKee Lumber Co. at 
5021 Bernal Drive in West Dallas 
Previously they were in the whole 
sale lumber business, 


FORT WORTH: The Texas Ply 
wood and Lumber Co. of Grand 
Prairie recently established a branch 
office and warehouse in Fort Worth. 
Jerry Curttright heads the new 
branch, and Bob Powers manages 
the material end. 


COOPER: J. C. McKinney has sold 
the McKinney Lumber Co, to the 
Foxworth-Galbraith Lumber Co. The 
property remains in the ownership 
of McKinney. 


MARSHALL: Harvey Woodville 
Ellis, manager of the Ellis Brothers 
Lumber Co., has been made a direc 
tor of the Waskom First State Bank 


YORKTOWN: Manager Marvin 
Koch has received instructions from 
the home office of the Alamo Lum 
ber Co, to close the Yorktown branch. 


BIG SPRING: Ed Cherry has a 
new daughter, Patricia Roye. He is 
co-owner of the Lumber Bin. 


WACO: C. J. Mitchum has bought 
the Jack Smallwood Lumber Co. He 
has changed the name to the West 
Side Lumber Co. 


LUBBOCK: The Earl Wallace 
Lumber Co, has a new store at 515 
East 24th Street. 


SAN ANGELO: The Cactus Lum- 
ber Co. has built an addition to its 
office building. Charlie Stone man 
ages the firm. 


ABILENE: The Lynn Lee Lumber 
Co., opened in November at 1818 
Pine Street. Owner Lee says his 
firm will cater to the Do-It-Yourself 
handyman, but it stocks more than 
1,000,000 board feet of lumber at 
all times to meet the needs of con- 
tractors, too, L. E. Elliott, in the 
lumber business since 1927, manages 
the plant. 


FORT WORTH: J. B. (Bill) Nelson, 
manager of the Berry Street Lumber 
Co.,, has been elected president of 
the Forth Worth Lumbermen’s Club 
Other officers are W. P. Truitt, Jef- 
son Lumber Co., vice-president, and 
E. H. Pope, commission lumberman, 
who is secretary for the 24th con- 
secutive year. 

SAN SABA: Over 650 guests reg- 
istered at the formal opening of 
the William Cameron and Co. lumber 
yard and store recently, according 
to Manager W. N. Moore. Door 
prizes included redwood lawn tables 
with matching benches. 


dealerNEWS | 


EL PASO: The El Paso County 
Lumbermen’s Assn. scheduled Dick 
Anderson of the Douglas Fir Ply- 
wood Assn, for its February speaker. 
President Kelly Hunt was in charge 
of the program, 

INCORPORATIONS: A. A. Shep- 
herd Roofing and Supply Co., San 
Antonio 


MISSOURI 


FAIRMOUNT: The Harriman 
Lumber Co. has bought the Jim 
Farrington Lumber Co. at 11324 
Truman Road, Former Farrington 
Manager L. D. Trammell will remain 
with the firm as a member of the 
sales staff. 

VANDALIA: Owen Hancox and 
his wife have bought the Harrison 
Motel on Highway 54. He is manager 
of the LaGrosse Lumber Co. 


HERMANN: The Hermann Lum- 
ber Co. has bought five lots as a site 
for erection of a ready-mix cement 
plant. 


MOUNT VERNON: New manager 
of the Mount Vernon Lumber Co. 
is Lee Croghan, who has been in 
the lumber business in 26 years. He 
succeeded Troy Call, who retired. 

ST. LOUIS: The A. J. Child and 
Sons Lumber and Building Materials 
firm has opened at 4900 Manchester 
Avenue. A complete retail store will 
be built during the next 18 months. 

CHARTERS OF INCORPORA 
TION: Missouri Lumber and Hard 
ware Corp., Kirkwood. 


MISSISSIPPI 


JACKSON: James N. Perkins is 
new manager of the Benson Building 
Supply Co., according to an an 
nouncement by Owner T. E. Benson 
Perkins will continue as supervisor 
of design for Benson Built Homes. 


KENTUCKY 


LORETTO: Ben Peterson, Loretto 
lumber dealer, spoke to members of 
the Lebanon Rotary Club recently. 
He described the differences between 
the small-town lumber dealer and 
his counterpart in large cities. 

LEBANON: The Optimist Club of 


Lexington heard Don A. Campbell 
speak recently on how to determine 
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what industries are best for a city 
Campbell heads the Boner-Camp- 
bell Lumber Co. and is executive 
vice-president of the Kentucky Re- 
tail Lumber Dealers Assn. 


LOUISIANA 


FERRIDAY: Fire destroyed the 
Ferriday Lumber and Supply Co 
late in December, less than a month 
after the Ferriday Hardwood Co 
was burned, All company records 
were lost in the four-hour blaze 

Dissolutions of Charters: Freter 
Lumber Co., Inc., New Orleans; 
Thistlethwaite Lumber Co., Ltd., 
Opelousas; Port Allen Lumber and 
Supply Co., Inc., Port Allen. 


SOUTH CAROLINA 


INCORPORATIONS: Western 
Lumber Products, Leesburg Road, 
Columbia 


TENNESSEE 


INCORPORATIONS: Home Lum 
ber and Supply Co., 1619 Fagan 
Avenue, Chattanooga 


ALABAMA 


BIRMINGHAM: The Seale Lum- 
ber Co. recently published an archi- 
tect’s rendering of its first branch 
office, which will be built in East 
Lake later in the year 

DECATUR: Bill Copeland, who 
bought the Decatur Lumber Co. in 
November, recently held a formal 
opening of the firm under the new 
name of Copeland Lumber Co. For 
merly he was assistant manager and 
bookkeeper at the Gilstrap Lumber 
Co. in Bentonville and later man- 
ager of the Pea Ridge Lumber Co 
at Pea Ridge. He is assisted by 
William Shelley, also formerly of 
Bentonville 


OBITUARIES 


GEORGE S58. HART, 46. Sales repre- 
sentative for the National Gypsum 
Co., in Houston, Tex., area. 
LAWRENCE OTTINGER, 71. Found 
er and chairman of the board, United 
States Plywood Corp., New York, 
N. Y 

FRED A. JOHNSON, 74. Headed 
Johnson and Son lumber firm, Erie, 
Kan 











DR. ROBERT H. BOGUE. Organized ess days in November, cash pur- 


research program of National Bureau hases of $1 or more would be re 
of Standards for Portland Cement funded if bought on Lucky Refund 
Assn. Day 
. y date wa: shec 
CHARLES E. PAXTON, 69. Own The winning q ate was published 
= . : December 4, at which time customers 
operator of Tennessee Eastern Lu ; 
her Co. at Knoxville vere to bring in their cash purchase 
: ‘ : ; tickets for refunds, The ad suggested 
JOHN GAVENDA, 63. Owner of th: that customers make purchases on 
Gavenda Lumber Co., Waco, Tex everal different days to increase 


their chances of winning 


Dealer Refunds Cash 


As a novel publicity stunt, th 


Lumber Thieves Caught 
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ake even sap woods last up to 
FOUR TIMES LONGER! 

Modern Merchandising has brought 
this outstanding preservative before 
the people . and it’s for the people 

do not mind spending a few cents 

r long lasting protection 

What we say here might not be 

iportant to some folks, but if YOU 
iren't getting your share of the pre- 

vative market, then you'd bette: 
isk your jobber salesman for a few 
irtons of COPPO. Remember, too 

you couldn’t recommend a SAFER 
preservative to your trade 











Rat! 
All ¢ 1" 
MILDEW! TERMITES oppo gallons 
=" {_* 


packaged in the 
attractive Up-Front 
Salesmaker display. 


Also available 
in Coppo Clear. 





Write us for additional information and nearest jobber now! 


KING CHEMICAL Co. 


FORMERLY THE COPPO CO., INC. 
2342 South Lauderdale ©* Memphis, Tenn. 
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worth of lumber during the last six 
months, 

Police Captain P. B. Leach and a 
detective were riding around in a 
police car when they spotted a flat- 
bed truck with a load of lumber. 

Questioning the two men in the 
truck resulted in confessions that 
they had taken lumber from several 
construction jobs, A third man was 
sought as ringleader. 


Dealer Aids Parking 


Under an agreement between the 
Audrain Lumber Co. and the Mexico, 
Mo., city manager, a parking lot was 
built to handle up to 40 cars. 

“We thought we might as well put 
the lot to use,” said the Audrain 
company’s vice-president, Jesse 
Schupp. No charge is made for park- 
ing. 

Under the terms of the agreement, 
the lumber company furnished 
gravel and other materials, while 
the city did the work. If the lot is 
withdrawn from public use before 
the end of the year, the company 
will repay the city for its costs. 


Baby Comes First! 


During a recent anniversary sale of 
the Godwin Building Supply Co., 
Dunn, N. C., newspaper readers who 
expected to see a typical sale ad 
were surprised. 

Cuts of storks and babies replaced 
merchandise illustrations. Copy ex- 
plained that “This space was reserv- 
ed for Godwin Building Supply Co. 
But! Just look at it now—the stork 
upset things.” 





Further copy explained that Bill 
Godwin had just become the father 
of Marsha Catherine, and was still 
“up in the clouds,” and hadn’t had 
time to think about his ad. 


Seale Shares Profits, 
Announces New Store 


All employees of at least a year’s 
service with the Seale Lumber Co. 
in Birmingham, Ala., received a 
share of the firm’s 1954 profits at 
an annual banquet. 

President Bedford F. Seale enter- 
tained his staff at the Holiday Inn, 
December 18, He presented bonuses 
to 40 Negro employees on another 
occasion, 

As another step toward even great- 
er progress, the Seale firm recently 
announced that early in 1955 a 
branch store will be opened in the 
East Lake section, at First Avenue, 
North and 85th Street. An archi- 
tect’s rendering has already appeared 
in a Sunday Birmingham newspaper 
to give prospective customers some- 
thing to look forward to. 

The ad explained that the new 
branch “will be staffed by experts 
who know construction and can aid 
customers who do their own work. 
Prospective homebuilders will be 
served with Seale’s complete home- 
building service.” 


Suggest Pipe Plot Plan 


The Plumbing and Heating In- 
dustries Bureau has suggested that 
new home-owners prepare or obtain 
a diagram showing the location of 


the underground lines for water sup- 
ply, waste disposal, and gas. 

Dealers and others associated with 
homebuilding also can suggest that 
before workmen leave premises, it 
is advisable to leave a plot plan for 
the home-owner to show locations 
of all the various pipe lines. 

Such a plot plan also is a valuable 
guide as to where and where not 
to plant trees with fibrous roots. 


Sends Free Messages 


As a novel drawing card, the 
Foley Lumber Co. invited its Jack- 
sonville, Fla., customers to “send a 
free greeting to anyone by amateur 
radio anywhere in the world.” 

The rest of the Christmas season 
invitation, which appeared in the 
newspaper, said “Countries behind 
the Red curtain and ships at sea 
excepted, J. L. (Pinky) Price will 
dispatch messages from our office 
between 8 A.M. and 5 P.M. Monday 
through Thursday over his private 
radio station.” 


Free Layout Service 


The Equipto Division of the 
Aurora Equipment Co., Aurora, IIL, 
has announced a free service for 
planning storage and display equip- 
ment. 

Factory-trained engineers — spe- 
cialists in stockroom layouts — will 
study individual problems to help 
determine what steel shelving, parts 
bins, benches, trucks, drawer units, 
and lockers can do the job best. 

In addition to the service, Equipto 
offers a simplified booklet entitled 
“How to Solve Your Storage Prob- 
lems,” 





THIS MODERN PLANT SERVES SOUTH CAROLINA DEALERS 


This unusual glass front permits passersby to view nearly 
all the interior of the new Stier Supply Co. building in 
Columbia, 8. C. It is located at 2021 Blanding Street, at 


Harden. 


The windows are 20’ high. The warehouse, partially seen 
at left in this photo, is at box-car level with 16’ high ceil- 
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ings, designed for fork-lift operations. 
Started in September, 1946, this wholesale firm provides 
retailers in South Carolina with doors, plywood, nails, hard- 


board, builders hardware, and many specialty items. 


Stier Supply Co. also has a retail department to serve 
local consumers. A. H. Stier Jr. is president. 
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pressure needed while the glue sets. 

Professor Rudard A. Jones, assist- 
ant director of the council, intro- 
duced the new house designs, which 
itilize Lu-Re-Co wall panels devel- 
oped by the council last year under 
a grant given by the Lumber Deal- 
ers Research Council. Raymon H 
Harrell, LDRC research director and 
former Small Homes Council staff 
member, extolled the acceptance of 
the wall-panel system. 

William H. Scheick, executive di- 
rector of the Building Research Ad 
visory Board of the National Re 
earch Council and the first director 
of the Small Homes Council, dis 
cussed “Quality in House Design and 
Construction.” 
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FREEZER WAREHOUSE 
“WRAPPED IN GLASS” 


Over 90 railway carloads—or nearly 
2,500,000 board feet—of Fiberglas in- 
sulation “wrapped up” the new Pasco 
Packing Co. giant freezer warehouse in 
Dade City, Fla. It is believed to be the 
largest in the nation, with a capacity of 


vcrmrucwnearsat | Ml THIS You Should Know! 


TARTER, WEBSTER & JOHNSON 


15 degrees below zero. 


Nail-Glued Roof Truss re. ARE MANUFACTURERS AND DISTRIBUTORS OF 
Found Best for Homes AW sugar and Ponderosa Pine Shop and Selects 
A nail-glued truss provides one Sugar and Ponderosa Pine Boards 
of the strongest and most economical { an , . 
types of wood roof construction yet ‘ Douglas and White Fir Shop and Selects 
developed for houses, according to } | : , 
Seat seamen meneneuinands ak tes Seal vAWy) * Douglas and White Fir Dimension and Boards 
Homes Council’s 10th annual short : incense Cedar Boards 
course in residential construction at A 
the University of Illinois in Urbana. Redwood Siding and Finish 
The truss was designed jointly by j 
Purdue University and the Universi- oF Senderese Pine and Fir Mouldings 
ty of Illinois. ; -— 
More than 400 builders from the AL ee Pine Sash and Panel Doors 


United States and Canada attended eh s 
the two-day session. Presentation of . 

new house designs, showing how / : Addition 
pre-assembled wall panels can be it Nn 


sed in split-level and 2-st ap Visi 
oe ww See — ae WE xe actively engaged in the 


houses, was a highlight. 


Professor James T, Lendrum, di- gf, procurement and distribution of all West 
rector of the council, described load vey : ' 
tests conducted on eight different Coast lumber products and maintain buying 
types of roof construction—standard + ' offices in producing areas to give the trade 
joist-and-rafter, flat-roof, and truss. ok” a complete and balanced service. 


Testing was of trusses of six differ- 
ent designs, including those fastened te ! 
by nails and bolts, as well as by ej) 
glue. These tests showed that the {{ 4,{ MORE THAN 20 MILLS TO SERVE YOU 
nail-glued trusses had the least de- : 


flection under load. sine " 
The nail-glued trusses can be built Pvucren. Weestren « Jounson. ive. 

at the site and require no special Meniiiiey Stree! : 

equipment. The glue provides the SAN FRANCISCO 4, CALIF @ STOCKTON, CALIF 

bond to hold the truss members to- jlas 2.2060 Teletype SF 5 “ ‘ 








gether, and the nails provide the 
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LIGHTED CEILING ELIMINATES GLARE PROBLEMS 


This new wall-to-wall lighting system by Sylvania Electric Products, Ine., called 

Sylvan-Aire, provides soft, over-all lighting. It also solves the problem of beauty 

for ceilings that must take pipes and ducts. Optional equipment is the V-shaped 
“Sono-Wedges” lined with thick glass-fiber pads to deaden noise. 


Better Grading Tips 
Given to Sawmillers 


Ways to get higher grades of lum- 
ber from timber, and the importance 
of better preparation of Southern 
woods for the consumer, highlighted 
a sawmill conference sponsored by 


the Georgia Forestry Commission in 
Dalton recently. 

Some 50 lumber manufacturers, 
timberland owners, wholesalers, re- 
tailers, and other interested persons 
from Georgia, Tennessee, and Ala- 
bama attended the one-day meeting. 
Charles B. West, president of the 
West Lumber Co. in Atlanta, pre- 
sided. 





The commission’s chief of forest 
management, W. H. McComb, re- 
ported on the status of forest re- 
sources in north Georgia, following 
opening remarks by Douglas Kersh, 
Dixie Building Supply Co., Dalton, 
and a welcome by Guyton DeLwach, 
director of the Georgia Forestry 
Commission. 

John W. Lehman, TVA Division of 
Forestry Relations, pointed out that 
the Sawmiiler’s two greatest prob- 
lems are finding adequate stumpage 
and disposing of lower grades of 
lumber. He reported on a study made 
of two trees—16” and 18”—cut at 
random. 

The 18-inch tree yielded lum- 
ber worth slightly more than twice 
that made from the 16” tree. Yet 
rings on the larger tree indicated 
that it took only six years longer to 
grow. 

Albert S. Boisfontaine, manager of 
the Southern Pine Inspection Bureau 
in New Orleans, told how the South- 
ern Pine Assn. is striving to convince 
retailers, builders, architects, and 
consumers of the superiority of 
Southern pine. 

W. I. Dooly, Conasauga River 
Lumber Co., Conasauga, Tenn., and 
Grover R. Rann, Cleveland, Tenn., 
gave specific examples of losing sales 
and customers because of improperly 
dried lumber, substitutions in filling 
orders, and lack of prompt handling 
of orders. 








GIVE HOMES GREATER SALES APPEAL 


WITH 








PANEL DOORS 


Give the homes you build more individ- 
uality and sales appeal by 
IDEAL Panel Doors 


With the wide assortment of designs 
available, the homebuilder can give every 
home, every room a distinctive elegant 
look. 


IDEAL Panel Doors are made of select 
Western Ponderosa Pine. They are sand- 
ed smooth to give a perfect surface for 
paint or natural finish. 


installing 


Made by the makers of IDEAL Kitchens and IDEAL All-Wethr Windows 
DISTRIBUTED BY BUILDING MATERIAL JOBBERS 





78 FEBRUARY, 1955... . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 


GBAAMRA AMR EB AAA RSE A eee ee 





SELL ‘EM JALOUSIES away from the historic U. S. S lays later 





Missouri when the Japanese su His hobby is hunting, but your 
rendered. But the fog was so thic} SOUTHERN BUILDING SUPPLIES cor- 
(Continued from page 39) they could not see the Missou espondent does not feel compe 
and the static was so bad the tent to decide whether it is ducks 
Jalousies are versatile not only could not hear the ceremony ov: ” customers. For, after all, the 
in their use by customers but in the radio . etired admiral may pop in at any 
the types and form avaliable for Jones was due for release fro noment with 
dealer stocking. Some manufac- the service when an admiral slat« ‘Let’s forget the rank, Navy, 
turers feel that a knocked-down for retirement picked his ship fe ind the war, Commander. I've got 
unit is easier to ship, more com- his last traditional cruise rt little place out on the lake and 
pact to store, and thus costs less little voyage lasted four mont)! I don’t know whether to use cedar 
for the dealer to handle in the and touched all the ports of hakes or asbestos siding . 
long run. world, including Marseilles And Hugh T. Jones Jr. would 
Other producers offer units in a Separated from the service vhip out his pencil and estimating 
wide eariety of sted eibtk vende February, 1946, Hugh rolled up | pad—-and make another friendly 
, : sleeves at the lumber yard a few ale 


for glazing. 
Still others offer stock sizes with 








about a two-inch adjustment in 
the width of each size, thus guar l 


i 
anteeing sizes to fit any window Another good reason why if pays to be a | | Dickey | Dealer 


T 


opening. Such a convenience is 
particularly valuable in merchan- 
dising jalousies for remodeling 
projects 

Automatic closing in case of 
rain is another feature available 
And while most home-owners do 
not feel the need of such special 
conveniences, a sample window 
with this feature can attract a lot 
of attention and often interest cus- 
tomers in the beauty of jalousies 

Jalousies are a “natural” for re- 
modeling. Their clean, streamlined 
look can give an old house a face- 
lifting that will nearly put it in 
the “modern” class. This is a point 
to remember for promotion. Photo- 
graphs in advertisements or in 
store displays of an old home, with 
“after” photograph showing such 
an improvement as a porch en- 
closed with jalousies, always stim- 
ulates interest and comment 

Completely enclosing a_ porch, 
or adding a jalousie room, is not 
too difficult a project for the more You can sell DICKEY Clay Pi pe with 
skilled week-end handyman. Sug 
gest such projects—for the Do-It- 
Yourself trade or for the home- UNBOUNDED CONFIDENCE 
owner to have built by a carpen- 
ter recommended by the building 
supply firm——by picturing a com- 
pleted room, showing the cost for 





There are no ifs or buts when you sell Dickey Pipe. It is 
completely resistant to rust, rot, chemical wastes, scalding 


jalousies and other materials, and water, sewer gases and other common wreckers of sewers. 
a typical monthly payment under It will outlive the home it serves, thanks to the perma: 
a financing plan. nence with which Nature has endowed clay and the 


advanced manufacturing processes developed by Dickey. 
Just another reason why it pays to be a Dickey Dealer, 


SELLS WITH A GUN! 


If it's made of clay, it's good if it's made by Dickey it’s better 


(Continued from page 40) 


assigned to a destroyer and as a w. 5. DICKES Dickey Sanitary 
lieutenant -commander he sailed : . Salt-Glazed Clay Pipe 


on every sea. He was in Casa 
Blanca, Iwo Jima, and Okinawa 
His boat was anchored one mile 


Ala Chattanooga, Tenn 
ridian. Miss., ALWAYS IN DEMAND 
exarkang, Tex.-Aetk 
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WOMEN MANAGERS 


(Continued from page 42) 


Lumber and Building 
Company in Jackson. 
“It is true,” Mrs. Brannon be- 
lieves, “that ‘the hand that rocks 
the cradle rules the world’, and 
since the lumber business is di- 
rectly affected by the home-owner, 
it is the ideal position for women.” 
However, not all customers im- 


Supply 


mediately accept this view — as 
this experience of Mrs. Brannon 
indicates: 


“Recently we had a telephone 
call asking for the manager. When 
I answered, the man insisted that 
he would like to speak to the man- 
ager. 

“I informed him that I was the 
manager. Then there was dead 
silence a gasp and he hung 
up the telephone, It was just too 
much for him, accepting a woman 
as a lumber-yard manager!” 

Married to a lawyer, Mrs. Bran- 
non has no children. When her 
father, S. C. Weir, opened his firm 
in 1945, there were only two em- 
ployees, Now there are six, includ- 
ing Mrs. Brannon’s brother. 


ee, in i et 


Under her management, the firm 
has prospered to the extent that 
the Weirs were forced to double 
their building’s display and office 
space, and to add a room behind it 
for additional storage space. 

The display room is packed with 
“departmentized” displays that in- 
vite browsing and stimulate pur- 
chases. The solid end wall is given 
over to wall stocks and displays 
of Dutch Boy paints. An adjacent 
island fixture shows paint acces- 
sories and specialties. 

The rear wall and face of the 
sales counter show varied fancy 
hardwood panels in use. The store 
is heated by a gas wall heater. 

The wall between the new sales- 
room and the former room dis- 
plays hand tools and other items 
on perforated hardboard. Factory 
displays show choices of cabinet 
and builders’ finish hardware. 

As one goes to the adjoining 
room, which displays a second line 
of brand paint (BPS), he passes a 
Modernfold door that demonstrates 
this specialty. A handsome “screen” 
display of Colorshakes—red cedar 
siding— catches the eye and per- 
mits ready selection. 

Mrs. Brannon advises some on 


home plans and construction, but 
the major part of the North West 
yard’s business comes from the 
Do-It-Yourself, shoulder, or pick- 
up trade. So she specializes in 
paints, hardware, and other items 
home-owners and handymen want 
to apply themselves. 

Since this firm is located in a 
distribution center for building 
materials, large stocks are not nec- 
essary. Mrs. Brannon is proficient 
in remembering which wholesale 
houses and jobbers have this or 
that material—and is offering it 
at a good price. 

Her personal services in this 
way minimize handling costs and 
increase profits on large and small 
material sales. She takes on a new 
item or line for her company on 
the basis of its suitability for the 
end use, plus its continued avail- 
ability for profitable re-sale. 


COLD CONCRETE 


(Continued from page 44) 


crete is poured into the form 
If possible, concrete should be 
pre-heated to from 70 to 90 degrees 




















When you send an order to Alabama Metal Lath 
Company, you get action—but quick. 

That's because each order receives individual atten- 
tion which assures prompt shipment. Further, Ala- 
bama Metal Lath Company is located right in the 
heart of the South, with unequaled rail and truck 
connections to all points. 

So, next time you're in a rush for quality metal lath 
and accessories, try Alabama. You'll find your order 
—big or small—receives careful attention and speedy 
delivery. 

What's more you'll find Alabama’s products always 
packaged right for immediate identification, sure pro- 
tection and easy handling. 


ALABAMA METAL LATH COMPANY 


BIRMINGHAM, ALABAMA 


O. BOX 992 * 











Small Mesh Diamond Lath @ 
Flat Rib Lath @ %" Rib Lath 
@ Strip Lath @ Cornalath @ 
Concealed Picture Mould @ Base __ 
Screeds @ Corner Beads @ 
Corner Bead Clips @ Tie Wire 
@ Casing Beads @ Hollow Wall 
Steel Studs @ Cold Rolled 
Channels @ Metal Base and 
‘Four 
"4" 
ALABAMA 
METAL LATH 


and accessories 







Accessories. 
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F. A plain concrete mix having a manipulation until it is ready f trends by the Martin-Senour paint 


temperature of 40 to 45 degrees, the next operation. Float the s! company revealed recently. 
poured in a slab and being exposed when possible, to work on with Shades of beige and brown, which 
to air temperature of 40 to 45 de- sinking in accounted for nearly one-fourth of 
grees, will hydrate slowly. Such The surface should be closed the colors used in 1953, are giving 
: : way to a greater variety of color 
concrete will usually bleed exces- with a steel trowel when the , : ’ 
. : Rising in favor are pink, blue-green, 
sively before hydration _ takes has stiffened to the degree that it and olive greens. 
place, causing a consolidation of will not bring excessive amount The trend toward muted, or gray 
the heavier parts of the concrete of moisture to the surface. Foll ed, wall colors continues, however 
mix, ing troweling, a curing protect rhree-fourths of the popular choices 
If air-entrainment is introduced should be applied immediately contain 30 per cent gray in their 
into the mix, by means of a form- It is a good idea to caution cu pigment mixture 
ing-type air-entraining agent or a tomers that concrete containing 
cement dispersing agent, such entrainment is not ready for fini 
profuse bleeding will not be ex- troweling as soon as plain concret 
perienced. unless either additional heat o: STREAMLINED OFFICE 
The sale of thermometers for accelerator such as calcium ch 
concrete work goes hand-in-hand ride is used. Air-entrained cement 
with sales of bags of cement and retains water longer, and it can not (Continued from page 45) 
sand at this time of year. take as much manipulation in 
If the outside temperature is final finishing 
below 50 degrees, an enclosure and When applying any meta owners particular satisfaction, be 
additional heat prevent rapid loss aggregate, non-slip aggregate cause in the May fire all but cur 
of heat by the preheated concrete. color by the dust method, add rent records were lost. This fire 
On one job observed, concrete tional care is advisable to make proof vault is made of 12-inch 
placed in an 8-inch slab at 70 de- sure the floating and steel trows concrete, reinforced with steel. It 
grees and exposed to an air tem- ings are done at the proper tim: is equipped with a four-hour fire 
perature of 40 degrees at a velocity door and a one-hour safe 
of 10 miles an hour, relative hu- Another innovation, born of the 
midity of 70 per cent, had a tem- More Colorful Homes experience gained the hard way 
perature of only 60 degrees one n the fire, is the special conference 
hour after being placed. Homemakers will be using a wid oom for safety meetings. Here, 
Screed the slab to a level surface, range of colors to paint inte: nce a month, department heads 
and then avoid any additional walls, a national survey of co meet with representatives of fire 
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STEEL WINDOWS HAVE THE STRENGTH AND RIGIDITY THAT NO OTHER WINDOW CAN MATCH 


. C 
/ 
‘ 4 ee | /( tiiliel 


HOPE'S STEEL CASEMENTS 





vere installed in the window-wall 
ireas Of Architect Ormston's award 
vinning home Ideally suited to the 
irchitecture of the building, they will 
permit easily-controlled ventilation 
never warp or bind. Endowed with 
the strength and rigidity found only 
in steel, they will provide a lifetime 


of trouble-free service and require 





little maintenance 


Residence of Mr. and Mrs, Harry E. Ormston, Designed and Built by 
McLean, Virginia Architect Hargy E. Ormiton 


HOPE’S WINDOWS, INC., Jamestown, N. Y. 


THE FINEST BUILDINGS THROUGHOUT THE WORLD ARE FITTED WITH HOPE'S WINDOWS 


Write for Catalog 102. 
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and accident insurance companies 

“We've always had a low per- 
centage of accidents,” said Lee 
Williams, “but we're having fewer 
than ever now.” 

Every wall and floor, outside 
and inside the new building, serves 
as a display of products made by 
the firm “ 

The exterior of the building is 
“modernized” colonial, with a 
small entry porch and white wood 
siding. Except for the name on 
the front, the building looks like 
a home. The customer enters a 








reception room, equipped with 
venetian blinds made of pine slats 
in natural finish, produced in the 
Williams plant. A local cabinet 
shop made the furniture 

The floors show five grades of 
flooring made in the mill—clear 
white oak, red oak, quartered red 
oak, clear red oak, and No. 1 com 
mon 

“Customers now select flooring tical panels, filled with rockwool ber holdings. No trees smaller than 
from our floors,” asserted Wil installation. 26 inches are cut on this land. Seed 
liams. “Before the fire, they had The building also has two attrac trees are carefully preserved so 
to go to the yard to pick the grade tive rest-rooms, an auditing and that a perpetual growth of timber 
they wanted.” accounting department office, sales is maintained. From coast to coast, 

The building is equipped with a office, supply room, and manager’s customers value the texture of the 
five-ton all-weather air-condition- office. oak flooring produced from trees 
ing system. Ceilings are of acous The company has its own tim- in these Saline river bottoms. 


“But, boss, customers appreciate these ‘extra services’!”’ 





WANT MORE WINDOW SALES... 
AT INCREASED PROFITS ? 


Pacific Coast 
Forest Products WERE’S neg WILL INCREASE YOUR BUSINESS: 


®@ ALUMINUM WINDOWS PRICED LOWER THAN WOOD 


V SALES REPRESENTATIVES ‘ Picture Horizontal 
Ponderosa Pine, Douglas Marion T, Davis & Co ) ae mel 


i 281 North Avenue, W. E 
and White Fir Window and oe toan 


Door Frames, Inside Door E, B. Meroney @ SAME TOP QUALITY FOUND IN HIGH PRICED WINDOWS 














° to, P, 0. Box 6631 @ FULL LINE TO FIT ALL SPECIFICATIONS 
Jambs, Mouldings, Cut-to town 5 di 


length and Packaged Trim Cecil M. Brooks 


H 7229 Jan Mar Drive 
and cut stock items. =o 40s 


Sliding j Basement 
Leonard Craig _ “———" 1 Window Window 


Douglas Fir Plywood Corpus Christi, Texas 


Coos Bay Underlayment Dant & Russell Sales Co 
Port Everglades Sta. 

Coos Bay Hardboard Fort Lauderdale, Florida 

Overlay, two sides. Gant & Russell Sales Co @ NATIONALLY ADVERTISED AND MANUFACTURER MERCHANDISED 


P. 0, Box 2411 © MASS PRODUCED FOR HIGHER PROFIT-MARGIN 
Tampa, Florida WITHOUT QUALITY SACRIFICE 


A FEW CHOICE TERRITORIES STILL OPEN TO DISTRIBUTORS 


Dant & Russell, Inc. \ WRITE TODAY FOR DETAILS 
Se ae ra y 2] MANUFACTURING COMPANY 


Oregonian Bildg., 1320 §. W. Broadway Lu 
Portland, Oregon na Cherry and James Streets 


Pity East Hartford, Connecticut 
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Free Trips for Builders Malcolm M. MacFarlane i x« Joseph F, Battley, president of the 
P ‘ tive secretary. Elmer S. Car aint group, said that special studies 
in Bilt-Well Contest committee chairman. The prograr ive ay made on res con- 
purpos i to assist prospect lensation, including the extent of 

Builders throughout the nation are homebt rs or builders to obt ipor transmission through interior 
eligible to enter a new contest re FHA- ur VA-insured financin nd exterior paints, and how this 
cently announced by the Carr, ipor transmission affects adhesion 
Adams, and Collier Co., Dubuque, f the paints to lumber and other 


lowa NLMA Pushes Farming y ro 


Prizes consist of a 26-day trip to Leo Bodine, executive vice- 
Europe f / > , J F ; esider | NLMA, said his grot 
ype for two people; two 10-day Contest, Paint Research resident of NLMA uid his group 
trips to Bermuda; two 8-day trips as been conducting like tests at the 
to Mexico, and a 10-day trip to = ; iboratory of the Timber Engineer- 
Hawaii. Awards will be based on The National L Mei Manu 12 Co. The combined activities of 
photographs of interesting installa turers Assn. and Better Fa two associations were hailed by 
tions of Bilt-Well window units or magazine together are sponsori Bodine as “presaging a new era of 
cabinet units second national contest designed operation between paint and lum- 


Entry blanks and the latest in spur sales of lumber and wood p! er manufacturers.” 


formation on Bilt-Well products ucts tor Tarm remodeling and 


construction. The contest offet 
were distributed at the National 000 in cash prizes for farm ser 


Assn. of Homebuilders convention building improvements started aft Earl Smith Heads NAHB 


in Chicago in January P 
ago in J “ January 1 and completed bet 


rrip winners will be announced at November 1, 1955 Ear! W. Smith, 46-year-old con- 
the 1956 NAHB convention To be eligible for a prize, the fa ictor from El Cerrito, Calif., was 
building improvement must hosen president of the National 
. " some lumber. Official entry bl issn. of Home Builders at that 
To Speed Financing and contest rules are available f dy record-breaking 11th annual 
from Better Farm ng Philadelp nvention and exposition in Chica- 
The Region III committee of the 5, Pa last month. He succeeded Dick 
Voluntary Home Mortgage Credit The National Paint, Varnis! Hughes, of Pampa, Tex 
Program began operations January Lacquer Assn. and the Nati Other NAHB officers for 1055-56 
10 with the opening of its office in Lumber Manufacture! Assn i ire: Joseph Haverstick, Dayton, O., 
Philadelphia, Pa. From Room 608-9 utilizing their combined tect fir vice-president; V. O. String- 
in the Commercial Trust Building, abilities in the testing of paint fellow, Seattle, second v.p.; Carl 
15th and Walnut Streets, this office plied to wood, to assure lon Vlitnick, Merchantville, N. J., secre- 
will serve Pennsylvania and Dela- and utmost satisfaction to th tal and Franklin Burns, Denver, 
ware sumer treasure! 








—.-r WHAT SALES 
> WHAT PROFITS 


7 + 
U MM 


. Rae cere 
\ 





/touldings..Ming 


\ 
\ 


NAY Write for New Price List and Catalog 
i‘ 


METAL TRIMS, INC. 


P. 0. Box 1072 . YOUNGSTOWN 1, OHIO 
a P.0.Box 632 . JACKSON, MISS. 
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One of the oldest names 
in steel windows — 


VENTO 


now manufactures 


ALUMINUM 
WINDOWS 


@ Our first product in this field is the 
VENTO automatic locking alumi 
num awning window. Residential 
casement, double hung and com- 

plete commodity lines of aluminum 

windows are now being developed, 







Exclusive Features in 


VENTO 


ALUMINUM 
AWNING 
WINDOWS 





AUTOMATIC LOCKING . . . No 
gadgets to turn, no gimmicks to oper- 
ate, nothing to get out of order. 


WEATHER TIGHT VENTO 
alone keeps metal to metal contact 
plus metal to weatherstrip. 
UNLIMITED ADJUSTMENT ws 
Unique in ability to be quickly 
returned to proper adjustment. 
POWER PLUS OPERATOR 
Screw not worm geared operator 
working in self-lubricating nylon 
journals. 

EFFORTLESS OPERATION 

Nylon roller blocks at all friction 
points permit finger tip operation. 
ENGINEERED SIZES .. . We are 
able and eager to make any special 
window of this type. You will never 
hear “we can't do it” here at VENTO! 


rtlae ash about 


VENTO Steel Casement Windows, Basement 
Windows, Industrial and Commercial Win 
dows (projected, pivoted and security types) 
Utility and Barn Windows, Formed Stee! 
lintels for Block and Brick Construction 
Write us for full information. Some 
desirable territories are open for repre- 
seniatives and distributors. Write for 
full particulars. 


STEEL PRODUCTS 
CO., Inc. 


253 Colorado Street Buffalo 15, N.Y. 









#& helpful 


REDWOOD VERSATILITY is fea 
tured in the winter issue of “Red- 
wood News,” publication of the 
California Redwood Assn., Dept 
SBS, 576 Sacramento Street, San 
Francisco 11, Calif. It shows red- 
wood combined with steel, stone, 
stucco, and adobe in modern build- 
ings and homes. 


MASONRY CODE. “American Stand- 
ard Building Code Requirements for 
Masonry” is designated National 
Bureau of Standards Miscellaneous 
Publication 211. Copies can be 
obtained from the Superintendent of 
Documents, U. S. Government Print- 
ing Office, Washington 25, D. C., for 
20 cents each. 


HAND TRUCKS. Lightness, all-bolt- 
ed construction, and a choice of mod- 
els and accessories in the new line 
are stressed in a Magcoa magnesium 
hand truck catalog-bulletin. Photo- 
graphs demonstrate on-the-job uses 
of various trucks, Magnesium Co. of 
America, Materials-Handling Divi- 
sion, Dept. SBS, East Chicago 19, 
Ind. 


“8 PLYWOOD PRODUCTS for Ar- 
chitects and Builders” describes and 
shows how various plywoods are 
used effectively. This folder is free 
from Associated Plywood Mills, Inc., 
Dept. SBS, Eugene, Ore. It covers 
standard fir plywood, interior and 
exterior construction plywood, Sea 
Swirl brushed plywood, and veneer- 
faced plywood in birch, Philippine 
mahogany, and knotty pine. 


WALL TILE IDEAS. A revised edi- 
tion of “How to Get More Style with 
Plastic Wall Tile” contains 16 pages 
of full-color photographs showing 
room arrangements, color combina- 
tions, furniture ideas, simple tiling 
instructions, and hints on pitfalls to 
avoid. Tilemaster Corp., Dept. SBS, 
1415-21 West Diversey Parkway, 
Chicago, Il. 


MASONRY PROTECTION. A cata- 
log page descriptive of Dam-Tite 
silicone-base water repellent for 
above-grade exterior masonry sur- 
faces is offered by Speco, Inc., Dept. 
SBS, 7308 Associate Avenue, Cleve- 
land 9, Ohio. It describes application 
methods and illustrates advantages 
of using a clear coating that lines 
pores with silicone. 


LAMINATE HANDBOOK. The first 
comprehensive handbook for pro- 
ducers and users of glued laminated 
timbers has been published by the 
Forest Products Laboratory, Forest 
Service, U. S. Department of Agri 
culture. Designated technical bulletin 
No. 1069, “Fabrication and Design of 
Glued Laminated Wood Structural 
Members” covers production and use 


literature 


from selection of lumber and glu- 
ing methods to engineering formulas 
for determining proper sizes of 
beams, columns, arches, and trusses 
Offered for 60 cents by the Superin- 
tendent of Documents, Government 
Printing Office, Washington 25, D. C 


CASING TECHNIQUES. A new in- 
stallation bulletin prepared by Archi- 
tect Don Graf shows new casing 
techniques created for the Bostwick 
Steel Lath Co., Dept. SBS, Heaton 
Avenue, Niles, Ohio. The quarter- 
round expanded flange combines 
both screen and trim, requiring only 
one installation operation. 


TRANSLUCENT PANELS. A four- 
page folder describes Ceilite trans- 
lucent structural panels. It explains 
how neither flat nor corrugated 
panels will warp, sag, buckle, crack, 
or craze; they are resistant to fire, 
acids, alkalies, and industrial fumes. 
Ceilite Corp., Dept. SBS, Box 278, 
Allison Park, Pa. 


VANDALISM. “The Life You Save 
May Be Your Own Child’s” is a Na- 
tional Assn. of Home Builders folder 
that explains that parents can best 
curb youthful vandalism, It is sug- 
gested for inclusion with bank state- 
ments, bills, and other direct-mail 
use. Single copy free, $1.75 per 
100, from Educational Department, 
NAHB, 1028 Connecticut Avenue, 
Washington 6, D. C. 


“MOISTURE MIGRATION from the 
Ground” is a new Housing and Home 
Finance Agency report on a study 
made by the Forest Products Labora- 
tory. It discusses ways in which 
moisture migrates from the ground 
into buildings and practical methods 
for preventing this. Designated 
Housing Research Paper No. 28, it is 
available for 20 cents from the Super- 
intendent of Documents, U. S. Gov- 
ernment Printing Office, Washing- 
ton 25, D. C. 


PLASTIC PANELS. A _ consumer 
booklet shows many uses of Rippo- 
lite plastic structural panels. Step- 
by-step photographs show the home 
handyman how to work with the 
material. Rippolite Plastic Products, 
Inc., Dept. SBS, 3910 Cohasset Street, 
Burbank, Calif. 


PERSONNEL GUIDES. Science Re 
search Associates, Dept. SBS, 57 
West Grand Avenue, Chicago 10, IIl., 
offer a catalog of personnel materials 
for business and industrial use. Items 
in the catalog help select better em- 
ployees, increase employee perform- 
ance, and reduce employee turn- 
over. Of special interest is the SRA 
Employee Inventory, a morale sur- 
vey 


SOUND CONTROL. “Fiberglas Sound 
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Control Products” is a design refer 
ence booklet on every product in the 
extensive line of the Owens-Corn 
ing Fiberglas Corp., Dept. SBS, 
Toledo 1, Ohio. It offers data on 
usage, installation, standard sizes, 
relative cost and noise reduction, 
fire resistance, and light reflection 
qualities 


REMOTE CONTROL WIRING is ex 
plained in a bulletin offered by the 
Bryant Electric Co., Dept. SBS, 
Bridgeport 2, Conn., a subsidiary of 
Westinghouse Electric Corp. It covers 
new low-voltage wiring systems and 
presents a simplified wiring diagram 
to explain the system’s operation 


HAND PALLET LIFTS. Yale pallet 
hand lift-trucks are pictured and 
described in a 12-page brochure 
Cutaway photographs show opera 
tion of both hydraulic and mechani 
cal lifting mechanisms. Yale and 
Towne Manufacturing Co., Dept 
SBS, 11,000 Roosevelt Boulevard, 
Philadelphia 15, Pa 


MATERIAL HANDLING GUIDE. 
The latest materials handling equip- 
ment catalog covers steel ramps, 
pallet stackers, and the “Diamond” 
torque hook. A simplified formula 
is given for determining the span of 
gap and height differential between 
car floor and platform. Elizabeth 
Iron Works, Inc., Dept. SBS, Box 
360, Elizabeth, N. J 


STRAPPING TOOLS. A brochure 
offered by A. J. Gerrard and Co., 
Dept. SBS, Melrose Park, IIl., shows 
the complete line of Bulkbinder 
heavy-duty strapping, strapping 
tools, and accessories, They are used 
for carload bracing, export crating, 
palletizing, bundling, and binding 


PAINT CATALOG. A 12-page paint 
catalog for convenient reference by 
paint dealers, contractors, and archi- 
tects is offered by Luminall Paints, 
division of National Chemical and 
Manufacturing Co., Dept SBS, 
Chicago 9, Ill. It presents the firm’s 
Marb-L-Cote line of texture paint, 
joint cement and tape, and spack 
ling putty; X-Cell-All paint and 
varnish removers, and liquid brush 
cleaner 


POWER TOOLS. Duro Master Prod 
ucts Co., Dept. SBS, 2651 North 
Kildare, Chicago 39, Ill, offers a 
catalog on Duro Master power tool 
workshops. It tells how one unit 
provides seven power tools and a 
single motor 


ALUMINUM PRODUCTS. A 16-page 
brochure tells in condensed form 
how to use products of the Reynolds 
Metals Co., Dept. SBS, 2500 South 
Third Street, Louisville, Ky. Infor 
mation is based on the new alloy 
designation system. The brochure 
contains a complete wrought-alumi 
num alloy selection guide 


GLASS BLOCK. Functions of a new 


glass block designed for use in ar 
with severe sun conditions ar 

scribed in a booklet available fr: 
the Kimble Glass Co., Dept. SI 
Toledo 1, Ohio. Known a t 
Owens-Illinois No, 80-F, the | 

rejects unwanted solar heat wi! 
the sun is near a 45-degree altitu 


INSULATING WINDOWS. T) 


Small Homes Council, Dept. SI 
University of Illinois, Urbana, |! 
has issued bulletin F11.2 cover 
“Insulating Windows and Scree: 


It tells how double-glass wind 
can save as much as two tons of c« 
a winter for an average hous 
the equivalent in gas or oil. 10 cent 


a copy 


“BRICK—Sizes and Related Inf 
mation” is a booklet containing n 
helpful information for both sa 
men and contractors. It include 
practical suggestions for bette 
brickwork, coursing tables, sketche 
of brick bonds, and plans for out 
door fireplaces. Southern Brick and 
Tile Manufacturers Assn., Dept. SB 
Candler Building, Atlanta 3, Ga 


WESTERN PINE manufacturers ar: 
listed in a 1955 directory published 
by the Western Pine Assn., Dept 
SBS, Yeon Building, Portland 4, Or: 
The directory lists 324 membe: 

statistics on mill capacities 

and types of stock produced 


pecie 





CHILDREN. Be- 
toys and 
their 
finish, it is important to know what 
types of paint to use when painting 
for children. To help with this prob 
lem, the National Paint, Varnish and 


PAINTING FOR 
cause children chew on 
furniture and are rough on 


Lacquer Assn., Dept. SBS, 1500 
Rhode Island Avenue N. W., Wash- 
neton 5, D. C., offers complete 
details in a 12-page booklet 


FENCE STAPLES. “The Effective 
ne of the L-Shaped Fence Staple” 
reports recent research conducted 
by the Virginia Engineering Experi 
ment Station. Charts simplify under 
tanding of the report. The research 
was sponsored by the Independent 


Nail and Packing Co., Dept. SBS, 
Bridgewater, Mass 
STORAGE EQUIPMENT. Catalog 


H-4 shows many new items added to 
the line of steel shelving, cabinets, 
bins, trucks, stools, and other storage 
ind maintenance equipment made by 
the Bernard Franklin Co., Inc., Dept. 
Streets, 


SBS, Bath and Hedley 
Philadelphia 37, Pa 
FLOOR FINISHING. The Maple 


Flooring Manufacturers Assn., Dept 
SBS, 35 East Wacker Drive, Chicago 
|, IL, has published a revised list 
of products designed to keep the 
tandards of floor finishing high. All 
products have been tested’ by 
MFMA's research department 

















UGHY TERMITE SAYS: 





MAKES LIFE TOUGH FOR US! 












When 
builders 





time 


ROT PROOF © TERMITE PROOF © ODORLESS 


Be sure to specify 





It will save yo 


TO ne 
) CELCURE” PROCESSED LUMBER 


those wise architects, 
and contractors use 
CELCURE processed lumber, 
they make it mighty tough on 

us termites. For years we have 

tried to eat our way into those 
Celcured jobs but we fail every 





© ECONOMICAL © CLEAN © PAINTABLE WHEN DRY 


e” Processed Lumber 


worry and expense! 


Coleuré’ Processed Lumber available at your local lamber yards! 
Franchise rights in several productive territories are available 


AMERICAN CELCURE WOOD PRESERVING CORP. 


P. O. Box 3262 





Jacksonville 6, Florida 
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Harbor Plywood Opens 
Warehouse in Houston 


Harbor Plywood Corp. this month 
is opening a new sales warehouse in 
Houston, Tex., at 303 St. Emanuel 
Street for direct distribution of the 
company’s products to building ma- 
terial dealers in that area. The man- 
ager will be Ken MacDonnell, former 
manager of the Harbor branch at 
Tampa, Fla. 

The new warehouse in Houston is 
in keeping with Harbor’s plans to 
distribute more of their own prod- 
ucts through company outlets and 
to afford wider distribution of the 
firm’s fir plywood for boats and 
marine use, and Harborite for con- 
crete forms and other outdoor appli- INTRODUCE WALL ACCESSORIES IN DIXIE 
cations. The latter has a resin-im 
a samt hap on Super-Harbord Officers and new factory agents for Casings, Inc., and Drywall Trim, Inc., of 

In announcing this purpose and Milwaukee, introduced the homebuilding products of these two firms at the 
expansion of his firm, Sales Director second annual Southeastern dealer convention and building material show in 

Atlanta. They are seen above in front of revealing demonstration installations. 


H. W. Van Natta, of Aberdeen, 








Wash., headquarters, said that Jim From left, the quartet includes James A. Stair, James H. McElroy, C. CG. 
G. Harries has been promoted to Wollaeger (with eyes closed to photoflash), and Charles Gern. Stair is the Dry- 
ae oe nag oe penne at wall Trim and Casings manufacturer’s agent in Tennessee. McElroy is the agent 
ampa, S. SOAETICS NGS SCrVved as in Alabama, Georgia, South Carolina, and northwest Florida. Wollaeger is 
assistant manager of the Harbor : . : 
president of the two Milwaukee firms. 


branch in San Francisco during the 
past year, Before that he was special 
sales representative in the Philadel 
phia, Pa., area Wollaeger. 


Gern has jast been appointed vice-president of both Drywall Trim, Ine., and 
Casings, Inc. He will devote time to both sales and production, according to 


Joseph Fiedler, former business 
manager of a medical clinic in Kansas 
City, is now office manager in charge 
of the order department for both firms. 


He has practiced law in Wisconsin and 


penta-pressure TREATED LUMBER tino 


e Penta Solrec Processed Lumber 





e Penta Petroleum 6 to 12 Pound Chain-Saw Insurance 
Treatments Chain saws now can be insured 
against losses for one year as part 
of the original purchase plan, as an 

PROTECTS AGAINST DECAY AND TERMITES nounced by the Mall Tool Co 
This insurance coverage is an 
extra value for which the purchaser 
of the Mall saw is not charged. The 
policy covers loss from fire, theft, 
falling trees and limbs, and similar 
hazards. It provides full protection 
for a year from the date of purchase. 





Dixie Lumbermen Elect 





Nolen B. Reynolds, of Montgom- 
ery, Ala., was elected president of 


We specialize in treating lumber in Transit, serving the Southeastern Lumbermen’s Club 

all points East of Mississippi River. Plant is adjacent at its annual meeting in Atlanta on 

to SEABOARD AIR LINE—-SOUTHERN RAILWAY- January 25 which marked the silver 

i oe Oy ee ee anniversary of the organization. He 
succeeded Britt King, of Augusta. 

Truck Shipments for Short Hauls Sam Houston Jr., one of the At- 

lanta co-hosts to the group along 

Commercial Treating of Timbers—Large Stock-—Boards——Dimension with Jim Howard and Grant Rey- 


nolds, was chosen as vice-president. 
LONGLEAF LUMBER COMPANY INC Mrs Ethalind McCarthy, of Jackson 
’ . ville, Fla., continues as secretary- 

Wholesalers of West Coast Lumber Products to Retail Dealers & Industrial Accounts treasurer New directors include 
King, Howard, and Blucher Blair, 


1094 Huff Rd, N.W. ATLANTA, GA, Telephone BE 8246-8247 of Archer, Fla. 
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PONDEROSA 
PINE 


SUGAR Pine 200 MILLION FEET MORE “There 
pover* ™* 1 To Serve You Better! Ji no business 


WHITE FIR 
. 


The 200 million feet of timber we just 
INCENSE CEDAR 
° 


bought in Trinity Nat'l. Forest brings 
our reserves to more than a billion board 





KILN DRIED Th i 
Mouldings and feet is, plus three sawmills, two 
Interior Trim planing mills, and dry kiln capacity of 
Jambs-——Frames even million feet of seasoned lumber 
Incense Cedar a month, is your assurance you can get 
Venetian Blind 
Slats the lumber you want when you want it, 
Glued-Up Panels from the Ralph L. Smith Lumber Com 
Cut Stock pany. Good service makes good friends 


> hook 
Box Shoo we're working constantly to serve 


you better 


Our Specialty — Mixed 
Cars for the Trade 

















The Ralph L. 








Lumber Company 


Mills at ANDERSON, 
RED BLUFF, CASTELLA & 
WILDWOOD, CALIF 


. Office at prod cama ii A T I 9 i A l 


PANEL WINDOWS 


fi That's the way they go. When a builder can 
standardize on certain size windows, yet create 


DEHYDRATED READY-MIXED as many different architectural effects as he wants, 


CONCRETE 


FOR ANY PURPOSE 


Drycrete is available in 3 
scientifically prepared, uni 
form mixes——Drycrete Con 
crete Mix Drycrete 
Sand Mix Drycrete 
Mortar Mix——to give best 
results for each particular 
job 





Said the dealer as he wrote another order for 



















then he’s got the window he wants. With National 
Panel Windows, he can stack them, group them, 
WET WT. 90 LBS. set them in ribbons. There are only six sizes to 

Y 
CONCRETE handle —3 heights and 2 widths. They can be used 
from 18” high or wide to any combination height 


— 3134u3,4u0 => 


and width. You can sell them with little more effort 
than writing up the order. Drop us a line, we'll be 
glad to send full information without obligation. 








National Panel Windows 
are available for 
Lu-Re-Co construction 


WEATHER PROTECTED 
Drycrete is packed in 5 

multi-wall, dustproof, mois- 

ture resistant bags for full im DRYCRETE, INC. 

protection from cold or 4 , 

damp weather a 





ABAMA 








Would you like to share in the increased profits that the 
package concrete business is bringing to manufacturers 
distributors, and dealers? Franchises and licenses for exclu 
sive manufacture of Drycrete—as well as a few distributor 
ships—are still open. Inquiries are invited 











NATIONAL 
WOODWORKS 


Box 5416 
Birmingham 7, Ala. 


Write to: General Manager, Box 631, Brewton, Ala. 


DRYCRETE, INC. 


BREWTON, ALABAMA 
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QUALITY HOME 


BUILDERS 
specify 







SPIRAL SASH BALANCES 


Good 
Reasons 





































FOR 


1, QUICK, EASY INSTALLATION! 
Anyone can install the SPIREX in 
minutes. 

2. CAN BE INSTALLED WITH SASH 
IN FRAME! So you save valuable 
time and costly labor, AND re- 
duce errors in installation. 

3. SMOOTH, QUIET OPERATION! A 


lifetime lubrication insulates 
SPIREX springs against noise and 
rust, 


4, POSITIVE LIFTING POWER! High 
carbon finely tempered flat wire 
springs and patented new design 
insure permanent lifting power. 

5. DURABLE STEEL TUBE FITS STAND- 
ARD GROOVE! Rigid zinc coated 
steel tube fits any standard size 
groove, either round or square, 
Ye" x Ve" or %''. 

6. PERFECT, EASY TO TENSION BAL- 
ANCE FOR EVERY WINDOW! Ad- 
justment after installation, without 
removing bracket arm, assures pre- 
cise balance for each window. 
Three or four turns of tensioning 
wire needed for the average sash, 

7, IMPROVED PROTECTIVE CARTON! 
Our precision packers guarantee 
that the heavy jute board protects 
SPIREX from loss or damage in 
transit or on the job, 


A i em _ sm 


CALDWELL MFG. CO. 
LIFE-OF-THE-BUILDING 


GUARANTEE 
Every bolance carries the ) 
Caldwell LIFE OF THE BUILD- 
ING GUARANTEE of smooth 
trouble-free operation. 
me rere reer rrr Scere nee” 


Remember HELIX SPIRAL SASH BALANCES 
specifically designed for Institutional 
and Commercial sash weighing up 
to 70 Ibs. 


CALDWELL MFG. 


co. 








63 COMMERCIAL ST., ROCHESTER, N.Y. 
eerie ee 
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Material Distributors’ Assn. Manager 


ren our aovertisers you saw if in SUUTRERN BUILDING SUPPLIES 


Replies to Dealer's Carload Suggestion 
VAN KIRK PROPOSES 3-STEP SOLUTION 


MR, CAMPBELL’S provocative ar 
ticle “How to Avoid Complete Break- 
down in Distribution” published in 
your January issue of SOUTHERN 
BUILDING Suppuies has been reviewed 
with great interest. 

While we are aware that there 
currently is a tendency to by-pass 
normal distributive channels we do 
not believe it has or will reach a 
“breakdown” such as discussed in 
Mr. Campbell’s article. We sincerely 
believe that for every quasi-member 
of the distributive team—manufac- 
turer, jobber, retailer—there are a 
dozen organizations who are per- 
forming ethically (at a profit) as 
part of our orderly system of dis- 
tribution. 

Certainly the legitimate dealer is 
concerned when he sees his customer 
purchasing from other sources. Cer- 
tainly the distributor is concerned 
when the manufacturer sells the 
dealer direct. And, in turn, the man- 
ufacturer looking for ever-increasing 
sources of distribution is concerned 
when his competitor by-passes nor- 
mal channels and takes a quick 
curve to a direct order. We should 
all recognize that as long as we have 
competitive enterprise there will be 
deviations from what the majority 
of our industry consider “orderly 
distribution.” 

Mr, Campbell compares the “func- 
tional discount” of the distributor to 
the “discount house” of the appli- 
ance field and “bootlegging” in the 
auto industry. Let’s substitute the 
word “performance” for “function” 
and then take another look at the 
“functional discount” the dealer 
would like to see eliminated. If the 
distributor did not perform a service 
for the manufacturer, he certainly 
should not be compensated. The 
distributor, however, takes over for 
the manufacturer the cost of ware 
housing, hauling, storage, billing, 
credit, and saies. 

Purely as a result of the distribu 
tor’s “performance” the dealer can 
rely on ‘*> warehouse stocks to meet 
his immediate requirements and we 
feel the building material distributor 
is justified in securing compensation 
for the aforementioned functions in 
the form of a “functional discount. ’ 

Irrespective of the type of manu- 
facturer’s sales policy, “the laborer 
is worthy of his hire’—and as long 
as the distributor can economically 
justify his existence he should be 
compensated. As to Mr. Campbell's 
recommendation of a one-carload 
price, we don’t believe it would 
work to the betterment of anyone. 
It's just a short step from a one- 
carload price to a one-truckload 








WHOLESALERS’ VIEW! 


On page 35 of the January issue 
of SOUTHERN BUILDING SUP- 
PLIES, Don A. Campbell, retail 
lumber dealer of Lebanon, Ky., 
and executive officer of Ken- 
tucky’s dealer group, made a 
daring proposal “to avoid com- 
plete Breakdown in  Distribu- 
tion.” This was to sell carloads 
of materials to dealers at the 
same price charged wholesalers 
or jobbers, This article on these 
two pages is the reaction of 
S. M. Van Kirk, general manager 
of the National Building Mate- 
rial Distributors Association, to 
Campbell's position, Next month 
we'll publish some views on the 
proposals from manufacturers. 


—THE EDITORS. 











price, so the merry-go-round would 
just go round the other way. Besides 
our association’s experience is that 
the majority of individual dealers 
do not buy in carload quantities. It 
takes a lot of money to buy a car- 
load of anything these days. 

The building material wholesaler 
has an entirely different set-up than 
the manufacturer or the dealer. He 
makes his purchases at the price 
established by the manufacturer and 
he sells them at the price the manu- 
facturer has established as the dealer 
price. The gross profit is established 


by the manufacturer for the dis- 
tributor. 
He has to work within these 


figures between the cost and sell- 
ing price, over which he has no con- 
trol or, at least, very little. The 
manufacturer increases his price as 
his costs increase, but the distributor 
does not have this opportunity. In 
the last few years his office costs 
have increased, taxes have increased, 
warehouse wages and costs have in- 
creased. But during this time the 
wholesaler’s margin of gross profit 
has grown smaller, if anything, so 
all of these increased costs have 
been absorbed by the distributor. 

Now to digress a moment. In my 
travels around the country, com- 
ments are always heard about this 
jobber, or that dealer, or that manu- 
facturer, who is detouring from the 
narrow road of orderly distribution 
and is by-passing normal channels 
in order to “meet competition.” 

It seems it’s always the other 
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fellow who is all wrong! The dealer 
questions the parentage of the dis- 
tributor and the manufacturer. The 
distributor tends to think unprint- 
ably about the dealer and the manu- 
facturer. The manufacturer feels 
likewise about the distributor and 
dealer 

We have had “hot-house” economy 
for almost 15 years—and almost 
constant inflation. The competitive 
picture is now tightening. We be- 
lieve that only through organized 
educational programs, both at the 
state and national level, will we be 
able to focus our industries atten- 
tion on profitable volume rather than 
volume at any price. 

We would therefore, like to make 
three recommendations at this time 
which we believe would be con- 
structive in helping to correct cer- 
tain current practices 

ONE: That retail dealers, and dis 
tributors as well, vigorously insist 
that their respective suppliers fur- 
nish them with a written statement 
of their sales policy—and vigorously 
insist that the suppliers adhere to it 

TWO: That present law enforce 
ment agencies clarify and vigorously 
enforce the Robinson-Patman Act 
as that act was construed by the 
Supreme Court in a decision regard- 
ing the pricing and distribution of 
building materials some two and 
one-half years ago 

THREE: That an attempt be made 
on a national basis (within legal 
bounds) to define the various cate- 
gories in the distribution of building 
materials. This might possibly be 
accomplished by means of Trade 
Practice Rules under supervision of 
the Federal Trade Commission 

Many ideas have come to our at- 
tention on new methods of distribu- 
tion which would “eliminate the 
middle-man” or “by-pass the mid- 
believe it will 


dle-man.” We don’t 


Y &£& ¢ we 2k 2 Ba PR R 


All Eyes on Texas! 


Through the illustrated pages of 
SOUTHERN BUILDING SUP 
PLIES, all eyes will preview the 
6%h convention and exposition 
of the Lumbermen’s Assn. of 
Texas next month. Don’t 
the March issue that will feature 
the big Texas dealer convention! 


Thins 


r+7F828 = Ser 2 fF RR 
ever work—because it will take 
other middle-man to do it! 
“Eliminating the middle-n 
does not eliminate the service i 
function he performs. Someone a 
the line has to handle the ser 
and be the “loaded 
movement of building 


wagon” in 
mate! 


from the manufacturer to the deal 


If dealers haven't actually profit 


through purchasing from the dist 


utors, “middle-men” would 
been out of business a long time 
The National Building Mat 


Distributor Association, with 
members in 30 states, believes in t 
soundness of the present dist 
tive system and that it will sur 
regardless of current adversitic 
each segment of our industry w: 
conscientiously seek ways in wl 
we can all work harmonious! 


‘ 


gether, we can build an even great 





STOCK 





* 


ind more serviceable distributive 
ystem. A system in which the team 
the manufacturer, wholesaler and 
lealer—can profitably enjoy par- 
ticipation in the nation’s greatest 
ndustry 


Coastal Bend Leaders 


January 13 was a lucky day for 
Phil Magee Jr., of Robstown, Tex., 
for then he was installed as the 
econd president of the Coastal Bend 
Retail Lumber Dealers Assn. He 
ucceeded Leroy Roberts, of Corpus 
Christi. 

Other new officers installed be- 
tween the barbecue and dance at 
the Moravian Hal! are: Tom Lank- 
ford, Corpus Christi, vice-president; 


©. T. Nicholson, C. C., secretary; and 
\. G. Engelking, Orange Grove, 
treasurer 








Jobber Salesman Wanted 


jles representative wanted to cover 
w. Georgia, n.w. Florida, and s.e. Ala 
bama from Albany, Ga., for established 
wholesaler of building materials. Prefer 
experienced salesman between 26 and 
40 years of age. Salary, commission, 
travel expense, automobile, retirement 
fund. Outline experience, training, ond 
enclose personal picture. Write SOUTH 
ERN BUILDING SUPPLIES, Box No. 49, 
106 Peachtree St., N. E., Atlanta 5, Ga 

















MAKE THIS YOUR BEST YEAR! 


—= Economical! 
Proven in Use! 
The Preferred 





Painters and home-owners prefer safe, 
sure Tandrotine for thinning paint, en- 
amel, or varnish. Long leveling. High 
flash point. Promotes even flow. SI! 
drying. Has a pleasant odor. 







Ww 


Gallons 
Tandrotine is also superior for many Quarts, Pints 
other uses such as cleaning brushes Half-Pints 

and removing grease and wax. 











PiTUNGSLEY 


{ 


Stock up now and enjoy more sales, 








TURPENTINE & ROSIN FACTORS, INC. 


extra profits. 


SAVANNAH, GA. @ El PASO, TEX 


sure to take good 
little 


” 
mother! 


“Johnny, be 
your 


Order from your jobber, 


care of sister for 
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PRESIDENTS OF SOUTHERN AND SOUTHWESTERN 





CHAPTERS OF PRODUCERS COUNCIL FOR 1954-1955 





RUSSELL F, SNYDER 
Atlanta Chapter 


THESE 16 LEADERS in their respec- 
tive building-material fields are 
serving as presidents of their local 
chapters of the Producers Council 
for this year. The council is com- 
posed of manufacturers of building 
materials whose field representatives 
make up the local PC chapters. 
The South and Southwest now has 
16 of the nation’s total of 36 local 
chapters, whose presidents are pic- 
tured here and on page 91. The 
newest chapter was formed last 
August 23 in Little Rock, Ark. 


JEAN L. BICKS 
Baltimore Chapter 









FIR 


PLYWOOD 
Man 


wants to help you 
plan parties for cus 
tomers, contractors, 
architects or sales 
meetings for yard 
‘* employees 
you'd tike help, let us know, A DFPA 
id Man will contact you. Write 


Field Promotion Director 
LAS FIR PLYWOOD ASSOCIATION 


Tacoma 2, Washington 





JOHN E. BYRNES 
Birmingham Chapter 





GEORGE RUMMEL 
Houston Chapter 


Each chapter works for better 
cooperation and understanding 
among the manufacturers, !ocal 
chapter of the American Institute of 
Architects, builders, and suppliers. 
Manufacturers take turns presenting 
programs on their products’ latest 
developments. 

Typical of the progress made in 
local chapters is that of the Wash- 
ington, D. C., chapter, as reported by 
President A. W. Van Leer, of the 
Great Lakes Steel Co., at the na- 
tional fall council meeting. He said 
that his chapter’s membership had 
increased 30 per cent in three years 
and that attendance of guests had 
risen nearly 60 per cent. Van Leer’s 
chapter has 111 members and enter- 
tained 1,698 guests—mostly archi- 
tects, contractors, and financiers 
within one year. 

“There is increased enthusiasm on 
the part of members to improve our 
activities and reap increased benefits 
therefrom,” Van Leer told his PC 
audience. 

One of the Producers Council's 
most beneficial projects is the Cara- 
van of Quality Building Products, 
which takes the materials produced 
by the manufacturer-members on a 
national tour. The biggest turn-outs 


THOMAS 8S. SHULL 


Charlotte Chapter 


W. J. BALDWIN JR. 
Jacksonville Chapter 


WILLIAM H. SMITH 
Dallas Chapter 





ROY F. JOHNSON 
Kansas City Chapter 


the caravan has had were in Texas. 
In Dallas, San Antonio, and Houston, 
more than 1,000 Texans saw the 
mobile exhibit last summer, despite 
the intense heat wave 








“Representatives Wanted” 


Aggressive representatives calling on 
hardware and building supply trade 
wanted by 17 year old Manufacturer 
of aluminum mouldings, store front ma 
terial, etc. Complete line, competitively 
priced for sale direct to dealers. Several 
territories open. We protect representa 
tives fully. Please outline present lines 
and area covered. Reply to: Metal 
Trims, Inc., P. O. Box 1072, Youngs- 
town, Ohio 














“Representatives Wanted” 


Aluminum windows. Awning and hori- 
zontal glide types for new buildings 
Reply to: Director of Sales, P. O. Box 
1072, Youngstown, Ohio 
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PAUL R. MARTIN DON ELSON AL HATTENDORE FRANK GOULDING WALTER W. A. BODEN 
Kentucky Chapter Litthe Rock Chapter Memphis Chapter Miami Chapter New Orleans Chapter 


Mid-Season Motel Show 


Motel people from all of the 48 
tates, but particularly those south 
of the Mason-Dixon Line, will con 
erge in Atlanta, Ga., March 22-24, 
955, for the first mid-season pres 
entation of the National Motel Show 

They will witness a comprehen 

e array of merchandise and serv 
ces essential to motel operators 

Manufacturers of radiant heating, 
netal furniture, air conditioners, 
vimming pools, and office control 

ichinery will be among the exhibi- 
JESSE I. ROBERTS J. W. BROOKHART A. W. VAN LEER tors at the show. It will be held at 
San Antonio Chapter St. Louis Chapter Washington, D. ¢ the Atlanta Biltmore Hotel 




















Mr. Wholesaler! 
What's New with You? 


This regional merchandising magazine is not 
only FOR YOU but we want more of it to be 
ABOUT YOU! It’s dedicated to keeping build- 
ing material merchants in the South and 


Southwest informed as to the latest and best 


merchandising and operating methods. It also OPERATORS 





ishes significant news concerning indi- s,. a ee ; ae - 
publish 8 8 Model 53—Built with “Tension” springs, in 37 stock sizes 
vidual dealers. from 8 x 6 i x 7; 4 or 5 sections; panels solid or 
open as per 8] Neation 
, . ‘ " , k Model 51—B h “Torsion” springs, in 37 stock sizes 
Whenever your firm is changing key per- from 8 x 6'6 6’ x 7’; 4 or 5 sections; panels solid on 
* . P P open as pe! ecifications. Special sizes up to 24’ x 24’ for 
‘le - dding new lines, 
sonnel, expanding its plant, adding I pete hae saaeeial air Eee ae 
you've got some news for other dealers and Custom Built Doors—with raised, ornamental or flush sec 
i f hi . S A the f tions produced according to individual specifications. 
suppliers or this magazine. Send the tacts to “Automatic Doorman”—Wagner’s magic electric operator 
furnished for a ikes of sectional overhead and most one 


us, so we can publish them in DEALERS IN 
jlece door 
THE NEWS or other appropriate columns. Vrite for Bulletin No. SB-55 
likso horse Trestles Scaffold Brackets - 
Ladder Brackets Farm Building 
1 ind Specialties 


illetin SB-55H 


WAGNER MANUFACTURING COMPANY 


CHEOAM FALLS 









Read the news in SOUTHERN 
BUILDING SUPPLIES first! 








1OWA U.S.A 
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troz News About Glu Glues—>¢ sad 


FROM UNITED STATES PLYWOOD CORPORATION 
World’s Largest Plywood Organization 


REVOLUTIONARY! 


New Way to apply Plywood! 


No Nails! No Nail Holes! / 
No Clamps! No Presses! 




















Weldw, d wood’ 
came 
ENT 


PLYWOOD wiTnouT NAILS 
"GALL ofcoRaTive taminatEs 


®ONDS Instanny 


regi 
wMDIN 


ON CONTACT 
THOUT CLAMPS 
OR PRESses 


ES PLYWOOD CORPORATION 


Weldwood 
CONTACT CEMENT 


Now, make this profitable “companion” sale every time 
you sell plywood! Also wonderful for applying Micarta, 
Formica, and other plastic laminates. Big national ads 
start Sept. —— don't lose sales because you're not stocked. 
Order from your supplier now! 


Other Profitable Weldwood Wizards 


New Weldwood Presto-Set* Glue — ready mixed, 
sets fast, bonds like magic; Weldwood Plastic Resin 
Glue makes a highly water-resistant joint stronger than 
the wood itself; Firzite’— white for blonding, pickling, 
undercoating; clear for taming wild grain on fir plywood 
or soft woods; Satinlac® to bring out and preserve the 
natural grain and beauty of any wood, 


UNITED STATES PLYWOOD CORP. 
New York 36, N. Y. 
and U. S.-MENGEL PLYWOODS, INC. 
Louisville 1, Ky. 
Branches in Principal Cities——Distributing Units in Chief Trading Areas 
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one of 10 woods from the 


N/ESTERN LIN E region 


Strong, durable and straight-grained, Larch is an ideal 
wood for al! structural and heavy construction purposes. 
Tough-fibered and rigid, it holds its shape, works well 
and resists nail withdrawal. Larch’s handsome grain, 
irface and reddish color put it in demand 


hitectural woodwork, too. 


satin-smoot 
for interior 
in 3 select, 5 common, 3 structural, 


4 dimension grades. You can order it in straight or mixed 
car lots, together with other woods of the Western 


Larch comes 


Pine region 


IDAHO WHITE PINE 
PONDEROSA PINE 
SUGAR PINE 


the Western Pines 


LARCH 

DOUGLAS FIR 

WHITE FIR 
ENGELMANN SPRUCE 
INCENSE CEDAR 

RED CEDAR 
LODGEPOLE PINE 


the Associated Woods 


get the facts 

to help you sell | A RCH 

Write for the FREE illustrated booklet to 
WESTERN PINE ASSOCIATION 

Yeon Bidg., Portiand 4, Oregon 
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HIGHEST QUALITY 
inside and out 


-DICKS-PONTIUS 
has it! 


INSIDE each OUTSIDE each 
package —the package — modern 
finest quality distinctive label 
compound which stops the 
made today. eye and starts 


the sale, 





Pisas-ponrie? 


GLAZING 







D-P White Wonder 
Sealing Compound 


D-P Caulking Compound 





D-P Caulking Tube 





D-P Putty 


— D-P Caulking Cartridge 


Line up with Dicks-Pontius for dependable products, 
displayable packaging, bigger profits! 


Nationally advertised in Popular Mechanics, Popular 
Science, Family Handyman! Order D-P Compounds 
from your jobber now! 

The Dicks-Pontius Company ¢« Dayton, Ohio 


Alexandria, Va. *® Decatur, Ga. © Dallas, Tex. 
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MULLER MIXERS AND POWER TROWELS 


set quality standards in their fields 





Muller's objective—the best contractors’ equipment 
for yt lowest price—is achieved by: (1) specializa- 
tion, careful selection of materials, (3) experi- 
enced wether 4) sound distribution methods. 


“‘t Send for information and 
name of local dealer. 


(Muth) MULLER MACHINERY COMPANY, Inc. 


METUCHEN 20, N. J. CABLE ADDRESS—MULMIX 


PLASTER and MORTAR MIXERS 
Five sizes, 2 to 9 cu. ft. Electric or 
gasoline. Muller Lifetime Paddle Shaft 
Seal. Power throwouts on smaller 
models, disc clutch on larger. Rubber 
scraper blades optional. $180 to $996 
FOB Factory. 








CONCRETE MIXERS 
3 models, 3 to 6 cu. f., tilting type. 
Ample drums, fast mixing action 
Timken Bearings, electrically welded 
construction. Electric of gasoline. 
$230 to $660 FOB Factory. 








POWER TROWELS 
2 sizes 29” and 34” dia, 1% and 
2% HP B&S Engines. Stationary guide 
ring. Clutch and speed controls on 
handle. 














EASY SELLING 


Underground Receiver 











buries customer's refuse problem! 





HIDDEN STORAGE FOR 
Cans, Bottles, Garbage 


ATTRACTS BUYERS... 
INCREASES YOUR SALES 


Majestic Underground Receiver 
sells itself. Provides customers 
with a tidy, sanitary way for 
keeping refuse out of sight .. . insures clean, neat back- 
yards, Tight construction permits no odors to escape... 
makes unit inaccessible to insects and dogs. Can be placed 
anywhere, even near kitchen door, Only lid is visible. 
Convenient, fold-away toe lever easily lifts lid. Durable 
construction and rust-resisting finish guarantee lasting 
wear, Galvanized steel inner can equipped with bail for 
simple removal. 


Call your nearest jobber, or write for his name 


The Majestic Co., inc., 414-D Erie St., Huntington, Ind. 
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UNTREATED 


WATER RUNS RIGHT OFF SILICONE-TREATED 
K&M “CENTURY” NU-GRAIN SIDING SHINGLES 


Make this test. Place one of the new silicone-treated 


“Century” shingles beside any untreated asbestos- 
cement shingle. Then sprinkle both with water. 
See how the water “balls up” instantly on the 
surface of the K&M Nu-Grain shingle, then runs 


right off! 


This means that water-borne dirt which causes streaks 
under window sills and other trim doesn’t readily 
gain a foothold to mar the beauty of these shingles 


Nu-Grain 


stone itself, They 


“Century” hingles are as permanent as 
won't burn, rot or corrode. They 
never need prot ive 


Brown, Whiteto 


and the realist 


paint. The distinctive Gray, 
Green, Red and Sepia colors... 


sod pattern are in to stay. 


Ask the K & M ] 
you this new r of 
Nu-Grain 


tributor in your area to show 
K&M 


siding shingles. Or write us 


silicone-treated 
“Century” 


for further information. 


KEASBEY & MATTISON company © AMBLER © PENNSYLVANIA 


America’s first maker of asbestos-cement shingles 
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CHICOPEE MILLS, INC., Lumite Division, 47 Worth St., New York 13, N.Y 
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